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OU can safely recommend and sell 
The BEAVER MODEL-A_ PIPE 
MACHINE because back of it lies our 35 
years of experience in the manufacture of 


BEAVER PIPE TOOLS. 


Our reputation is long-established for 
fair-dealing, sound mechanical design, suit- 
ably-selected materials and painstaking 
manufacture. Our large plant is modern 





. back of it lies our 35 years of experience .. .” 





and well-equipped. Many of our em- 
ployees have been with us more than 20 
years . . . some more than 30. 


When we say: “We stand back of BEAVER 
PIPE TOOLS”—that is exactly what we 
mean . . . there are no ifs, ands or buts 
about it. That is why so many of the 
leading distributors prefer to sell BEAVER 
PIPE TOOLS. 


BEAVER PIPE I@DLS 


INCORPORATED 


300-400 Dana Ave. 


WARREN, OHIO 
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is a profitable line 


for supply houses 
to handle 
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Heavy Standard Bronze Standard Bronze Swing Check Valve Iron . Globe Oo. R. J 2. 7 Gate 
Globe Valve Gate Valve 
TALIA MAL ULULUL ULLAL ULEL LULL MMi ch 
Kennedy Standard Iron Body 
Gate Valve 


KENNEDY 


—- Valves and Pipe Fittings are honestly built to give long, faithful 
Fittings, too 


service, are distributed through large, well-equipped warehouses located close 
to the principal industrial centers, and are priced to sell at a satisfactory profit to 
the supply house. 


For well over half a century Kennedy Products have been serving industrial 
plants, and throughout that time it has been the Kennedy policy to sell to this field 
through the supply house. 


At every step in the manufacture of each Kennedy Product a corps of experi- 
enced and competent — keep careful watch to make sure that the material 


and workmanship is perfect in every respect. 


Complete lines of black and 
galvanized malleable iron 
screwed fittings, brass or 
bronzed screwed fittings 
and standard cast-iron 
flanged fittings and flanges 
are also included among 
the large list of Kennedy 
Products—an additional ad- 
vantage of standardizing 
on Kennedy. 


Machinists and pipe fitters find that Kennedy Valves and Fittings go on the 
pipe easily, make up tight joints with minimum time and labor, and are thoroughly 
leak-proof on test. 


Operating engineers find that Kennedy Products can be depended upon to 
operate properly and give long service without maintenance expense. 


These are some of the reasons why supply houses find Kennedy Products a 
highly profitable line to handle. It will pay you, too, to standardize on them. 


Send for the Kennedy Catalog 


The Kennedy Valve Mfg. Co., Elmira, N. Y. 


Branches and Warehouses in Principal Cities 


KENNEDY 


VALYES~PIPE FITTINGS~FIRE HYDRANTS 
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e most sensafional acceptance ever 
accorded a new electric drill 


troduced barely a month ago, the New THOR U-14 !/," Portable Electric Drill, half 
size of other drills of the same capacity, has smashed its way to heights never 
lore attained by an electric drill. Industry has accepted this unusual and totally 
ferent tool and has placed a stamp of approval on it that is resulting in the greatest 
tributor electric tool turnover in many years. From coast to coast, old THOR dis- 

ators and new, are sharing in the fine profits that are being stimulated by this 
ally different tool, with an incomparable sales appeal. There is nothing like it 
the market. If you have not yet seen the New U-14, and operated it to your own 


istaction, write today for a demonstration and full details of the U-14 Promotional 
am. 


DEPENDENT PNEUMATIC TOOL CO., 600 W. JACKSON BLVD., CHICAGO 


TOOL MAKERS SINCE 1893 
XUM 


In support of this sensational 
new electric drill is a pro- 
motional program which 
includes the following: 


4% ADVERTISING. . 
An extensive full-page campaign 
in all leading trade publications. 


4% DIRECT MAIL... 

Impressive and colorful four-page 
circulars, presenting in word and 
illustration,information and 
specifications on this new tool. 
A varied-colored postal card 
mailing piece, imprinted with dis- 
tributor’s name and address, 
devised so that all inquiries will 
be returned direct to their office. 


#4 COUNTER DISPLAY ... 

A special counter display in colors, 
with unusual merchandising 
value, constructed to emphasize 
the smallness of the drill and to 
permit demonstration while on 
display. 


4% WINDOW POSTERS... 
Attractive window posters, carry- 
ing the full sales appeal of the U-14 
and showing the tool in operation, 
calling attention to distributor dem- 
onstration. 





for GENUINE 
BEARING PERFORMANCE 








S. A. E. 64 


COPPER 80.0 
Tae ..+- 368 
LEAD . . 10.0 


OR MORE than 60 years, the Alloy S.A.E. 64—has remained a 
distinct favorite of Engineers and maintenance men. It com- 
bines, in the correct proportion, the necessary elements to insure 
real bearing performance. More than 80% of all bronze bearing 
applications are satisfactorily served with this alloy. 


That is the prime reason why Johnson Bronze standardizes on 
80-10-10 for maintenance bronzes. We know it creates customer 
satisfaction by unusual bearing performance. 


Johnson UNIVERSAL Bronze is a true and consistent 80-10-10. 
It is available in completely machined bars—216 Sizes—Solid and 
Cored and General Purpose Bushings—over 600 sizes. 


When you secure a Johnson Bronze Franchise you are in a po- 
sition to give real bearing service to all of your customers. The 
Johnson Six-Point Policy protects you at all times—and gives you 
real factory-distributor cooperation. 


Write today for complete details. 


JOHNSON BRONZE COMPANY ----NEW CASTLE, PA. 
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Every month Wickwire Spencer advertisements tell 


Wire Rope users how to make Wire Rope live longer. 
The flood of requests for reprints proves conclusively 
the interest created by this educational campaign. 
You too can profit from this interest. 


The following publications carry 
Wickwire Spencer schedules: 


CONSTRUCTION METHODS TIMBERMAN 

MILL & FACTORY OIL WEEKLY 

PETROLEUM WORLD PIT & QUARRY 

WEST COAST LUMBERMAN BUILDINGS AND BUILDING 
PETROLEUM ENGINEER MANAGEMENT 





Wickwire Spencer Steel Co. Spencer Wire Rope profits and advertising. 


41 East 42nd Street, New York, N. Y. Name ......-.......++. 
Buffalo, Worcester, Chicago, San Francisco Address .... 
. City os mecca State 
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Yes! I want to know more about Wickwire 
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ON PARADE 





Exhibit of Vogt Drop Forged Steel Valves at the 
International Petroleum Exposition in Tulsa. 





On STREAM 








Write for 
Catalog F-7 





Manufacturers of: Drop Forged Steel 
Valves and Fittings, Water Tube Boilers, 
Oil Refinery Equipment, lee Making and 
Refrigerating Machinery, Heat Exchang 


Vogt High Pressure, High Temperstere Seeneil Steel Valves 
at the Spartan Refining Company, Shreveport, La. 


Vogt Fase! 


HENRY VOGT MACHINE COMPANY, — icorporated, LOUISVILLE, KY. 


NEW YORK CHICAGO PHILADELPHIA 





CLEVELAND CINCINNATI KANSAS CITY DALLAS 
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Most of your customers have al- 
ready used the abrasive and refrac- 
tory products of The Carborundum 
Company. 


* 


It is easier for you to sell these 
products since they are already half 


sold... more profit to you, too. 


GRINDING WHEELS . . . POLISHING GRAINS 
-..- ABRASIVE PAPER AND CLOTH... SHARP- 
ENING STONES ... REFRACTORY PRODUCTS 


THE CARBORUNDUM COMPANY 
NIAGARA FALLS, N. Y. 

Sales Offices and Warehouses in New York, 

Chicago, Boston, Philadelphia, Cleveland, 

Detroit, Cincinnati, Pittsburgh, Grand Rapids; 

Toronto, Canada. 


( Carborundum and Aloxite are registered *) 


, trade-marks of The Carborundum Company , 
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Ra (P> Use this book for 
MW” — MORE SMALL TOOL BUSINESS 


i Here is, without doubt, the finest, most complete 
TAPS, DIES, \. small tool catalog ever published. 


TWIST DRILLS, \ It’s yours to use—to profit with. You have received 


\ 
Pe 














REAMERS. GAGES your copies—are they distributed? Get them out— 

a in the hands of every tool user on your books. Every 

SCREW PLATES, PIPE catalog you place means business for you. If you need 
TOOLS, SCREW more copies, write for them. 

EXTRACTORS 


Theres More Money 





GREENFIELD 


y CORPORATION _ 


GREENFIELD, @ MASS USA. 


in Stocking the 





NEW YORK: 15 Warren St. CHICAGO: 611 W. Washington Blvd. 
DETROIT: 228 Congress St. W. 


8 MILL SUPPLIES 





PLANTS AND FACTORIES EVERYWHERE 
SWITCH TO ALEMITE POWERGUNS 
TO CUT MAINTENANCE COSTS 


SELL ALEMITE POWERGUNS FOR 
CONVENIENT, LOW-COST LUBRICATION 


Mills and plants in all parts of the country are doing away with 
messy, inadequate lubrication methods and are saving money 
with Alemite Powerguns.* But there are thousands of factories 
where out-of-date methods still exist. There are still thousands 
of mill owners who will welcome this new Alemite way to cut 
costs, especially when you show them how other mills are sav- 
ing money with Alemite Powerguns. 
Right on this page, Alemite Powerguns are shown lubricating: 
1. Power shovel in the Link-Bele Plant. 2. Main cylinder bearing 
of a Goss Printing Press. 3. Warner-Swasey Turret Lathe. 4. Sheave 
Bearing in the Westinghouse Electric Elevator Company. 5. Can- 
ning machinery in the Continental Can Company. 
Don’t let business like this slip through your fingers. If you'd 
like more information, drop us a line—there’s no obligation. 


ALEMITE CORPORATION (Div. of Stewart-Warner Corp'n.) 
1886 Diversey Parkway Chicago, Illinois 


ALEMITE Femprit: 


REG U S PAT OFF 


SPECIALIZED LUBRICANTS 
LUBRICATION EQUIPMENT 


HR-25 Heavy-duty Air-operated Powergun handles all fibrous and beavy 
lubricant and develops pressure 32 times air pressure. 
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Farnir Lineshaft 
Boxes, both single and 
double type in a vari- 
ety of frames (four- 
point, two-point, yoke, 
ball & socket, etc.) to 
accommodate every 
service requirement 
They are made for all 


= standard shaft sizes. 








Farnir Double Pillow Blocks 
are recommended for use 
where spans are long and 
shafts are long in proportion 
to the load, since they give 
a longer area of shaft sup 
port. The entire box aligns as 
a unit in the base. Shaft and 
box can be removed without 
disturbing the base. A com 
plete line is offered. 





Farnir Flange Cart 
ridge Unit provides a 
very compact unit ca 
pable of rapid installa- 
tion. It is supplied 
assembled with self 
aligning bearings to 
take care of possible 
shaft mis-alignment 





Farnir Single Pillow Blocks are made 
with a comprehensive variety of types 
and seals. They provide the exact 
characteristics required for practically 
application for which a single 


‘ ‘ 
pillow block can be used successfully. YY 


every 
















Farnirk Blower and 
Fan Boxes are made 
in both the double 
knee type and the 
double and single pil- 
low block types to ac- 
commodate every type 
of blower and fan. 








Slip it over the shaft 


Engage the collar 





Farnir Loose Pulleys 
not only provide the sav 
ings in power, oil and 
maintenance which char 


acterize all Fafnir Trans Set the screw, and the Farnir 
mission Equipment but Wide Inner Ring Ball Bear 
eliminate all special ing is firmly secured to the 
troubles inherent to bab- shaft. It's as simple as ABC 
bitted loose pulleys. to stall, and as effictent in 
These ball bearing pul operation as it is simple of 
leys can be used on operation. 


machine shafts, counter 
shafts or lineshafts. 














The highest efficiency in mechanical transmission of 
power demands friction-free bearings — and industry 
demands they be varied to meet individual problems, 
yet easy to install. Fafnir offers a comprehensive variety 
of performance-proved bearing units for practically 
every type of service. Through the use of these Fafnir 


units, industry secures not only savings in power, in oil 
and in maintenance, but also a simplicity of installa- 
tion which is unequalled. THE FAFNIR BEARING 
COMPANY, New Britain, Conn.... Atlanta ...Chicago 
... Cleveland... Dallas... Detroit .. . Milwaukee 
... Minneapolis .. . New York . . . Philadelphia. 


FAFNIR HAS A DISTRIBUTING PROPOSITION OF INTEREST TO ALL 
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FAFNIR BALL BEARINGS 
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4 More Reasons Why 
VALVE-WISE ENGINEERS DEMAND “FIG. 106-A’ 








There’s a PLUS of quality in 
every part of a Jenkins Fig. 106-A 
Standard Bronze Globe Valve. 
It is a tangible, visible PLUS 
that your customer gets in addi- 
tion to the famous Jenkins com- 
bination of “one-piece screw- 
over bonnet, and slip-on stay-on 
disc holder’. He can see it in the 
form of unique and practical fine 
points of design, some of which 
are shown here. It is evident in 


| UNIQUE BACK-SEATING BEVEL surfaces of the spindle and 
| bonnet provide for repacking under pressure. 


the machining, finish and fit of 
the parts. 

Encourage valve users to ex- 
amine a “Fig. 106-A”’. Don’t let 
them overlook the extra measure 
of quality which Jenkins puts into 
this valve...extra quality that is 
bound to make a dollars-and- 
cents difference in service. 


JENKINS BROS.,80 White Street, N.Y.; 510 
Main Street, Bridgeport, Conn.; 524 Atlantic 
Avenue, Boston; 133 N.Seventh Street, Phila- 
delphia; 822 Washington Blwd., Chicago; 
JENKINS BROS., Ltd., Montreal; London 


Jenkins Valves 


BRONZE — IRON — STEEL 
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SINCE 1864 


SUPERIOR NON-HEAT WHEE 
iron is held fast by special method of securing the wheel nut. 


JENKINS “COMPOSITION-DISC-DESIGN” spindle threads seat 
the disc tightly without crushing effect on it. 


PA haus ad 









” 
i 


L of shock-resisting malleable 












In Fig. 106-A Jenkins puts this 


EXTRA MEASURE OF QUALITY 


that assures 






é xtra m SuVe of Lo C-COSt Servs 
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FIG. 106-4 


" Standard Bronze ( 
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VY-hp. unit in an artificial leather 
plane. 


1-hp.. unit serving on air con- 
ditioning system 


Two units in a distillery Motorpumps in a bulk oil station 
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MOTOFR PUMP 
Provin g its worth 
for a multitude of uses 


The Cameron Motorpump is proving to distributors that 
it is the one pump that lends itself better than any other 


to industrial supply house selling. It provides a range of and solvi ng a 


selling opportunities that extends into all industries, and 


involves the pumping of all types of liquids. host of distribu- 


The Motorpump is a shelf item, delivered to distrib- 


’ 
utors completely assembled and ready to go to work. tors pump sell- 
Installation is easy and inexpensive. 


A full range of sizes, % to 40 hp., 5 to 1000 gal. per Ing problems 
min., heads to over 200 ft., are available for immediate . 





shipment from stock. 













This pump is worth looking into. Broadened market, BR SS ee ty 

increased profit, and reduced sales and service expense At 

are recommending it to distributors. Write for complete : 

facts now. Factories . . . chemical : 
refineries .. . mines . 

Ingersoll-Rand (2:7. 

Cameron Pump Division, 11 Broadway, New York, N. Y. 2129 
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ee HERE to sell and who to 

L pe is only one of the fea- 
tures of the year-round sales plan 
that is helping Goodyear Mechani- 
cal Rubber Goods Distributors 


increase their business. 


Data of this kind are furnished as 
a regular part of CGoodyear’s sales 


assistance. 


In addition, Goodyear advertises 
every month in leading national 
magazines read by industry's 
key men, and in trade papers 
covering every major field — 
and every advertisement directs 


the interested reader to “the 


Goodyear congratulates 


MILL SUPPLIES 


upon its Silver Anniversary 





THE GREATEST NAME 


Uoyou 


KNOW ABOUT 
OUR YEAR-ROUND 
SALES-PRODUCING 


PLAN ? 


nearest Goodyear Distributor.” 


Goodyear also furnishes its dis- 
tributors with sales-proved direct 
selling campaigns and merchan- 
dising plans. 


And last but not least come the 
(.T.M.—Goodyear Technical Men 
—whose field work has been win- 
ning customers for Goodyear 
Mechanical Rubber Goods and 
Goodyear Distributors for more 


than twenty years. 


That is why so many leading Mill 


Supply houses are Goodyear dis- 


tributors—because the quality of 


Goodyear products and Good- 
year’s year-round sales-help get 
them more business. Perhaps 
there is an opportunity for you to 
become a Goodyear Mechanical 


Rubber Goods Distributor. Find 


out today — write Goodyear, 
Akron, Ohio, or Los Angeles, Cali- 


fornia. 


/ 















Goodyear makes a 
complete line of 


MILL-PROVED PRODUCTS 


for every industrial use 


HOSE 


Air + steam + water « paint 
spray « acid « gasoline « oil 
suction + dredging :-jetting 
welding + paper machine 
fire and mill + sand blast 
chemical + creamery 
brewery + rotary drilling 


*® 
BELTS 


Transmission + conveyor 

V-type » white sanitary 

Hog scraper «+ Fractional 

Horsepower + Farm and 
Tractor 


ae 
MOLDED GOODS - PACKING 


All types of industrial tires 


Made by the ‘makers of 
Goodyear tires 





IN RUBBER 
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THE LEADER 


. . IN DESIGN 
. MATERIALS 
WORKMANSHIP 


TRIMO-ALLOY 
PIPE WRENCH 


Years of leadership in making the 
strongest, safest, easiest working pipe 
wrench are behind this newest Trimo 
tool. 

Trimo-Alloy combines the undupli- 
cated strength of chrome, molybdenum, 
manganese and nickel alloy steels into a 
pipe wrench which will deliver more 
service and safety than any previous tool 
to bear our trade mark. 

You are dealing in the quality leader 
of its field when you offer your customers 
a genuine Trimo tool. 


TRIMO 


PIPE WRENCHES - MONKEY WRENCHES - PIPE CUTTERS - CUTTER WHEELS - _ PIPE VISES 








] 


PIPE WRENCH 
eA 7 Torare > 


STEEL ALLOYS 





TRIMONT MFG. CO., INC. 
ROXBURY (BOSTON), MASS. 
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PARKER-KALON 


A MONTHLY 
FEATURE 


SEPTEMBER 
1935 





PARKER-KALON 
CORPORATION 


192 VARICK ST. 
NEW YORK, N.Y. 


Where Men Who Sell Parker-Kalon Products Can Exchange Business-getting Ideas 





73,000 GALLONS OF SOUP 





Soup is easy to make. But what a 
difference there is between the soul- 
satisfying food of the Master Chef and 
the wishy-washy concoction of the 
novice soup maker. It’s the difference 
that comes from long experience at 
the kettle. The Chef who has made ten 
gallons of soup daily for twenty years 
- as much as 73,000 gallons of 
it... is bound to excel others. 


Experience produces masters in every 
trade, in every line of business. Twenty 
years spent in developing and produ- 
cing the Type “A” Sheet Metal Screw 
has made Parker-Kalon the Master 
in this specialized branch of screw 
manufacture. This long experience 


shows up in the uniformly perfect 
results which genuine Parker-Kalon 
Sheet Metal Screws give, as distin- 
guished from the uncertain action of 


imitations that merely “look like” 
them. 
Soup seems to be a far ery from 


screws, yet you can see that there is 
a direct tie-up. And one of the sales- 
men is using the “soup comparison” 
as we give it above, with telling effect 
when a buyer must be shown that it 
pays to pay a little more for genuine 
Parker-Kalon Sheet Metal Screws. 
Anybody must agree that if good soup 
depends on an_ experienced Chef, 
good Sheet Metal Screws also require 
a maker with experience. It is Parker- 
Kalon’s longer experience and unique 
equipment and processes that produce 
Serews that are uniformly perfect... 
that always go in easily . . . always 
hold ... Screws with threads that don’t 
strip and heads that don’t break off. 





THIS PUNCH ALWAYS CONNECTS 





There’s no trick to the K. O. power of 
the punch we're talking about . . . the 
Hyro No. O. X. Metal Punch Outfit. 
It’s just a matter of offering such a big 
“value” in a commonly used tool that a 
sheet metal working shop or mechanic 
cannot resist buying. 


Just consider what you can offer for 
only $5.90 (F.O.B. N.Y.) and you'll 
understand why Distributors order and 
reorder to meet the demand. To begin 
with the buyer gets an improved 
model of a long-famous Punch... the 
most powerful of its size; with many 
superior features. including a front 


pointer and side gauge which saves 
center-punching. In addition, he gets 
a full set of 7 punches and dies and 
a strong steel case that holds the 
complete outfit. A “value” such as this 
is unusual. It is too tempting for most 
workmen since a good punch is a tool 
that saves a lot of labor. 


In your territory are many plants and 
shops where Metal Punches are needed. 
Tell them what the No. O. X. Punch 
Outfit includes for the price of an 
ordinary tool alone. Just a few words 
will pay you a nice extra profit. If you 
don’t stock this item, ask for details. 


Where you find a shop that needs 
both a bench and hand punch, the 
double-utility Hyro No. X. X. Punch 
will please. It can be quickly removed 
from its bench stand and used as a 
hand punch. The price is only $8.50 
(F.O.B. N.Y.). 








@, 
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WATCH OUT 
WHERE SPARKS FLY 


Whenever you see the flame of a 
welding operation stop a minute and 
investigate. If you find that steel or 
cast iron sections are being joined 
you can show the welder a trick that 
will save him money ... and make you 
some. Here’s how... 





In welding steel or cast iron sections 
the common practice is to “V” the 
fracture and run in machine screws 
at right angles to the “V” so that 
the screws interlace and provide a base 
for the hot metal. This requires tap- 
ping; a time consuming job and often 
a very awkward one. 

To enable welders to avoid tapping 
on such work Parker-Kalon developed 
what is called a Hardened Metallic 
Welding Stud. As shown below, this 





device is an adaptation of the famous 
Hardened Metallic Drive Screw which 
has eliminated tapping in thousands 


of metal working plants. It forms a 
thread in the metal as it is hammered 
into a plain hole, and holds more 
securely than a machine screw. You 
can easily sell this new time-and-labor 
saver where welding sparks are flying. 





PARKER-KALON SELLS 
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ONLY THROUGH RECOGNIZED SUPPLY HOUSES! 
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HERE ARE SOME 


of Your Best Customers 


When You Sell 
BARNES 


Machine Shops 


Foundries 

Machinery Manufacturers 
Automobile Plants 

Shipbuilders 

Brass and Copper Mills 
Railroad Shops 

Forge Shops 

Stamping and Enameling Plants 
Cotton Mills 

Knit Goods Manufacturers 

Silk Manufacturers 

Woolen Mills 

Rayon Mills 

Steam Railroads 

Electric Railroads 

feroplane Manufacturers 

Coal Mines 

Electric Light and Power Plants 
Gas Plants 

Water Works and Filtration Plants 
Government Institutions 
Highways Departments 

River and Harbor Commissions 
Electrical Contractors 

Railway Contractors 

Road Contractors 

Plumbing and Heating Contractors 
Tobacco Manufacturers 


Wherever Metal is Cut 


there is a 


BARNES BLADE 
for the Job 


6 Types of Blades Enable Distributors 
to Completely Capitalize on Blade 
Selling Opportunities 


Every plant that cuts metal is a prospect when you sell the Barnes Line. 
Specializing on blades alone, Barnes’ skilled mechanics have brought blade 
manufacture to its highest point, and have developed blades for all types of 
metal work. 


RED ARROW: High speed steel ALL HARD TUNGSTEN: Hand and FLEXIBLE HAND BLADES: The 
blades. Hand and power types power types. Superior cutting due to ideal blade for general use. Indi- 
. Cutting tools without a peer. unusual heat treatment. vidually file tested. 


SPECIAL UNBREAKABLE: Hand JUNIOR FRAMES AND BLADES: Brapes: “Hard “cige, ‘fexible back 


type. All the advantages of both all For use in garage, plumbing, indus- for hard metals: spring temper for 
hard and flexible. Will not break. trial, and electrical shops. non-ferrous metals and sheets. 

These are the 6 types of Barnes Blades. Each type has been painstakingly 
developed. Each has proved itself by test—and on the job. 

Regardless of the type of material to be cut you can sell Barnes blades with 
the knowledge that they will deliver maximum production at minimum cost. 
Furthermore, Barnes Blades have met the test imposed by the development of 
new alloy steels and efficiently cut all types of such material. 

There is a Barnes factory-trained salesman in every large industrial center to 
help you with sales, and your customers or prospects with problems. 

Check your prospect list against the blade market chart in this issue. These 
are the industries to which you should be selling blades. 

You'll find Barnes Blades often make an effective entering wedge in places 
where you haven't yet developed business. We're ready to help. 


W. O. BARNES CO., INC. 


1297 Terminal Ave. DETROIT, MICH. 


BARNES 
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To DAY, os we took 


back over o quorter of o century of Black & Decker 
history, it is a pleasure to express our thanks for the 
whole-hearted jobber cooperation which this or- 
ganization has enjoyed. 


The policy of working shoulder to shoulder with 
the jobber was a foundation policy of this company. 
How well you have carried out your part—the dis- 
tributing part of our business relationship is best 
demonstrated by the fact that the Black & Decker 
line has been for years the world’s largest selling 
line of portable electric tools. 


On our part we have 
kept everlastingly at the job of pioneering new tools 


ond tool improvements, and of offering those tools 


the manufacturing part 


TOWSON, MARYLAND 
September, 1935 


at prices consistent with their quality, attractive to 


your customers and profitable to you. 


Never have the benefits of this pioneering been 
better demonstrated than they are right now. Be 
cause Black & Decker engineers worked while in 
dustry lagged, the Black & Decker line today is vir 
tually a new line Aso result, Black & Decker jobbers 
are staging a swift come-back from the depression 

meeting the demands of modernizing-minded in 
dustry with the finest and most modern tools that 
industrial buyers have ever seen 

The knowledge that you, our jobber friends, are 
profiting by our efforts is the finest twenty-fifth birth 


day present we could possibly receive. 





EW 1,” SPECIAL DRILL: Improved model of the 
orld’s largest selling drill. Completely streamlined 
or better balance and easier handling. More powerful 
han any previous model, weighs only 13!4 Ibs. $55.00. 
lso—drill stands for all B. & D. drills. 


NEW 1/4," JUNIOR DRILL: Designed to meet the demand 
for a practical, “handy”’ drill combining real Black & 
Decker quality with modest price. Sturdy aluminum 
housing, rounded for easier handling. Powerful universal 
motor. “Compo” oil-less bearings. $19.50. 


NEW 1/,” SPECIAL DRILL: Larger motor increases 
power 33'4%, yet drill weighs only 5! lbs. Ball 
bearings on armature shaft. New easy-grip handle 
with automatic release switch. Capacity: up to \- 
inch in steel and up to '4-inch in wood. $31.00. 


NEW 14” JUNIOR DRILL: A husky “all-round” drill 
you can really build volume with. Just announced. 
‘‘Compo” oil-less bearings—-rugged universal motor — all- 
purpose spindle speed — light weight. Its low price opens 
up a big new market for 14” drill sales. $35.00 
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NEW 7” SUPER-SERVICE SANDER: For heavy duty 
sanding and metal finishing on a high speed production 
basis. Delivers High Cycle performance on standard current 
operation. Universal Motor. $85.00. 9’’ Standard, for large- 
surface work where less speed is required. $88.00. 


NEW 6” PORTABLE GRINDER: Also completely rede- 
signed. A lighter, sturdier, more powerful tool embodying 
many advanced features. Dust-sealed commutator and 
switch. Perfected ventilating system. Improved balance 
Universal Motor. For heavy duty service. $100.00. 





NEW 4” PORTABLE GRINDER: The last word in port- 
able grinder design. Increased power. Ball bearings through- 
out. Dust protected. Perfect balance. Shaped grips. Adjust- 
able wheel guards. Universal Motor. Weighs 12!» Ibs. 
$60.00. New 5” model, with same features. $80.00. 





7” LIGHT DUTY SANDER: A light-weight unit, designec 
for intermittent service on light sanding, metal finishing 
or touch-up work. Compact and easy to handle. Universa | 
Motor. $48.00. Also 7’ Heavy Duty, for continuous pro-| 
duction service. Light weight, well balanced. $75.00. 


| 





NEW 6” SPECIAL BENCH GRINDER: A new 
popular priced unit that has stepped up grinder sales 
tremendously for Black & Decker Jobbers. A grinder 
of quality materials and workmanship offered at a sen- 
sationally low price. $24.00. 


NEW 7” BALL BEARING GRINDER: Designed 
and powered for general shop work— grinding, wire 
brushing, buffing, tool sharpening, etc. Extended 


spindle and housing ease work cn odd-shaped pieces. 
A. C. motor only. $56.00. 


NEW 6” HEAVY DUTY GRINDER: Combines the 
advantages of wide type construction with the stur- 
diness and power for heavy duty work. Ball bearing 
wheel spindle. All rotating parts carefully balanced 
to eliminate vibration. $42.00. 


NEW 10” BALL BEARING BENCH GRINDER: 
A wide type bench and pedestal grinder, powered for 
heavy jobs. Ball bearings close to wheels assure 
smooth operation. Fully enclosed guards and tool 
rests are adjustable. A. C. motor. $88.00. 
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THE WINTER BROTHERS COMPANY 
WRENTHAM, MASS. 


MANUFACTURERS OF PRECISION TAPS & DIES S/NCE 1900 


> BRANCH STORES < 


CHICAGO, ILLINOIS 
PHILADELPHIA, PA. 


Belcher & Loomis Ha-dware Co. 
Providence, Rhode Island 


Bond Supply Company 
Kalamazoo, Michigan 


Campbell Hardware Company 
Seattle, Washington 


Canton Hardware Company 
Canton, Ohio 


Chase, Parker & Company 
Boston, Massachusetts 


Cornell Supply Company 
Toledo, Ohio 


Ellsworth-Porcupine Company 
Bridgeport, Connecticut 


Erdman-Oglesby Company 
Louisville, Kentucky 


Evansville Supply Company 
Evansville, Indiana 


Federal Hardware Company 
New York City, New York 


A. J. Glesener Company 
San Francisco, California 


Hagerty Brothers Company 
Peoria, Illinois 


E, M. Hanson & Company 
Philadelphia, Pennsylvania 


A. L. Holcomb Company 
Grand Rapids, Michigan 


1935 


DETROIT, MICHIGAN CLEVELAND, OHIO 


NEW YORK, N. Y. 


DISTRIBUTORS <« 


Geo. W. Hubbard Hardware Co. 
Flint, Michigan 


Huchthausen Company 
Manitowoc, Wisconsin 

Kinsey, E. A. Company 
Cincinnati, Ohio 


Manning, Maxwell & Moore, Inc. 
Jersey City, New Jersey 


Machinists’ Tool & Supply Company 
Los Angeles, California 
Mau-Sherwood Supply Company 
Cleveland, Ohio 


Mill Supplies Corporation 
Lansing, Michigan 


Mine and Smelter Supply Co. 
Denver, Colorado 


Morley-Murphy Company 
Green Bay, Wisconsin 


Muskegon Hardware & Supply Co 
Muskegon, Michigan 


Neal & Brinker Company 

New York City, New York 

R. C. Neal Co., Inc. 

Buffalo, Rochester, Syracuse, N. Y. 
Patterson Tool & Supply Company 
Dayton, Ohio 


Carl E. Paulson & Company 
Rockford, Illinois 


PITTSBURGH, PA. 


John Pritzlaff Hardware Company 
Milwaukee, Wisconsin 


Production Tool & Supply Company 
St. Louis, Missouri 


Ramsdell Industrial Supply (Co. 
Worcester, Massachusetts 


Reichle Supply Company 
Saginaw, Michigan 


Riel Hardware & Mill Supply 
Springfield, Massachusetts 


Sterling Products Company, Inc. 
Chicago, Illinois 


Smith-Winchester Company 
Jackson, Michigan 


Snyder-Bently Company 
Youngstown, Ohio 


Taylor Supply Company 
Baltimore, Maryland 


Tracy, Robinson & Williams Co. 
Hartford, Connecticut 


Trumbull Manufacturing Company 
Warren, Ohio 


Oliver H. Van Horn Company, Inc. 
New Orleans, La. and Branches 
Shreveport, La. and Houston, Texas 


Young & Vann Supply Company 
Birmingham, Alabama 
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THE MORSE LINE The advantages of concentrating on Morse Tools 

Diiiee are obvious. In addition to offering your cus- 
’ tomers the most generally accepted line of cutting 
tools, you get the full advantage of Morse adver- 
tising which has helped to make Morse Tools the 


High Speed and Carbon 
DRILLS, REAMERS 


CUTTERS . 

<oen ond Gans most salable line on the market. 

SCREW PLATES It is easier to sell Morse Tools 

ARBORS, CHUCKS than to try to sell against them. 

COUNTERBORES 

MANDRELS, TAPER PINS RA oY Sa’: Ee 
° TWIST DRILL & MACHINE COMPANY 


NEW BEDFORD - - - MASS., U.S. A. 


NEW YORK STORE: 92 LAFAYETTE ST. CHICAGO STORE: 570 WEST RANDOLPH ST. 
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* quarry and power plant, mill and factory—at a hundred and one 
points in their operation Thermoid products assure efficiency and 
economy. They are built for the job with a background of more than 
50 years of laboratory development and actual field performance. 
Thermoid’s place as a reliable supplier to industry has been made secure 


by conscientious service. Thermoid Rubber Company, Trenton, N. J. 


BELTING *« HOSE *« TUBING *« PACKINGS 
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... Your market 
for YALE 


Chain Hoists 


Steam Railroads Canning & Preserving 







Electric Railways Dairies, Ice Cream & Cheese 


Marine Beverages 





Aviation Smelting & Refining 
Electric Light & Power Plants Blast Furnaces 
Gas Plants Machine Shops 
Water Works & Filtration Foundries 
State, City & County Inst. Mechanical Machinery 
Government Institutions Electrical Mach. & Eqpt. 
Highway Depts. ’ Automotive 


River, Harbor & Canal Comm. Shipbuilding & Dry Docks 
Sand & Gravel Plants Railroad Repair Shops 








Quarrie 


Coal M 


2 Shops 
/orking 

































Metal K hmeling 
Misc. v cturers 
Petrole: Goods 
Genera icturers 
Electric : »n Mills 
Plumbir on Mills 
Railwa : ustries 
Sewer ' iw Mills 
. ; 

Be Dredgir qt ¢ 1g Mills 
Road 2 ictories 
Hospit: 7 t ‘ actories 
Steam | ‘ ; or Mills 
Cleanir j dustries 
Chemic j ‘lothing 
Cerami y actories 

ya Coke & roducts 

Gelatir roducts 
Glass Marble & Stonework 





oo” (YALE). 


Concrete Products 
HEREVER you go the YALE reputa- 
tion for quality and dependability 

precedes you. . . paving the way for in- 


creased sales of Chain Hoists. Sell YALE 
Chain Hoists to new users—for new uses 








—as additions to present equipment and 
for the replacing of obsolete equipment. 


THE YALE & TOWNE MANUFACTURING CO 
Philadelphia Division - - - - - PHILADELPHIA, PA., U.S.A. 


24 MILL SUPPLIES 





anode) Ga, fo) Bo) a 


Save All Forging 70% Grinding, 90% High Speed Steel 
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ARMSTRONG 
System of 
Tool Holders 


Provides 


purpose tools for every oper- 


ation on lathes, planers, slot- 


ters and shapers. 


TURNING 
a 
CARBIDE 

—e 
STELLITE 
yrs 
CUTTING-OFF 
CUTTING-OFF 


. 
ak we 


CUTTING-OFF 


permanent = multi- 


he Actual Cutting will still be 
done by the Cutter and the efficiency of 


the machine-tool will be governed by its 


ARMSTRONG TOOL HOLDER 


SELL the most modern machine-tools, the latest 
lathes, planers, slotters and shapers, the newest de- 
velopments in turret lathe and screw machines . . . 
then equip each with modern ARMSTRONG 
TOOL HOLDERS for greatest efficiency. 


ON any metal-cutting machine-tool, the actual cut- 
ting will be done by the cutter and its performance 
governed by its Tool Holder. Paralleling the ad- 
vance in machine-tool design, are advances in the 
Armstrong System of Tool Holders —— new 
ARMSTRONG TOOL 

HOLDERS that cut cutting: 


costs and build profits. 
Write for Catalog B-35. 


ARMSTRONG BROS. TOOL CO. 
“The Tool Holder People” 


305 N. Francisco Ave., CHICAGO, U.S.A. 


New York Sales Office 109 Lafayette Street 

San Francisco Sales Office: 661 Folsom Ave 

London Branch: ARMSTRONG BROS. TOOL 
cO., LTD 


——— 


, BORING 


BORING 








TURRET LATHE AND 
SCREW MACHINE/TOOLS 
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KNURLING TOOL 


MULTIPLE 
CUTTER HOLDER 
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THREADING 
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THREADING KNURLING SLOTTER PLANER 
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WAVY TEETH FILE 
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ENLARGED VIEW OF ENLARGED VIEW ENLARGED VIEW OF ENLARGED VIEW OF 
ORDINARY FILE OF HELLER ORDINARY HALF HELLER NUCUT 
Showing Old Style NUCUT FILE ROUND FILE HALF ROUND FILE 

File Teeth Showing "WAVY Showing Old Style Showing ‘'Spiral 
TEETH" "Straight Rows" Cut" 


In actual tests—machine and hand 
Filing—"NUCUT" removed 25% to 50% 
more metal—and lasted over 30% longer 


The interesting thing about the NUCUT File from a sales standpoint, is that it GETS BUSINESS. On 
test—anywhere—it ‘opens the eyes" of the oldest File buyers on its performance. It changes ‘'price” 
buyers to quality buyers—because it's by far the cheapest File—considering performance and long life. 
Moreover, it selis for the same price as a standard File. 

The "WAVY TEETH” construction makes the ‘‘difference."" NUCUT offers the first genuine advance in 
File design in 50 years. It eliminates competition—and boosts File volume. To prove A‘L these points 
for yourself, we offer samples, which we will gladly send to you or your customers, without obligation. 
Write us at once for your samples. 


HELLER BROTHERS COMPANY 


NEWARK, N. J., U.S. A. 
FACTORIES: Newark, N. J.; Newcomerstown, Ohio 
BRANCH OFFICES: Chicago, Ill.; Cleveland, Ohio; Detroit, Mich.; Milwaukee, Wisc.; 
Philadelphia, Pa.; S*> Francisco, Cal. 


HELLER NUCUT Fits 


PATENT PENDING 
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EPENDABLE VALVES 
FOR ANY JOB/ 


THERE'S no need to be valve-conscious with Powell Cast Steel Valves 
on the line. Fundamentally correct in design and sturdy in con- 
struction, they can be relied upon for trouble-free performance. 






















“GOOD 
VALVES 
SINCE 


1846" 





The complete line of 
Powell Cast Steel 
Valves has been modi- 
fied, revised, modern- 
ized! For the mechan- 
ical details of these 
valves in gate, globe, 
angle, check, and safety 
non-return patterns, 
a ee we refer you to Cata- 
a log No. 101. 


. . 4 . ong 


\POWE TAA 


. The Wm. Powell Co. 
2525 Spring Grove Ave. 
Cincinnati, Ohio 
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THE REPUBLIC 
J-POINT POLICY 
- 


A line of rubber items sufficiently 
complete to permit effectively sup- 
plying the requirements of the 
trade solicited. 


oa 


A quality of product uniformly 
good and capable of delivering 
service results that should reason- 
ably be expected. 


-s 
A price basis inducing and mak- 


ing possible aggressive competi- 
tion with reasonable profit return. 


Ms 


Freedom from competition 
from his source of supply, 
either direct or indirect, 
among the trade covered by 
his day to day solicitation. 


- 


Selling helps of reasonable 
amounts so that his sales force 
may be given the advantage of 
specialized training and a knowl- 
edge of the product sold. 
















A ps THAT 


WITH DISTRIBUTORS 














































































LEADERSHIP IN POLICY, PRODUCT AND PERFORMANCE 






















*& The thoroughness with which the Republic 
Policy fills the needs of distributors is the 
outcome of our many years of close associa- 
tion with them. We have learned how to 
dovetail our efforts with theirs to a point 
where the result is a veritable partnership. 
In fact, it is not uncommon for Republic 
Distributors to use that word with reference 
to our joint relationships. 


When a distributor enjoys the sincere back- 
ing of a leading manufacturer of products 
in such wide demand as mechanical rubber 
goods, not only are his opportunities widely 
extended but his feelings of protection and 
assurance are of inestimable worth to his busi- 
ness morale. This is a time when distributors 
must clear their decks of unwarranted en- 
croachments upon many profitable sales and 
gain the fullest rewards from all their efforts. 


THE REPUBLIC 
RUBBER CO. 


MECHANICAL RUBBER PRODUCTS 
FOR EVERY INDUSTRIAL REQUIREMENT 


YOUNGSTOWN, OHIO 
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Do the public and the trade want the new Yarway 
Steam Trap? 


They Do! And they have said so in no uncertain terms. 


Never before in Yarway history has the announcement 
of a new product created so much genuine interest. 


Never before has any Yarway advertising produced such 
a flood of inquiries. 


Never before has a Yarway product received such wide- 
spread editorial comment in almost every business and 
technical journal you pick up. 


Leading industrial plants in practically every line of 
manufacture — colleges, schools, institutions, hospitals, 
buildings of all sorts—including government projects 
—are inquiring, trying, buying the 
YARWAY steam trap, the trap of 
universal application to all needs and 


all pressures. IMP 
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And from leading mill supply houses of the country 
—the industrial distributors that set the pace in the 
industry—comes the same enthusiastic response. “Tell 
us about the Yarway Trap and the merchandising 
plan behind it.” 
















Have you looked into this unique trap—smaller, lighter, 
with only one moving part, that is universally applicable 
to all trap requirements, and packaged for modern mer- 
chandising? Do you know that the average distributor- 
ship requires an investment of only $350.00 to do a 
$5000.00 business with a turnover of more than fourteen 
times? Do you know what Yarway is putting behind this 
product to make it one of the most profitable lines that 
a mill supply house may carry? Get the facts! 


WAY 


ULSE 


Important territories are being closed 







almost daily. Ask for complete details. 
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WE SAID IT 25 YEARS AGO 
WE REPEAT IT TO-DAY— 


—*“TOLEDO” Pipe Threading Tools make friends for the jobber. 
This statement is as true today as it was when it appeared in this 
Mill Supplies’ ad in September, 1910. 


This company was one of the first advertisers in Mill Supplies as is 
evidenced by the copy of this advertisement, but instead of 50,000 en- 
thusiastic users of “TOLEDO” tools, as at that time, today there 
are many times this number, for far over 1,000,000 “TOLEDO” tools 
have been made and sold during all the years “TOLEDO” have been 
on the market. 


“TOLEDO” tools today, as 25 years ago, are still sold strictly 
through the established distributors and are backed by a resale price 
policy that has endured all of these years. 


If you are considering a line of pipe tools or power pipe machines 
to sell, we suggest that you thoroughly investigate the “TOLEDO” 
line and the “TOLEDO” sales policy. It is a line that is complete 
on which you can standardize, and it is a sales policy that is 
respected by distributors as few sales policies are respected. 


THE TOLEDO PIPE THREADING MACHINE Co. 
TOLEDO, OHIO NEW YORK OFFICE: 72 LAFAYETTE ST. 


BS ad 


WHEN BETTER PIPE TOOLS ARE BUILT “TOLEDO” WILL BUILD THEM 
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JAMES A. CHANNON, EDITOR 


THE DIE-HARDS 


HILE it is perhaps unfair to take 

advantage of a twenty-fifth birth- 
day to call attention to certain unfor- 
tunate truths, a careful review of the 
industrial supply industry’s activities 
over the past quarter century forces the 
reviewer to the conclusion that there 
have always been reactionaries—die- 
hards—in the business and that almost 
without exception they have fallen by 
the wayside to make room for ag- 
gressive newcomers who were not 
afraid to try something simply because 
it was new. 

During MILL SUPPLIES’ first year 
of existence, the struggling young 
journal carried the story of a daring 
distributor who was using motor trucks 
for delivery purposes. We are told that 
many of the then leaders of the industry 
laughed gently up their sleeves, to say 
the least. Yet the pressure for faster 
deliveries finally forced them all to 
catch up, as best they could, with those 
who had seized the opportunity to mod- 
ernize immediately. 

Now, in MILL SUPPLIES’ twenty- 
fifth year, the reception which the 
marketing information on the follow- 
ing pages will receive, will not differ 
greatly from that accorded Elmer 
Crawford’s first issue story. Aggres- 
sive distributors and their salesmen 
will seize on the information, go it one 
better from data in their own files and 
in the files of their sources of sup- 
ply, and so take one more step in the 
modernization of their merchandising 
methods. 

The reactionaries, however, will 


SEPTEMBER 1935 


thumb through the tables and say to 
themselves, “Oh, that’s good stuff all 
right and [ll get around to looking it 
over pretty soon but I’m so busy that 
these new-fangled ideas will have to 
wait.” 

Unfortunately for the latter indi- 
viduals, the world marches on and 
that part of the world served by indus- 
trial distributors, American industry, 
marches at a gallop. The distributor 
who, twenty-five years ago might have 
been aptly described as the purchasing 
agent for a certain industrial territory, 
now finds that he must perform not only 
that function but that he must operate 
as the sales agent for his sources of 
supply, with the accent on the “sales.” 

What’s more, with communications 
and transportation almost sure to speed 
up radically in the coming years, only 
those distributors who are keyed to do 
an efficient, scientifically planned sales 
job can hope to compete with direct- 
selling manufacturers employing four- 
mile-a-minute sales forces and a mile-a- 
minute deliveries. 

Without a doubt, the editor of MILL 
SUPPLIES, on its fiftieth anniversary, 
will again point out that “the race has 
been to the swift,” and that the “swift” 
during the period from 1935 to 1960 
were those distributors who planned 
and carried out aggressive merchandis- 
ing campaigns. And he will also point 
out, with regret, that many a fine old- 
timer in the industry has passed from 
the picture because he refused to in- 
crease the efficiency of his_ selling 
efforts—because he was a “die-hard.” 
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WEAR AND LOOSENESS 














only a Sprinc WasHER has 
° e 
tL; we Action! 
Longer wearing .... smoother 
running... that’s what the Spring 
Washer does for a product! 
All because it has Live Action! 
A live, continuously working 
f= =D SP RIN : part .... functioning as a spring 
Se .... With sufficient range of action 


to retard wear and looseness. 


SPRING WASHER INDUSTRY 
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RACING 
field of industrial distribution 


the changes in the 


during the quarter-century that 
MILL SUPPLIES has served this 
industry is a large order. History 
has been made in this quarter cen- 
tury. There has been a World 
War, embroiling practically every 
important nation in the world. 
There have been an unprecedented 
business and financial boom, two 
depressions, and two periods of re- 
covery and readjustment, including 
the one through which we are now 
passing. 

These ups and downs, these 
tragedies and triumphs, have 
found the industrial distributor in 
the thick of the fight, now “sitting 
on the world,” so to speak, now tak- 
ing it on the chin, only to come 
back, strengthened by experience, 
more solidly esconsed in the eco- 
nomic scheme of things. No 
stronger evidence need be given of 
the strength and permanence of 
the distributor than the fact that 
he has weathered the last great de- 
pression with as small a number of 
casualties, in the way of business 
failures, as perhaps any class of 
business in the country. 

Back in 1910, when MILL SUP- 
PLIES was being organized to give 
the mill supply business a maga- 
zine devoted exclusively to its in- 
terests, there were not more than 
half as many distributors as exist 
today. Despite the fact that the 
distributor in those days could 
rightfully boast that he was “the 
warehouse of the community,” he 
did not begin to carry the complete 
and varied stocks with which he 
serves the industries in his terri- 
tory today. There were no im- 
pressive fleets of delivery trucks 
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TWENTY-FIVE 


then as there are today. Sales man- 
agement, salesmanship and _ sales 
promotion, as we view them today, 
were unknown quantities. 

When Elmer Crawford and his 
associates commenced to mold the 
magazine that is this month ob- 
serving its twenty-fifth anniver- 
sary, aviation was just commenc- 
ing to command attention, the 
automotive industry was in its in- 
fancy, radio as we have it today 
was almost undreamed of, the em- 
ployment of steel and concrete for 
construction purposes in the 
experimental stage and facilities 
for generating electric power were 
crude when compared with those of 
the present era. 

Industrial changes and new in- 
dustries came thick and fast, in the 
years that ensued, however. Ma- 
chines more and more commenced 
to supercede hand labor. Quantity 
production and speedier production 
became the order of the day. In- 
dustrial plants grew more complex. 
Where one man formerly was re- 
sponsible for all purchases, the job 
became too big and too complicated 
to permit of a continuance of this 
practice, and eventually responsi- 
bility became lodged in several dif- 
ferent factors in every plant of any 
size. 


was 


To meet the changing conditions 
in industrial activities, the mill 
supply field had to advance its 
thinking and its development. In 
the first place, more supply houses 
were needed, and they came. The 
average distributor now represents 
more manufacturers and carries 
much more complete and varied 
lines than the distributor of 1910 
and 1911. At the same time, he 
has radically cut down the terri- 


YEARS OF PROGRESS 


tory he attempts to cover, and con- 
centrates his sales and service ac- 
tivities in a much more closely knit 
area, where he is serving a far 
greater number of industrial cus- 
tomers than existed in such limits 


25 vears ago. Scientific manage- 
ment, efficient stock control, en- 


larged credit facilities are among 
the other developments of progress 
during this quarter century. How- 
ever, the greatest change has come 
in sales management, salesmen and 
selling. The “drummer” or “order- 
taker” of 25 years ago is fast step- 
ping out of the picture. He was 
a fixture in those days, but he just 
won't do today. 

The average supply house of 
1935 still has as its volume back- 
ground the mine run of staple sup- 
plies that have always been an im- 
portant factor in its business, but 
today’s distributor is thinking 
more and more in terms of profit- 
able lines, with definitely ascer- 
tained markets for each item. He 
is out to do a real selling job on 
such lines in order that he can give 
his manufacturers the best kind of 
representation, his customers the 
finest kind of service, and his own 








organization the greatest possible 
reward for its efforts. 

The manufacturer who selects a 
distributor in a given territory 
has the right to expect -intelligent 
and vigorous sales effort on the 
part of that distributor and his 
salesmen. Today’s buyer is more 
discriminating than ever before. 
Quality, performance, economy are 
demanded of the products he buys, 
and he logically expects the dis- 
tributor’s salesman to know these 
products and to inform him as to 
what they will do. The progressive 
distributor realizes these things. 
He is training his sales force intel- 
ligently. All in all, selling—planned 
selling to known markets—has be- 
come the order of the day. 


Wuue that transition—from 
warehousing to selling plus ware- 
housing—is perhaps the important 
development of the last 25 years, it 
has been accompanied by two other 
trends which have been very far- 
reaching in their results: One, an 
increased recognition of the im- 
portance of the distributor’s func- 
tions by industrial buyers and 
manufacturers alike; the other, a 
much better relation between dis- 
tributors and manufacturers and 
among distributors themselves. 

Necessity produced by the trends 
of the times has been one factor in 
securing increased recognition of 
the value of distributor’s services. 
In war time, when demand was far 
ahead of supply, and in the boom 
period of 1929-1930, when a like 
condition prevailed, industrials 
found the distributor’s warehouse 
their only salvation on many occa- 
sions. Likewise, in depression pe- 
riods, when hand-to-mouth buying 
was the order of the day (as it is 
at the present time) but when 
goods when needed were needed in 
a hurry, the distributor was again 
found to be “Johnny-on-the-spot.” 

Manufacturers, forced in the re- 
cent great depression period to 
analyze and cut down sales costs to 
the minimum, turned to the supply 
house as their most efficient and 
economical sales outlet, and found 
it not wanting. 

But distributors and many 
manufacturers individually, and 
through group activities such as 
those of the Joint Merchandising 
Committee of the Mill Supply Busi- 
ness, and its successor, the Indus- 
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trial Supply Research Bureau, have 
done much to sell the merits of 
supply house distribution to other 
manufacturers and industrial buy- 
ers in recent years. 

Relations between distributors 
and manufacturers are also defi- 
nitely improved. They realize that 
whole-hearted cooperation reacts to 
the benefit of both. At the same 
time, distributors are cooperating 
among themselves, in the large as- 
sociations and in local groups, or- 
ganized or unorganized, with very 
good results. Price-cutting and 
other forms of chiseling still raise 
their heads here and there, but 
generally speaking, the evil is 
much less prevalent than hereto- 
fore. The recent cooperative effort 
among distributors under the 
N.R.A. set many groups on the 
right track, and the lessons learned 
by that activity will be remem- 
bered in the future. 

The National, Southern and 
American Associations have done 
much to further good relations be- 
tween all factors in the trade and 
to help their members in every 
possible way. This has been par- 
ticularly true in recent years. 
Notable among the important re- 
cent developments of these organ- 
izations are the product group 
meetings which have become a fea- 
ture of national conventions, and 
which are being considered for 
each of the six districts which will 
be provided under the new organi- 
zation of the National Association. 


T nroucuout the 25 years of 
its existence, MILL SUPPLIES has 


devoted its efforts to furthering 
the best interests of distributors 
and their salesmen. It has sought 
to lead, where it has felt leadership 
necessary; it has tried to interpret 
and disseminate the best thoughts 
of the field. It has been a clearing 
house of information for distribu- 
tors, their salesmen and manufac- 
turers. At all times, it has fought 
for proper recognition of the dis- 
tributor and his functions, while it 
has tried to help him do a better 
job. 

Elmer Crawford had for years 
been associated with a publication 
covering the plumbing and heating 
trades when he decided to establish 
MILL SUPPLIES. 

Mr. Crawford continued at the 
helm of MILL SUPPLIES, and the 


Crawford Publishing 
which he established, until his 
death in 1915. He was the first 
president of the company, as well 
as editor-in-chief of MILL SUP- 
PLIES. The original officers of the 
company were S. P. Browning, 
vice-president; Carl W. Miller, sec- 
retary, and J. K. Allen, treasurer. 
As will be noted by another feature 
of this issue, there was also an 
original board of advisory stock- 
holders, composed of prominent 
distributors and manufacturers. 
Clay C. Cooper served the maga- 
zine continuously as editor and 
business manager for 19 years, 
until his death in 1929. (He was 
also a vice-president of the com- 
pany for many years). Carl W. 
Miller served the company as secre- 
tary throughout that 19-year 
period. 

Mrs. Elmer Crawford succeeded 
her husband as president of the 
Crawford Publishing Company at 
the latter’s death, and she in turn 
was succeeded as president at her 
death by her daughter, Mrs. J. H. 
McNash, who continued in office 
until MILL SUPPLIES and the 
other publishing interests of the 
Crawford Publishing Company 
were purchased in the spring of 
1929 by the Electrical Trade Pub- 
lishing Company. 

When this transfer was consum- 
mated, MILL SUPPLIES was com- 
bined with Industrial Distributor 
and Salesman, under the leadership 
of Howard Ehrlich, president of 
Electrical Trade, and Albert E. 
Paxton became editor of the pub- 
lication, with Arch M. Morris as 
manager. When Mr. Paxton be- 
came manager, to succeed Mr. Mor- 
ris who resigned to enter the pub- 
lishing business for himself, James 
A. Channon, the present editor, 
took his place. 

Other members of the staff who 
have been with MILL SUPPLIES 
for some years are Edward J. Mc- 
Osker, western editor; Henry W. 
Young, Pacific Coast representa- 
tive, and E. N. Grantvedt, H. E. 
Thayer, George E. Pomeroy and 
John Ora of the sales organization. 
E. J. Tangerman joined the staff a 
few months ago as technical editor, 
when this position was created to 
further the work of MILL SUP- 
PLIES in giving definite, construc- 
tive sales help on specific products 
to distributors and their salesmen. 


Company, 


MILL SUPPLIES 











MPROVED communications and _ trans- 

portation have yearly intensified the com- 
petition for industrial supply business. It is 
fitting, therefore, that MILL SUPPLIES, on its 


Silver Anniversary, make a major contribution 


to scientifically planned selling, which now, 
more than ever before, is so necessary to suc- 
cess. 


Based on the experiences of hundreds of manu- 
facturers, the following pages are devoted to 
market information on typical industrial suppl y 
products. For each item the major markets 
(A), the good markets (B) and the officials 
usually responsible for specifying and pur- 
chasing are given. 


These simplified tables are designed to aid 
distributors’ salesmen to plan their work most 
effectively and to furnish distributor execu- 
tives with basic information necessary to effi- 
cient sales direction, effective sales promotion 
and economical selection of profitable lines. 
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100—Average monthly sales, 1923-1925 


Orders Increase in Size and Number 
Sales Indicator for July Jumps to 74.7 


ISTRIBUTORS’ sales in the Middle West recov- 
ered sharply in July from the one-month slump 
and carried the Sales Indicator to 74.7, a move which 
reversed the 1934 trend and established a record for 
the past three years, second only to that made in 
April of this year when the index hit 75.9. 
Distributors east of the Mississippi were respon- 
sible for the increase, generally speaking. The 
Middle Atlantic Indicator jumped from 75.6 in June 
to 79.0 in July; the Southern States registered 82.9 
as compared with 82.0 the previous month and the 
big Middle Western group pushed its indicator 
up almost 15 points to 70.0. On the other hand, the 


Western States Indicator dropped from 84.0 to 68.0 
and the Pacific Coast index from 104.5 to 85.6. The 
latter group still leads the field, however. 

With 26 working days, the average house received 
2,429 orders during July as compared with 2,405 
in June, an average of 94 per day. July orders in- 
creased in size almost two dollars on the average. 
Figures concerning size and number of orders were 
based on reports from 40 distributors in all sections 
for July. 

With the fine start which so many distributors have 
made in July, the outlook for an extremely gratifying 
last half seems unusually good. 








Average number of orders received per house during month........... 
Average number of orders received per house each working day........ . 


Average size of order, all houses........ 


2429 
94 
$15.91 
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Wherever you call there i4 a 


There is no need to complicate your selling 
efforts when you handle HEWITT industrial 
rubber goods, there is no necessity for the con- 
fusion that often results from attempts at discrimi- 
nation among “types of prospects”. Everywhere 
you call there is a HEWITT prospect, there is a 
market for some industrial rubber products. And 
the story of HEWITT superiority in cost cutting 
performance finds a ready audience. In addi- 
tion to the advantages that go with handling 
a quality line HEWITT is supporting its distrib- 
utors with an aggressive, dominating, advertis- 


ing campaign directed into every territory. It 





is a campaign that is hard at work in building 
strong acceptance for any industrial rubber prod- 
uct bearing the name of HEWITT. Why not 
write us about the HEWITT profit franchise? 
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North Atlantic States 


For the second successive month, the Sales Indicator for this section 
shows an increase, reading 79.0 as compared with 75.6 in June. The 
average order increased in size from $12.63 to $13.10. This latter figure 
is still considerably below the national average. 


Southern States 
The Southern States Indicator showed another small increase in July, 
rising to 82.9 from 82.0 in June. Orders dropped in size, however, the 
average being $15.71 against a figure of $18.40 the previous months. 


Middle Western States 
After a sharp dip to 55.6 in June, the Indicator for this group of states 
jumped sharply in July to 70.0. Orders, which the previous month had 
averaged only $12.62, show a composite figure for July of $18.92, a con- 
siderable factor in pulling up the national average. 


Western States 
Small orders and spotty conditions forced the Western States Indi- 
cator to 68.0 from 84.0 in June. The large jumps in this region are due 


to sparcity of distributors. Orders for the month averaged $9.46, con- 
siderably below the country’s average. 


Pacifie Coast States 
After jumping over 100 in June, sales of distributors in this section fell 
off somewhat and forced the Indicator to 85.6, a figure, however, which 
still leads the parade. The orders received, though tewer in number, 
were larger, the average being $18.89 against $16.09 the previous month. 
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CONSIDER THESE 


6 REASONS ---- 


THEY MEAN MORE BRUSH 
AND BROOM PROFITS 


wa you go after Brush and Broom business why not put 
this perfect business set-up to work for you. Look over 
these six reasons and see why Capital Brooms and Brushes have 
a big meaning to you when it comes to making money. 


1 Built-in Quality—We hove heen making brushes and @®“RED CAP” Brooms can be sold to factories, 
* 








brooms for almost 50 years. Experience has been a great dairies, garages, warehouses, steam and electric rail- 
teacher here and it is reflected in the “top” quality. Now we  ‘¥% ship yards, iron and steel mills, foundries, etc. 
have even gone further and installed new, improved equipment Stns and sturdy, they are very durable. They are 
that makes our quality surpass previous high standards. built with a wide metal case supplemented by addi- 


tional metal bands and heavy seams of special waxed 
9 Correct Design—This line is designed to best meet needs _ twine sewing. 

" as dictated by service requirements. Inspect each brush 
and broom, check the applications and see the very thorough 
and modern construction. It’s easy to see why this line appeals 
to users. 


3 Wide Usage—The growth in Capital Brush and Broom GUARANTEE 
" users has been a steady one for years and today you see wy . 
Capital products extensively used. This means acceptance and + gmeutes om Saumee ond 


A . . Brooms to be satisfactory. If for 
therefore immediate sales opportunity. any reason you or your customer are 


not satisfied with your Capital pur- 
chase, you may return it within 30 





4 Established Meric—The quality, the value, the service- 


ability of Capital Brooms and Brushes are fully proven. days and we will replace or refund 
Long time performance, effecting low cost service, has estab- = purchase price, paying freight 
lished this line and that is of real value in selling today. changes Seth ways. 


Send for details. 








5 Growing Approval—Re-orders from companies using 

* Capital Brooms and Brushes is a sure sign 
of satisfaction. Once you get this line in service 
it does work for your profit. 





4 Profitable Line—This line is sold under a 
" satisfactory distributor policy, one which 
includes protection, sales assistance, and a good 


profit margin. B. B. PUSH BROOM 





BASS PUSH BROOM 


For street sweeping, fac- 











. , - Made of genuine bass with tory sweeping, and for 
CAPITAL BENCH DUSTER’ bamboo adds life and elas- garages, etc. Each tuft 
ticity. The bass keeps the separately stapled into the 
@ No.8 Capital Bench dirt from flinging or scattering block. Made of finest 
. the sweepings. materials. 
Duster —for cleaning 


benches and machines 
of shavings, sawdust, iron filings, etc. Wery durable. 





FACTORY OR GARAGE FLOOR’ BRUSHES 
For sweeping on cement floors, rough wood floors, or sidewalks. 


Made of Tampico and stiff, imported fibre. Has 5-ft. polished 
handle. 


INDIANAPOLIS 


BRUSH & BROOM MFG. CO. 
ESTABLISHED 1890 
126 BRUSH STREET, INDIANAPOLIS, IND. 
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KEEPING POSTED 


Newsy facts about industrial distributors 
and their salesmen 





New Members for 
National Association 


@® The membership committee of 
the National Supply and Ma- 
chinery Distributors’ Association, 
appointed recently by President 
Potts, has announced the affiliation 
of the following companies: 
Detroit Ball Bearing Company, 
Detroit; The Supply and Engineer- 
ing Company, Scranton, Pennsyl- 
vania; Sante Fe Builders Supply 
Company, Sante Fe, New Mexico, 
and Abrasive Machine and Supply 
Company, Newark, New Jersey. 


Tallman Joins 
Charles Products Company 


@ John R. Tallman, who, for the 

past 12 years, has been covering 
the Western Michigan territory for 
H. Channon Company, joined 
Charles Products Company, 155 
West Madison Street, Chicago. Mr. 
Tallman will cover the same terri- 
tory he formerly covered for Chan- 
non Company. 

The company also announces that 
it has been awarded the contract 
for hose for the Chicago Park dis- 
trict, which covers all the parks lo- 
cated within the city limits of Chi- 
cago. The first order filled under 
the contract consisted of 54,600 
feet of one inch Republic Fairway 
hose. 


Installs Loom Strapping 
Equipment 


@ Montgomery and Crawford, In- 

corporated, Spartanburg, South 
Carolina, has recently installed 
complete equipment for the manu- 
facture of loom strapping. 


Salesmen Show Interest 
in Sales Contest 
@ A summer sales contest con- 
ducted by Chandler-Boyd Supply 
Company, Pittsburgh, Pennsylvania, 
from May 15 to August 15 proved 
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most interesting to salesmen of the 
company. One of the features of 
the contest was the points given for 
each order received during this 
period with emphasis placed on the 
major staple lines to build up sales 
of these products. 

The rewards were substantial 
prizes in men’s wearing apparel. 

The company states that this type 
of contest has helped to stimulate 
summer sales considerably. 


Channon Company 
Is Seeking New Ideas 


® This big mid-western distribu- 

tor, one of the best known in the 
country, is going after them by 
means of a contest for which every 
member of the organization of each 
of its customers and selected pros- 
pects will be eligible. 

To the individual making the 
best suggestion as to a commercial 
product not carried in stock by the 
Channon Company or listed in its 
catalog, but which the company 


should handle, a prize of $125 will 


be given. The second best sugges- 
tion will be rewarded with a prize 
of $75, and the man who makes the 
third best suggestion will receive 
$25. In addition, 15 prizes of $5.00 
each will be awarded. 

An impartial board of judges has 
been named to determine the win- 
ners of this contest, which will 
close on September 23. It is com- 
posed of Norman Durrie, secretary 
of the Central States Mill Supply 
Club; H. E. Hilty, western man- 
ager of Factory Management and 
Maintenance, and Edward J. Mc- 
Osker, western editor of MILL 
SUPPLIES. 

A letter is being sent to each 
customer and selected prospects by 
F. W. Copeland, president of the 
Channon Company, announcing the 
contest, enclosing notices to be 
posted wherever advisable in the 
plant, and entry blanks. 

“The purpose of the H. Channon 
Company is to serve industry—(1) 
as a reserve inventory; (2) as a 
medium for concentrating  pur- 
chases,” writes Mr. Copeland. 

“Our success depends upon our 
ability in these capacities. That 
we have prospered for sixty years 
is gratifying, but we are ambitious 
to increase our usefulness. We 
want new ideas and we will gladly 
pay for them. 





Part of three carloads of Worthington compressors which the General Ma- 

chinery Company of Spokane, Washington, received early this year and which 

they expect to sell before the end of 1935. What they expect to do and what 

they will do are likely to be one and the same thing, for this is too big a stock 
to put in for the mere pleasure of looking at it. 
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_ NEW BUSINESS 


° 
‘ 


FOR 


@ CARBON STEEL WRENCHES:—Dependable drop- 
forged tools, designed for severe service. Hardened all over, 
with strong, tough jaws, accurately milled openings. They 
sell readily because Williams’ Wrenches are recognized 
everywhere as the industrial standard. 50 patterns—over 
1000 sizes. Finished regularly with black, baked-on enamel, 
heads bright. Also, unfinished at lower cost; same wrench 
except without size stamping, enamel and bright heads. 





m@ “VULCAN” DROP-FORGED HOIST HOOKS:— 
Specially heat-treated after forging to increase their 
strength and toughness, every Williams’ “VULCAN” Hook 
is proof-tested to fifty percent beyond its rated “safe work- 
ing load.” Their strength, their stamina, their safety are 
important reasons for their ever-increasing sale. Available 
in a wide variety of sizes, shank or eye patterns. Look for 
the orange tip. 


m@ THUMB NUTS and SCREWS:—Drop-forged from 
tough steel, especially selected for easy, accurate threading, 
and tumbled smooth, Williams’ Thumb Nuts and Screws 
are made in many patterns and a wide range of sizes—1/8” 
to 3/4” diameter. ..... Furnished from stock, blank or 
threaded U. S. and Whitworth Std. as desired. ..... Special 
threads, sizes, shapes and material to order. 





J. HW. WILLIAMS & CO., “The Wrench People” 


75 SPRING STREET. NEW YORK WESTERN WAREHOUSE 
AND SALES OFFICE, CHICAGO WORKS, BUFFALO. N.Y 
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ASK THE JOBBER 
WHO SELLS THEM 


My lamp Tedatiess : snl | 


russ tale Fy) figures 
L 


AND THERE’S PROFIT 
IN EVERY DOLLAR™ 


“My experience proves that any mill 
supply jobber can make money on 
Hygrade Lamps. In the first place, it is 
fairly easy to build a substantial volume 


ect. They all need light. Most of them 
meneh Hygrade Lampsand respect their 
quality. Much of my volume is in con- 
tracts—steady repeat business requir- 
ing little effort. It carries a fine profit. 





Jobbers carrying Hygrade 


Lamps get 6 to 8 turnovers a And you can’t lose on a Hygrade in- | 


: ‘noitem! ventory—first, because they protect 

ili aca sala eae you on pales declines, and 1 Ma be- 

cause you can’t get caught with obso- 

SCHEDULE. _—-kete Stock. And anybody can sell lamps 
ae —it requires no technical knowledge. 

PRICE Look at it from every angle—it’s ideal 

PROTECTION _ business with real volume possibilities. 


FIXED PRICE 


live, clean, easy to handle. Don’t over- 
look it any longer. Mail the coupon 
and get the facts. 


ON Other jobbers have proved that. It is | 
A INVENTORY 








Why” and details of your jobbers’ 

















proposition on Hygrade Lamps. 
Sen amps 
Street ‘ 
City and State 3 HYGRADE SYLVANIA CORPORATION 





Salem, Mass. 


Manufacturers of incandescent lamps for over 30 years. 
Makers also of Sylvania Radio Tubes. 


—every customer is a year-round pros- | 


a 
HYGRADE SYLVANIA CORPORATION 
ae rade 
Please send me a copy of “14 Reasons 





“Keep ’em in line with a smile,” is 
the motto of Roy Nelson, credit 
manager of the Great Lakes Supply 
Corporation, Chicago. While Roy’s 
job carries plenty of responsibility 
and keeps him on his toes all the 
time, he finds it withal a very pleas- 
ant job and is always ready with a 
grin that just “takes hold” of you. 





“The attached announcement is 
self-explanatory. We trust you will 
give it your earnest consideration 
and call it to the attention of men in 
your organization who are familiar 
with the supply, maintenance and 
operating problems. It is our sin- 
cere belief that you and your as- 
sociates, with your close knowledge 
lof industrial methods, can give us 
|valuable ideas which otherwise 
|might never come to our attention. 

“This contest is open to everyone 
in your organization and we will 
gladly send you additional copies 
of the notice if you care to post 
| them in your various departments. 
We know that you like to encour- 
| age your men to think on problems 
| related to your business. Here is a 
|chance for someone to think profit- 
| ably.” 
| In the notice, every purchasing 
| agent, buyer, superintendent, main- 
| tenance manager, master mechanic, 








|operating engineer, production 
| foreman and employee of any type 
|is urged to analyze the require- 
|ments of his own department and 
|to ask himself if there is anything 
| which his company carries in stock 
lor buys for maintenance or con- 
|sumption which the H. Channon 
|Company should carry in stock for 
|him. Contestants are invited to 
visit the H. Channon Company 
| building to visualize the present 
|lines, and are informed that if no 
| Channon catalog is available in the 


| customer’s or prospect’s office, a 
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Welded Steel Gasoline and Oil Cans 


and 50 degree 
Lifetime construction 24 gauge seamless welded angle 
steel Heavy wire bail Bottoms reenforced with od oun of = 
heavy steel rim Tested under 60 Ib. air pressure Containers manu 
against leakage % to 5 gallon capacitie 























THE OUTSTANDING MANU- 
FACTURER TODAY 









Welded Steel Improved Hydraulic 
Bench Oiler Pump Oilers 
Pumps any oil that 


Reenforced inserted 
type spouts, machine 
cut threads, leakproof 
Built to withstand hard 


will flow—delivering 
it under pressure to 
the proper place 
WELDED STEEL 


usage. The bench oiler SPOUTS, _ brass 
gh ge gt p> ge ay 
ear . 

-y + All sizes from Seamless body, ms- 
3 pint capacities. 4 chined and ground 
to 12 inch spout - 


brass plunger. I 
leathers Beautifully 
coppered finish. Sizes 


lengthe 


from ™% pint to 2 
pint capacities. 
6 te 15 inch 


spout lengths, 
both upright and 





factured by Eagle 


MANUFACTURING CO. 


WELLSBURG, W. VA. 
Established 1894. Incorporated 1897 








copy will be supplied on request, 
Entries are limited to one per in- 
dividual. 

J. L. Taylor, vice-president and 
sales manager of H. Channon Com- 
pany, who is actively supervising 
the contest, states that products 
suggested by contestants need not 
necessarily be what his company 
classifies as “industrial hardware” 
items. They may be fabricated 
products, raw material or a chem- 
ical, or an item of shop,’ engine 
room or building maintenance. He 
states, however, that the board of 
judges will naturally give most 
favorable consideration to those 
products which have “a broad mar- 
ket and an open field.” 


J. W. Minder to Visit 
Tool Show 


@ J. W. Minder, president, J. W. 

Minder Chain and Gear Com- 
pany, Limited, Los Angeles, left 
September 7 on a business and 
pleasure trip East, during which 
time he will visit the Machine Tool 
Show in Cleveland. While East 
Mr. Minder will call on the various 
manufacturers the company repre- 
sents on the Coast, stopping in De- 
troit, Ithaca, New York, Spring- 
field, Massachusetts, Worcester, 
Massachusetts, New York City, 
Jacksonville, Florida and New 
Orleans. 





Some of the members of the staff of 
The Galigher Company, Salt Lake 
City, Utah, of whom John T. Potts, 
president, is justly proud. Left to 
right: Alan Probert, metallurgical 
engineer with the Booth- Thompson 
Division of The Galigher Company; 
Lionel E. Booth, manager of the 
Booth-Thompson Division; A. E. 
Jarvis, of the Chas. A. Schieren 
Company; A. P. Tregeagle, manager 
of the mill supply department; : 
Barraclough, oats A Ed P. Her- 
manson, salesman, and D. D. Kelly, 
bookkeeper. Since this photograph 
Mr. Hermanson has left the company 
to represent Broderick and Bascom 
Rope Company. 
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“Lenox” High Speed 


Because— 


Springfield, Mavs., U.S.A 


better customer! 
: Ai, 


Good Salesmen Can Sell 
Most Any Brand of Hack Saw Blades 


But They Can Sell More 

formity save money—improve workmanship. 

In actual operating costs, Lenox Blades guaran- 
AMERICAN SAW & MFG. COMPANY 


tee a saving over any other brand. 
When you sell a trial box you make a new ora 


Users find their toughness, performance, uni- 
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A BACKLOG OF 
REPEAT SALES 


from 


Maintenance Chemicals 


Check these resale items. Sold only thro’ Mill Sup- | 
ply Jobbers in 46 States and 5 Canadian Provinces 


[| TOTALITE—tne inoustriat casein PAINT 


One sale for a moderate size factory interior would earn about $500 profit 
and save your customer over 1 his usual painting cost. Non-technical to 
sell and to apply. (note users of casein paints on page 54) 


[|] TOTRUST—te rust storrinc Paint 


Penetrates rusty surfaces for protection. Every maintenance manager will 
welcome you to advise on his rust problems. 
(note users of rust inhibitive paints on page 54) 


[ |] TOTALUME-tHe rust stoprinc 
ALUMINUM PAINT 


Practically every industrial plant uses aluminum paints. Here is one with 
exceptionally high sheen for use even over rusty surfaces. This makes 
possible real — on surface preparation. 

(note users of aluminum paints on page 54) 


~ Lusr]-JAscon 


—THE PENETRATING LUBRICANT 
For years, mechanics and maintenance men have used Lubri-Tasgon oar 
to protect finished metal products, tools, equipment, etc., and to enti — 
loosen rusted connections quickly Handy 3 oz. can used in homes. 
~—55 gal. drums bought by industrials. 
(note users of penciating oils on enge 53) 


SALES AIDS TO JOBBERS: i— 
Personal assistance in closing best prospects by one of our 28 local repre- 
sentatives 
Sales talks at your meetings. 
National advertising in industrial trade papers. 
Daily building report service. 
Personalized letters to your best prospects. 
Counter and window displays. 
Mailing inserts for your mailings. 
Direct inquiries referred to you. 
Bonus offers to your men 











Check the above items—write your Name 


name here:— - 
and mail this coupon back to us for ; 


further sales information. Address 


THE WILBUR & WILLIAMS CO. 


429-425 Park Sq. Bldg., Boston, Mass. 


| tributor as well as factory branch 





“Bill” Edwards of Federal Hardware 
Company, New York City (left) and 
“Grover Whalen” Jack Perkins of 
the J. H. Williams Company, New 
York City. 





Ronstadt Company 
Reorganized 


@ E. W. Clayton, Receiver for Ron- 

stadt Hardware and Machinery 
Company, complying with an order 
from the United States Court, sold 
this business to Mrs. Lupe D. Ron- 
stadt, who in turn is selling it to 
a new corporation formed under 
the Arizona laws. 

The officers of the new corpora- 
tion are Fred Ronstadt, president 
and manager; J. W. Briscoe, secre- 
tary-treasurer and assistant man- 
ager; Gilbert Ronstadt, vice-presi- 
dent; Lupe D. Ronstadt, director, 
and Alfred Ronstadt, director and 
statutory agent. 

The company is retaining an effi- 
cient organization and also the 
agencies which it has handled for 
many years. 





Sells Largest Leather Belt 


@ Considering length, width and 

thickness combined, what is said 
to be the largest power transmis- 
sion belt in the United States, if 
not in the world, was recently sold 
and installed by the General Rub- | 
ber and Supply Company, Port- | 
land, Oregon. The company is dis- 


of the Philadelphia Belting Com- 
pany, Philadelphia. 

The belt is 201 feet long and 48 
inches wide, heavy, 3-ply “Ark” 
brand, special tanned, pre-stretched 
leather; water, oil and dust proof. 
It contains the center portion of 
175 extra heavy steer hides. The 
belt was installed in August in the 
Clark and Wilson Lumber Com- 
pany’s plant at Prescott, Oregon, 
and will drive the main mill, plan- 
ning mill and trimmer. The main 
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Clipper 
Carded 
Belt Hooks 


Safest to handle 
Safest in operation 







For lasting belt joints 
ee you 
acing equipmest 

ct 


-use : 


ipper 











This Messages Uddsessed lo Lunkenhermes 
Distitulors and Shei Salesmen. 





Lunkenheimer Distributors 
are in Select Company 


As a distributor, you carry a mark of distinction 
by holding the Lunkenheimer franchise. It is a fran- 
chise eagerly sought for, but granted only to the 
highest types of distributor organizations. 


Such is the prestige and business value of the 
Lunkenheimer line that many distributors make it 
their leading line. Others have actually built their 
business around it—using it as a foundation. 


Buyers, on the other hand, look upon distribu- 
tors who sell Lunkenheimer products as consistently 
dependable and progressive organizations whose first 
aim is to serve well. 


Naturally, we take pride in the fact that our 
distributors and their salesmen so ably and effectively 
reflect the Lunkenheimer ideal of not only furnish- 
ing dependable products of the highest quality, but of 
backing them up with four-square customer service. 


The Lunkenheimer franchise constitutes a foun- 
dation for business which grows stronger and more 
valuable with each passing year. It is a foundation on 


which you can build with confidence, enthusiasm and 
profit. 














THE LUNKENHEIMER CO 


—=“QUALITY = 
CINCINNATI, OHIO. U.S. A. 
NEW YORK CHICAGO BOSTON 


PHILADELPHIA SAN FRANCISCO 





EXPORT DEPT 


318-322 HUDSON ST. NEW YORK 





drive is five feet in width and 28 
feet in diameter, and will run over 
three driving pulleys and three 
tension pulleys in addition to the 
main drive wheel. 








The belt ready for delivery in 
| the warehouse of the company is 
| shown above, together with (left 
| to right) “Chet” belt 
man; Barney Helser, shipping 
clerk; J. P. Carney, president of 
the company; A. H. Sargent, sales- 
man, and Jim Brennan, office man- 
ager. 


Kellogg, 


W. T. Allen Joins 
Hagerty Sales Force 
@wW. T. Allen has joined the 

Hagerty Brothers Company, Pe- 
oria, Illinois, as sales representative 
and will operate in the Peoria dis- 
trict. 





a 


Mr. Allen served for the last 
twenty years in the sales and sales 
engineering department of the 
Keystone Lubricating Company, 
Philadelphia, from which position 
he resigned August 3 to take over 
his new position. While with Key- 
stone Mr. Allen covered most of the 
mid-west trading area and gained 
wide experience among all clases of 
industrial trade. 


ALLEN 
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facts THAT WILL HELP YOU SELL 


UPSON BOLTS, NUTS, RIVETS, ETC.. 





@ What is meant by “Upson”? 


“Upson” is now the Upson Nut Division of Republic Steel Corporation—but “Upson” 
is not a new name in industry. For 72 years, Upson products have been serving industry 
and have been the choice of discriminating users of headed and threaded products. 


@ What products does Upson manufacture? 


Upson makes bolts and nuts in all standard and special shapes, sizes, alloys and fin- 
ishes. Standard and special rivets of all kinds. Wire rope clips. Turnbuckles and sleeve 
nuts. Automotive and railroad special items. Headed and threaded rods, pins and 
other similar items of every description. 


@ What are the facilities back of Upson products? 


First, the massive resources of Republic Steel Corporation. Second, a five-million-dollar 
modern plant, the finest and most modern machinery that money can buy, a staff of 
highly skilled metallurgists and engineers, and a corps of trained workmen who know 
the high standards that every Upson product must meet and the reputation that must 
be maintained. 


@® What is Upson’s reputation? 


Upson enjoys as fine a reputation as any manufacturer of quality products in the country. 
In addition to supplying the hardware trade with uniform, dependable products, Upson 
also produces for the automotive, railroad and general industries headed and threaded 
items, both standard and special, of finest quality—items upon which automobiles, rail- 
roads and the huge tonnage machines as well as the small precision machines of industry 
depend for accurate, unfailing, economical service. Time and again, Upson has designed 
new headed and threaded items to meet the needs of industry or to solve a perplexing 
problem. 


@® Why are Upson products so highly uniform? 


The steel used in every Upson product is carefully selected and tested by metallurgists; 
the most modern machines and methods are employed in forging, heading, threading 
and tapping; heat treatment is accurately controlled by automatic scientific machines to 
obtain correct grain structure and hardness of the material, as well as needed strength; 
trained inspectors watch for mechanical defects; special gauges check for diameter and 
for thread pitch and taper; and a final inspection is given each bolt when the nut is 
applied by hand. 


® To what standards does Upson manufacture bolts, etc.? 


To one only—the highest. Even the tiniest of details receives full consideration. 


2 Why are Upson bolts and nuts easier to install? 


The head on every Upson bolt and every nut is absolutely true to size and square, 
insuring against slippage of wrenches. Threads are correct, clean and sharp—nuts turn 
on with a twist of the fingers. The steel is unusually strong. Seldom does an Upson 
product break or twist off in installation. 


® Why does Upson make such a complete line? 


Upson makes a complete line of more than 5000 standard items that are carried in 
stock at all times so that customers can obtain any type of headed or threaded item 
of the finest quality on short notice without aggravating or costly delay. 


® Why are Upson products packed in small cartons? 


Upson products are packaged in small cartons and plainly labeled for easy handling 
and identification of the contents by the user—also to protect the contents until used. 


® How may Upson bolts be quickly identified? 


Every Upson bolt has a small raised “U” on the head. 
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Something about 
REPUBLIC STEEL CORPORATION 


Republic Steel Corporation is the third 
largest producer of steel in the United 
States and the largest producer of alloy 
and special steels in the world. 

Republic Steel products range from 
pig iron—the most simple form of com- 
mercial ferrous metal—through billets 
and bars of every type, cold drawn steels, 
Enduro stainless and heat-resisting steels, 
pipe, tubing of many kinds, electrical 
conduit, well casing, sheets, plates, tin 
plate, electrical steels, nuts, bolts, rivets, 
wire, nails, tacks, fence posts and many 
others to finished fabricated products 
such as desks, tables, lockers, bins, 
counters, shelving and others too numer- 
ous to mention. 

The automobile you ride in, the stove 
your meals are cooked on, the tin cans 
you buy food in, the machines that make 
your clothes—almost everything you use 
in life may owe something to Republic 
for the steel that made it possible. 

When you sell products of Republic 
Steel Corporation you are giving your 
customer something more than he can 
see in the product. You are giving him 
quality backed by the reputation for fine 
steels achieved by Republic and recog- 
nized wherever steels are used. 





2 WAYS TO KNOW 
A GOOD BOLT 


Experienced buyers and users of bolts 
know what to look for in a quality bolt 
—a full square head, neatly formed; a 
nut face true with the axis of the bolt; 
clean, sharp threads; and a nut fit that 
is neither too tight nor too loose. 

But every buyer of bolts can’t be ex- 
pected to know all these details, can’t 
hope to inspect every single piece to 
make certain that it is just what it should 
be, and yet can’t afford to take chances 
when the safety of life may hang on a 
thread. So Upson has provided another 
way to know a good bolt—by the letter 
U on the head of the bolt. It’s only a 
little mark, but it means much. 


Republic Steel 


CORPORATION 


GENERAL OFFICES 


YOUNGSTOWN. OHIO 





+. 


NEILL LAVIELLE 
SUPPLY CO. 


RED BOOK 
SUPPLIES 


THE THIRD SUCCESSIVE DONNELLEY CATALOG WITHIN 
FIFTEEN YEARS FOR THIS VERY SUCCESSFUL DISTRIBUTOR 


Ask the Man Who Needs One 


YOUR BUYERS 

THEIR SHOP MEN 
YOUR SALESMEN 
YOUR BILLING CLERK 
YOUR CITY DESK MAN 


isk these Men—Their Need for up-to-date catalog 


information is Your Opportunity 


WRITE—CATALOG DEPARTMENT 


R. R. DONNELLEY & SONS CO. 


CHICAGO, ILLINOIS 








The sun was beating down on Salt 
Lake City with full power turned on 
when a MILL SUPPLIES’ editor 
took this picture of four young ladies 
who are members of the Galigher 
Company staff in Salt Lake City. 
Left to right: Kathleen Simmonds, 
Bertha Spry, Gladys Cameron and 
Doris Holmgren. 





Campaign on 
Hack Saw Blades 


@ A special sales campaign on Mil- 

ford hack saw blades manufac- 
tured by Henry G. Thompson and 
Son Company, New Haven, Con- 
necticut, is being conducted by 
Franklin Hardware Company, New 
York City, to stimulate sales on 
this type of equipment. 


Moves Into Larger Quarters 


@® White Supply Company, Water- 

bury, Connecticut, has taken 
larger quarters at 477 West Main 
Street. The former location of the 
company was at 464 West Main 
Street, but due to increased busi- 
ness larger quarters were required. © 





Pictured above is a portion of the 
modern belt department maintained 
by the Republic Supply Company, 
Los Angeles. A No. 24 press 1S 
shown curing the splices on two 
Goodrich 10-inch, 6-ply belts in one 
operation. The press is cradled on 
a special “dolly” which permits it to 
be lowered to the floor and rolled 
away when needed for field installa- 
tion jobs. 
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BULL 006 


\ : 
TYPE OF PERFECTION 
New BELTING 


a: 
aYA 








AND BETTER 
PERFORMANCE 


a 







TRANSMISSION 
BELTS 





OSTON WOVEN HOSE & RUBBER COMPANY announces a revolu- 
tionary method of vulcanizing transmission belting,— the most 
important improvement in manufacturing process during the 
life of the industry. 

All rubber belts have previously been vulcanized in fiat 
hydraulic presses, which have been little changed in type or 
design in half a century. These presses under most favorable 
conditions produced a variable product. This variation was 
three-fold:— 


Being vulcanized in presses 30 ft. long, there was 
always a doubly vulcanized overlap,—a serious 
defect in every 30 ft. of the belt. 

It was difficult to absolutely control the amount 
of stretch removed from each 30 ft. of belting 
before vulcanizing. 

it was impossible, with flat press platens, to 
insure uniform thickness throughout the entire 
length of the belt. 


Through the perfection of a new and original rotary type of 
press, B.W.H. transmission belts are now vulcanized continu- 
ously,— under absolute stretch control,— under absolute pres- 
sure control which insures uniform thickness,—and with every 
inch of belt perfectly vulcanized, no press overlaps, no press 
marks, no overcure or undercure at any point. Furthermore, 
a much higher coefficient of friction is obtained. 

B.W.H. transmission belts are the only belts having the 
outstanding advantages resulting from continuous vulcaniza- 
tion. Every step in the process is thoroughly covered by patents, 
insuring users of B.W.H. belting the exclusive advantages of 
this forward step in belt manufacture, and making the speci- 
fication of B. W. H. brands doubly important whenever the 


utmost in quality and performance is desired from transmis- 
sion belting. 
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The Most Flexible 


No speed too high 


No pulley too small 
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BULL DOG ~ PERFECTION 


Bull Dog and Perfection Gold Edge brands 
of Rubber Transmission Belting are not 
new products. They have served industry 
successfully for many years as the leading 
belts on the American market. 

They are now vulcanized by a new 
and better process. Continuous vulcaniza- 
tion is neither a theory nor an experiment. 
It is the utmost in belt manufacturing 
process, keeping pace with the improve- 
ments which have been made in duck con- 
struction and rubber compounding. 

Since belt character depends as much 
on processing as on raw materials, Bull 
Dog and Perfection Gold Edge Belting, 
now made by the continuous vulcaniza- 
tion method, represent the most important 
improvement in belt value since the in- 
vention of mechanical power transmission. 
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ontinuous vulcanization of transmission belting is a contribution to in- 
dustrial economy, developed solely by the Boston Woven Hose & Rubber 
Company in its works at Cambridge, Mass., U.S.A., an organization engaged 
not merely in manufacturing and selling but in maintaining and increasing 


its reputation for extra-service rubber products. 





Designs Means for | 
Conveying Plastics | 


@  F. Bjerre, sales engineer for 

J. N. Fauver Company, Incorpo- 
rated, Detroit, Michigan, has just 
developed and designed a means 
for conveying plastics, including 
fibrous grease from the original 
container to the bearing or point 
desired. The company states that 
industrials in the Detroit area re- 
port that it is the first of its kind 
to be presented to them. 

The company also announced 
that the new trolley conveyor lubri- 
cator which was placed on the mar- 
ket about ninety days ago has re- 
ceived enthusiastic trade accept- | 
ance, and that sales have exceeded 
the company’s expectations. | 


Baseball Contest | 
for Salesmen 

@ Five box seats for either the 
Cubs or White Sox baseball 
games in Chicago during August 


were offered by Midland Pipe and Gizaiam ... but because they are thoroughly 





Supply Company, Chicago, to the 
salesman who took the greatest SUPER tested at every stage... You can 
number of customers through the DUTY 





company’s place of business. The » BRAND be sure that SUPER-DUTY FILES 
\ company reports that many orders are SUPERIOR CUTTING TOOLS 


resulted from this contest as more 
roducts are sold when viewed ia : ; 
aeeaeaialie ; ERE is illustrated the final test of ag file on every side for hard- 
; wit ness and cutting properties of the finished SUPER-DUTY FILE. 
Previously in this series have been illustrated some of the major opera- 
tions necessary to make SUPER-DUTY FILES the Superior cutting tools 
they are. 
Before SUPER-DUTY Files reach this final test, they have been sub- 
jected to many trials and checks. They now come to the last proving 
before going out to lessen the filing costs for users. 


| “Proving Steels’’ of pre-determined hardness are used by the trained 
testers (shown above) whose long years of experience have qualifie 

them to detect the slightest flaw or irregularity in the finished file. 

These Proving Steels in hardness are so far above any normal require- 


ment fora file that once passed in this test SUPER-DUTY Files can safely 


carry our unqualified 'guarantee’of satisfaction to the user. 








This guarantee of quality is backed[for,the distributor by 


Our 5 Point Merchandising Policy 3. at ret i definite, 
1. Sales—Merchandising only through rec- gpg ay Sa = 
ognized distributors. 4. Publicity—-Consumer advertising concen- 
2. Resale Policy—Distributors receive proper trated in distributor’s market. 
margin of profit through maintained re- 5. Quality Products — Quality constantly 
| sale discount. maintained and guaranteed. 





Scie & Mien Same saaiee | THE CLEVELAND FILE Co. 


for The Busser Supply Company, 





Lewisburgh, Pennsylvania early in | 3400 Hamilton Ave. Cleveland, Ohio 
conte We ae Ge comees Ge SOLD THROUGH RECOGNIZED DISTRIBUTORS 


Mr. Alspach is engineer for the com- 
pany, solving the plumbing, heating 
and ventilation problems which arise | 
with customers of the company. 
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Dodge Distributor 


Can offer Industry 
Complete Trans- 


mission Service 


Dodge distributors are in a position to offer an exclu- 


sive service to industry. Because of the broad coverage 


of transmission requirements offered by the Dodge 


line, the distributor is not limited in his recommenda- 
tions. He can sell his customer the right drive for 
every job. 


The Dodge line is not only complete in the sense that 
it offers every appliance necessary for the mechanical 
transmission of power,—it offers babbitted, roller and 
ball bearings; iron, steel, wood and iron spider wood 
rim pulleys,—each product offering the best solution 
for each condition of service encountered in industrial 


plants. 


The Dodge distributor can take full advantage of the 
present day demand of industry for drives that will cut 
costs, and meet new production demands. Leading 
authorities agree that savings of from 20°% to 50% 
can be made by many plants. Dodge advertising and 
sales co-operation are helping the distributor realize 


the greatest possible return from his effort. 
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Dodge Distributors 


Make Money by 


Helping Industry 
to Save Money 


Industry is fully awake to the possibility of converting 
loss into profit through modernization of power drives. 
Industrial executives are giving serious consideration 
to the many ways provided to get the power to the 
work in an effort to find the best and least costly. 


Dodge distributors are able to offer valuable assistance 
to their industrial customers and prospects. They can 
not only offer a complete line of power drives but a 


complete and specialized engineering service. 


Dodge drives are assembled from modern, standardized 
parts which are made together to work together. This 
means a drive backed by one responsibility rather than 
one made up of parts supplied by several manufac- 
turers. The result is added satisfaction and security 
for the buyer. 


Only Dodge distributors can offer this service. Only 


Dodge distributors have this opportunity to serve and 


profit. 
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TRIBLOCS ano TROLLEYS & 





There's a fine opportunity, right now, to 
sell chain hoists. Recent studies have 
shown that most manufacturing plants lack 
the chain hoist equipment that is needed— 


and that there is real interest in buying. 


Sell your customers the outstanding ad- 
vantages of Ford Triblocs and Trolleys— 
safety, speed, convenience. 21 points of 
superiority in Ford construction back up 


your statements. You'll get the orders. 


If you want to post yourself again on 
the strong selling features of the Ford 
line—or if you need a supply of literature 


for your trade, write us. 


FORD CHAIN BLOCK COMPANY /(ACCcO 


Philadelphia, Pennsylvania 


An Associate Company of the 
American Chain Company, Inc. 


IN BUSINESS FOR YOUR SAFETY wae 


This hustling “gang” is accountable 
for the success of the Ziegler-Rau- 
schenberger Company, Elgin, Illinois. 
Left to right, Roland Sponhoitz, 
bookkeeper; Clarence Radloff, sales- 
man; Ruth Schwake, counter sales- 
lady; Donald Frank, salesman; Lloyd 
W. Ziegler, secretary and Lyle A. 
Ziegler, president and general man- 
ager. 


Adds Specialty Salesmen 


@ Henry A. Kries and Sons Com- 

pany, Baltimore, Maryland, has 
taken on W. H. Lotz and J. F. Hen- 
thorn as specialty salesmen. They 
were added to the staff on August 
first. 


First Half of Year Shows 
Increase 


@ The sales of Seither and Ellis, 
Newark, New Jersey, were in- 
creased twenty-five percent the first 
six months of 1935 over the first 
half of 1934. Specialty sales espe- 
cially showed a large increase. 

The company contemplates in- 
creasing its sales force shortly to 
take care of this increased busi- 
ness. 


Standard-Shannon 


Adds New Lines 


@ Standard-Shannon Supply Com- 

pany, Philadelphia, has taken on 
the following new industrial lines: 
Diamond Rubber, Globe Auto hoist 
and equipment, Williams Hold Fast 
belt dressing, Yale Pul-Lift hoists 
and Du Pont Protek. 





| C.M. Antrim Joins Larkin 
| Company Again 
@ C. M. Antrim, who left The M. 
D. Larkin Company in 1931, has 
joined the organization again as 
| manager of the mill supplies divi- 
sion in the Springfield, Ohio 
| branch. When with Larkin previ- 
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ABOUT POLICY AND COATED ABRASIVES 


By E. B. GALLAHER 
Editor, Clover Business Service 
Treasurer, Clover Mfg. Co. 


Mc? MANUFACTURERS have loss leaders as well as profit items in 
their lines. 


If a merchant persists in buying only loss leaders he is not a very desir- 
able customer, though his volume may be considerable. 

To obtain best service and best prices from a manufacturer, a merchant 
should buy his profit-item requirements from the manufacturer who supplies him 
with low-margin goods—give him a chance to average up—same as the merchant 
must average up. Good logic, isn’t it? 

In our line, Sandpaper and Emery Cloth—so-called ‘‘black and white 
goods”-—are sold by manufacturers at just about cost of production (though there 
is Over 500 per cent spread between manufacturer’s price and consumer’s price on 
Sandpaper). 

All our profit must be made on the so-called “technical lines’’- 
Aluminous Oxide Papers and Cloths—Garnet products—Silicon Carbide prod- 
ucts. And, there isa big profit for the merchant in these lines, too. 

Black and white goods have been made a football ever since a few in- 
dependent manufacturers entered the field—the reason for this should be quite clear. 

So, if you want to keep the general price structure within reason- 
want to improve the ethics of the industry, by supporting sound, high-class in- 
dependent manufacturers, the best way to do it is to buy your technical goods 
from them as well as your black and white goods. There are several such inde- 
pendent manufacturers who deserve your support. 

As for Clover Mfg. Co., it has more than a million invested—no debts 
—makes only the highest-class products—supplies every item the jobber requires 
—and, due to very low overhead expense, can always assure its customers better 
prices. 

And, by the way, its policy has always been to support the jobber. 

| One thing is certain—you don’t have to do business with those who, 
in the past, have not worked with you! There are firms in every industry which 
do play fair — whose goods are as good as the best — 

whose prices are always competitive; usually better. 

Remember that bigness alone does not always spell 
reliability either of product or of ethics—often quite the 
contrary. 























E. B. GALLAHER: 
Clover Mfg. Co., Norwalk, Conn. 


CLOVER MANUFACTURING COMPANY You may send me, without obligation, samples of: 


| Green-Stripe Sandpaper. 
NORWALK. CONN.. U.S. A | Red-Stripe Turkish Emery Cloth—for polishing. 
: »U.S A. 


| Yellow-Stripe Aluminous Oxide Cloth—for cutting 
hard metals. The universal shop abrasive. 



























































| Orange-Stripe Garnet Paper—for woodworking. 
SANDPAPERS | Orange-Stripe Garnet Cloth. 
METAL-WORKING PAPERS AND CLOTHS | Clover Grease-Mixed Grinding Compound. 
WOOD-WORKING PAPERS AND CLOTHS | Clover Water-Mixed Valve-Grinding Compound. 
Name 
CLoverR GRINDING AND LAPPING eis 
ComPpouNDs Jomgpasauarpeen ness 
Character of business 
| 
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The above proved genial hosts when 
the Mill Supplies’ representative 
dropped in for a call at Albert B 
Crush and Company, Incorporated, 
Louisville. Seated at the desk is A. 
B. Crush, president, while his broth- 
er, A. V. Crush, secretary, stands 
alongside. The young lady is Mrs. 
M. L. Green, who takes care of of- 
fice details. The Pfeiffers, Lee N.., 
and Charles, were not present when 
the picture was taken. 


ause both desler 
Parators 


Comme. 
the pictures sayhow i the first 
might 8 something o™ . 
urn eri just ft your come ~upphies, 


cing with this, 
Improved Safety 
\ Alarm Water Co 
£ WORKING ee Ack for Catalog C-100 
Valve oof tt 


tssue of Mill 
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WRIGH 


DETROIT. 


T MANUFACTU RING CO. 


MICHIGAN 69 Woodbridge Street 


ously, Mr. Antrim was at the main 

store in Dayton, Ohio. Mr. An- 

trim will make his home in Spring- 

field, and he says he is glad to get 

DevOrT WacSEPARATOR COMPANy back into the mill supply business 

93 Woodbridge Street again with the same organization 

which he served for more than ten 
years. 
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The NEW | Standard Automotive 


0-5-0 Adds Salesman 


| @ J. O. Payne has been added to 


‘i A t rxp el 4a | the sales staff of the Standard 
| Automotive Supply Company, In- 
Steam Trap | corporated, Washington, D. C. as 
| specialty man. Mr. Payne will 
cover the northern part of Virginia 
Many of our present day distributors have repre- and Southern Maryland. 
vee comtinuouly since wrgn before our a4 |" “Prior to this time, Mr. Payne 
ago. was maintenance engineer and 
Enlarged and expanded the Wright-Austin line has kept pace with modern trends and superintendent of the Radio Re- 


practices. The 0-5-0 trap illustrated is one of our latest. Forty-one years’ experience 


and adequate financial resources are your assurance of reliable steam specialty prod- 
ucts fairly priced 


search Company. 


We issue three general bulletins: Bulletin No. 10 (64 pages) covers Steam Separators, 
Air Separators, Exhaust Heads; Bulletin No. 20 (60 pages) covers Steam Traps, Air 
Eliminators, Strainers; Bulletin No. 30 (48 pages) covers Boiler Trimmings. These | 
Bulletins are yours for the asking; simply check, sign and mail the coupon 


WRIGHT-AUSTIN COMPANY | 


316 West Woodbridge St. e e e Detroit, Michigan | 





WRIGHT-AUSTIN COMPANY 
316 WEST WOODBRIDGE ST., DETROIT, MICH 
Please send us bulletins as checked below: 
Bulletin No. 10 Bulletin No. 20 
Bulletin No. 30 





SOD 56 ob REE MESA ENE RAR CREDA RAER SRC SONY, BOOKDOTEEREES +68 Sd NORE T eRI 
F. M. Schiffmacher, president and gen- 
Individual ©. 6... cc cece ee eee cece uueewenaeees eral manager of Olmstead-Flint Cor- 
poration, Cambridge, Massachusetts. 
Address Mr. Schiffmacher has been with the 
company ever since its establishment 
City ....- State ns. b cracaatie twenty-five years ago. 
94 
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ORIGINATED 


-CHALMERS MANUFACTURING 
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PROFIT BY TEXROPE 


ACCEPTANCE! 


The mills recognize the advantages 
of Texrope Drives. Their acceptance 
means sharply diminished sales resis- 
tance and consequently larger profit 
to the dealer. e Complete stocks of both 
sheaves and belts are carried in ware- 
houses all over the world, that are so 
located, geographically, as to permit 
our making overnight shipment to you. 
If your customers demand immediate 
delivery, you can put in a limited stock 
for a small investment. e This profitable 
line is scientifically designed to meet 
the needs of any mill, and to greatly in- 
crease the efficiency of its motor driven 
machinery. e Let us show you just how 
profitable a line of Texrope Drives 
can be. Full dealer information will 


be sent you upon request. Write today. 


* * *® New Duro- Brace Design: 
cross-section showing outside plate braced 


by a convex reinforcing steel plate. 


ALLIS-CHALMERS 








COMPANY -: MILWAUKEE, WISCONSIN 
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Sturdy Steel Ousts 
Wood 
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Patented 
Patents Pending 


‘Hallowell’? Work-Bench Of Steel 


The ready-made, shipped out of stock “HALLOWELL” 
Steel Bench Equipment has already made such head- 
way that you ought to give it serious consideration in 
case you haven’t done so. 


The “HALLOWELL” Line is an _ honest-to-goodness 
money maker, but as this space is entirely too small 
to tell you all about it, be sure to write us for our 


BULLETIN 445 and others 


And our many salesmen continually working with and 
for Dealers to increase their sales, demonstrate that 
we practice what we preach—Co-operation. 








OUR BEST SELLERS 


*“HALLOWELL” Steel Work-Benches 
*“HALLOWELL” Steel Work-Tables 
“HALLOWELL” Steel Work-Benches, 
Semi-Purtable 
“HALLOWELL” Steel-Wool Work-Benches 
“HALLOWELL” Steel-Wood Work-Tables 
“HALLOWELL” Steel Bench Drawers 
*“HALLOWELL” Steel Chairs 
*“HALLOWELL” Steel Stools 
“HALLOWELL” Foremen’s Desks 
*HALLOWELL” Steel Shop-Furniture 
*“HALLOWELL” Steel Floor Trucks 
“UNBRAKO” Hollow Set Screws 
“KNURLED UNBRAKO” Socket Head Cap Screws 
“UNBRAKO” Stripper Bolts 
“UNBRAKO” Pipe Plugs 


Power Transmission Appliances 























STANDARD PRESSED STEEL CO. 


BRANCHES BRANCHES 


BOSTON JENKINTOWN, PENNA. NEW YORK 


CHICAGO SAN FRANCISCO 
DETROIT Box 519 ST.LOUIS 


























V-Belts and Sheaves 
Fast Moving Lines 


@ Kansas City Rubber and Belting 
Company, Kansas City, Missouri, 
reports that V-belts and sheaves are 
its fastest moving line in the 
Kansas City territory and are be- 
coming more popular every day. 
The company states that it still 
finds “under belted” drives which 
make dissatisfied customers’ and 
believes that all salesmen should 
learn to figure drives correctly. 


New Lines for Phillips 
Company 


@ I. W. Phillips Company, Tampa, 

Florida, has added to its line 
of industrial and mill supplies, 
refrigerators, domestic and com- 
mercial heating plants, air-condi- 
tioning equipment and “Williams- 
Ice-O-Matic.” 


Bingham Tool Adds Salesman 


@® The Bingham Tool and Supply 

Company, Cincinnati, Ohio, has 
added Elmer S. Ley to its sales 
staff. Mr. Ley has been selling mill 
supplies in the Cincinnati territory 
for the past 16 years and is well 
known to the trade. 


President of Canton Supply 
Dies 


@ R. Frank Fife, president of Can- 
ton Supply Company, Canton, 
Ohio, died on July 24, 1935. 








Three members of the staff of the 
Smith-Winchester Company, Jackson, 
Michigan, and a former member of 
the organization who is now with a 
manufacturer. Left to right: C. S. 
Chase, city salesman for Smith- 
Winchester; E. C. Goodall of The 
Service Caster and Truck Company; 
G. J. King, manager of Smith-Win- 
chester’s mill supply department and 
W. S. Margeson, inside salesman. 
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WHAT DOES YOUR 


TOOL COST CURVE «, 


140 
130 
120 
110 
100 
90 
80 
710 
60 
50 





JAN. FEB. maAR. APR. MAY, JUNE JULY AUG. 


TOUGH... 
When the Production Curve starts 
climbing, when everything is 
slam, bang, hustle and rush— 
does your Tool Cost Curve start to 
climb out of proportion and out 
of sight? Or does it stay down 
where it belongs? » The in-built 
Stamina of NATIONAL Cutting 
Tools is the one thing that the 
eye cannot detect, but which 
does make the difference. 





PePEEEEE TWIST DRILLS, REAMERS, HOBS, 
WVVAAN MILLING CUTTERS, SPECIAL TOOLS 
VAAN 








@ 


NATIONAL TWIST DRILL & TOOL Co. 
DETROIT, U.S.A. 
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ACKAGING of NATIONAL Cutting 

Tools has been improved, first of all, 
with the idea of giving adequate pro- 
tection to a quality product. 


It is intended, not only to deliver these 
tools to the user in good condition; but 
also to give them proper protection 
from accidental damage and from the 
ravages of rust, until such time as they 
are to be used. 


The NATIONAL scheme of Tcol Pack- 


aging also has other advantages :— 


Easy Identification 


Each class of tools are packed in dis- 


tinctly colored packages, fgr quyk and 
ed Steel 
Drills and Reamers come in RED 
packages. Carbon Steel Drills and 
Reamers come in BLUE packages, 
while High Speed Steel Milling Cutters 
and Hobs come in GREEN packages. 


easy identification. High\S 


Easily read labels give the size and 
quantityicontained in each package 


ata glance 

















Neatness and Convenience 
Packages are strong, and are symmet- 
rical in shape so that they can be 
stacked into the users’ bins or on the 
dealers’ shelves in an orderly and ac- 
cessible manner. No more helter- 
skelter piles of packages in the tool bins. 


For the Inventory 
All NATIONAL Tool Packages are 
sealed at the Factory in such a 
way that the seal cannot be easily 
duplicated. Breaking of packages for 
inventory purposes is therefore un- 
necessary. Merely examine the 
seal and read the label. 
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Three executives of the Intermoun- 
tain Belting and Packing Company, 
Denver, get together with two of 
their manufacturers’ representatives. 
Left to right: Herb Larsen, Seattle 
district manager for the American 
Pulley Company; J. H. Johnson, 
president of Intermountain; M. H. 
Mickey, vice-president; J. I. Creigh- 
ton, secretary-treasurer, and G 
Carpenter, Denver district manager 
for the Boston Woven Hose and 
Rubber Company. 


New Line for Manning 
Maxwell and Moore 


@® Manning, Maxwell and Moore 

Company, Jersey City, New Jer- 
sey, has taken on the distribution of 
roller bearings manufactured by 
the Orange Bearing Company Divi- 
sion of the Scholes Company of 
West Orange, New Jersey. 


Erects Electric Thermometer 


@ A large electric lighted ther- 

mometer consisting of two dial 
thermometers 42 inches in diame- 
ter, visible from both sides, has 
been erected in front of the store 
of Rossman Industrial Supply Com- 
pany, located at 3150 Elliott Av- 
enue, Seattle, Washington. 


Great Lakes Supply 
Adds Salesman 


® (jreat Lakes Supply Corporation, 

Chicago, has announced the addi- 
tion of Ernest Blint to its sales 
force. Mr. Blint will cover Indiana, 
outside of Lake County, residing in 
Rolling Prairie, Indiana, near La- 
Porte. Mr. Blint was formerly with 
Geo. B, Carpenter and Company, 
where he was employed for twenty 
years, . 


Finds Paint Line Profitable 


@ Crerar, Adams and Company, 
Chicago, who took on the dis- 
tribution of Rust-Oleum rust pre- 
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SCHIEREN BELTING 


bane & DB and 


peciallies 








HONESTLY MADE 
SINCERELY ADVERTISED 
UNIVERSALLY USED 


Tre basis for increased sales and repeat business is the 
handling of Quality products of firms of Known Reputation. 


It is this reputation of Quality that makes it easier to get the 
first order—the performance rendered brings the repeat 
business. 


The Schieren reputation for Quality is due to the rigid control 
we exercise in the manufacture of Schieren Belting and the 
other products we make. You can always sell them with 
definite assurance that their dependability in service will result 
in constantly increased profits through new and repeat busi- 


ness for you. 


We have published a new and interesting booklet on the 
Schieren method of belt manufacture. We call it ‘“Schieren- 
izing’. We believe that every industrial distributor of belting 
should have a copy. Send for it and for detai s of our. dis- 


tributor proposition. 


fp 


FATHER BELTING PACKINGS and SPECIALTIES 


Ma Office and Factory 
42 FERRY STREET 


Branches and Distributors in All Principal Cities 


DUXBAK WATERPROOF BELTING * DUXBAK ROUND BELTING ¢ SCHIEREN BELT CEMENT AND BELT 
LACING ¢ FLYFOOT BELT DRESSING © NATURAL GRIP BELT DRESSING AND PRESERVATIVE * BELT 
HOOKS © BELT COUPLINGS ¢- LEATHER TEXTILE SPECIALTIES © LEATHER PACKINGS 


NEW YORK 
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about the millions of 


SILVER STEEL ~ / 
Blue End” HACKSAW BLADES | 
f im “ 









K. MacDole, president of the Colo- 
rado Industrial Supply Company, 
Denver, Colorado, is right at home 
high up among the Colorado moun- 
tains, for he travels them day in and 

'TCur, day out in his quest for business. 
1% AN” exeann oO However, like the proverbial bus- 
Ferre, » man, he was enjoying a half holiday 
ieee of a Saturday afternoon, traveling 
’ Os a home about, the mountains when this pic- ' 
$02" souen#, #, Company, mae pea ture was taken. 





ventive paint manufactured by 


























—_ Rust-Oleum Corporation last Octo- 
rraried rsare's d find S279" S001 Reckew pig | ber, states this item has proved 
; mPerieneed in a job gaaye”’ "pes or tat, Suet very profitable. The company fur- 
- . ea ae ther states that this is one of the 
ate gi Nid most popular items carried in stock. 
; New Lines Added 
pore’ Mtetell 6 o,, @ The following lines have been 
| ji added by the Nashville Machine 
‘ — and Supply Company, Nashville, 
y, / a Tennessee: Industrial coatings 
, iV manufactured by Tnemec Com- 
A ? 4 Pr, pany, Incorporated; mechanical 
/ rubber goods manufactured by The 
/ / y A J Cincinnati Rubber Manufacturing 
1 /isv if . Company, and _ leather belting 
manufactured by J. E. Rhoads and 
J J Sons. 
/ P| Men who know hacksaws buy ATKINS | 
/ /, SILVER STEEL “Blue End” Blades | 
; exclusively. Their choice is a valuable 
sales guide for you, because these are the 
blades that give greater profits, more 
repeat sales, complete user satisfaction. 
fy Sell SILVER STEEL ‘Blue End’’ Blades are 
shene made only by ATKINS. 
for 
profit 








TINT RTIR LOTMA DAE 2s: csese ono men sogeter and yo 


INDIANAPOLIS. INDIANA have a large part of the reason for 


the success of The Western Belting 
and Packing Company of Denver. 


BRANCHES: * 


At the left is P. L. Ring, and, at the 
right, R. B. Kunse. 





) 
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100 MILL SUPPLIES 
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REFINED OPEN 


HEARTH IRON 


a 





The Perfect Alloy for Long-Lasting Pipe 


The perfect alloy for pipe manufacture is 
like the fabled pot of gold at the end of 
the rainbow—something pleasant to dream 
about, but impossible to attain. Metallur- 
gists strive to find it, but two barriers 
block their path—cost must be kept within 
the accepted competitive range—and con- 
ditions of service vary to an extent that 
makes any prophecy dangerous. 

Years of research and thousands of tests 
in service confirm Republic’s 
claim that Toncan Iron is 
today’s low-cost ferrous alloy 
for long-lasting pipe. It is 
made by combining definite 





quantities of copper and molybdenum with 
highly-refined open hearth iron to form a 
chemically and structurally uniform alloy. 
This alloy is highly and uniformly resistant 
to rust throughout its entire section, nor 
is this resistance lessened by cutting, bend- 
ing or threading the metal. 

Considering the additional years of 
trouble-free service that Toncan Iron Pipe 
insures, its cost is really lower than that of 
less durable pipe. If you are 
interested in selling Toncan 
Iron Pipe, write for a copy 
of the book that tells all about 
it—‘‘Pipe for Permanence.” 


hepublic Steel CORPORATION 


GENERAL OFFICES::: YOUNGSTOWN, OHIO 
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when you sell 


Desmond-Stephan 


Recognized Quality 


because of— 


© CONSUMER ACCEPTANCE 
¢ FAST TURNOVER 
® BROAD MARKET 





DESMOND 


Dressers and Cutters 


Desmond dressers and cutters have been 
keeping the grinding wheels of hundreds 
of plants fast cutting and true for over 25 
They are known and respected 
wherever dressers and cutters are used, 
and have a consumer acceptance which 
helps make sales volume grow. 


years, 


No. 0 
Desmond 
Cutters 





The Desmond line is the only complete 
line of wheel truing tools on the market. 
When you sell Desmond products and 
utilize our complete service, you estab- 
lish yourself with buyers as headquarters 
for this type of equipment. 


Stock and push the Desmond line for 
consistent profits and satisfied customers. 





Swivel Base 


SIMPLEX 
Steel Slide Vises 


Today more than ever before users are 
paying the utmost attention to the quality 
of the products they buy. That is why 
Simplex vises, with their exclusive steel 
slide feature, have grown so exception- 
ally in users’ favor. 


There is no denying that the solid steel 
slide makes Simplex Vises stronger and 
easiertouse. Yetthere is no extra charge 
for this feature. 


Your customers will appreciate the greater 
value of these vises. Start them thinking 
in terms of the lost time and accidents re- 
sulting from worn vises. It will lead to 
profitable sales for you. Remember 
every plant is a prospect. 


to help you SELL 


(_] Informative Desmond Dresser and 
Cutter and Simplex Vise Catalogs. 





[] Catalog Sheets for Distributors, 
Salesmen. 


_] Up-to-date price list. 
ladly sent on request 











THE DESMOND-STEPHAN mre. co. 


URBANA, OHIO 
WE SELL THROUGH DISTRIBUTORS 














Three manufacturers’ men called on 
the Flack-Pennell Company, Incor- 
porated, Saginaw, Michigan, the same 
day two representatives of MILL 
SUPPLIES’ staff appeared on the 
scene, so the latter were able to take 
this snapshot. Left to right: C. A. 
Pennell, secretary-treasurer of Flack- 
Pennell; L. R. McCormick, Minne- 
sota Mining and Manufacturing Com- 
pany; J. T. Merriman, S. W. Card 
Manufacturing Company; C. E. Lem- 
mer, Flack-Pennell salesman and W. 
J. David, L. H. Gilmer Company. 


Report Issued on Handling 
Customer Complaints 


® According to a recent report is- 

sued by the Metropolitan Life In- 
surance Company entitled ‘‘Meth- 
ods of Handling Customer Com- 
plaints”, there is a growing opinion 


that complaints, if ‘orrectly 


handled, may offer opportunities 
for selling the customer on the com- 
pany’s service. It may suggest 
ideas for betterment of the product 


and service, or point the wavy to the 





On the day our photographer took 
this picture of T. H. Plater, purchas- 
ing agent for the Flack-Pennell Com- 
pany, Incorporated, Saginaw, Michi- 
gan, Mr. Plater was celebrating his 
twenty-first wedding anniversary. He 
has had long service with Flack- 
Pennell and has been in the mill sup 
ply business for 27 years. 


























CONDOR V-BELTS 


HAVE NO INELASTIC STRETCH 





Pe tere 


Compensated Belt 

Standard Belt 

V-Belt 

Conveyor Belt 

Acid Hose 

Air Hose 

Brewers Hose 

Contractors Hose 

Textile Mill Specialties 

Creamery Hose 

Dredge Sleeves 

C. 1. Air Tubing 

Fire Hose 

Hydraulic Hose 

Packers Hose 

Paper Mill Hose 

Sand Blast Hose 

Sand Suction Hose 

Spray Hose 

Steam Hose 

Water Hose 

Chute Lining 

Launder Lining 

Garden Hose 

Industrial Brake Lining and 
Brake Blocks 





Jobbers! 


The sale of one 
Condor product 
leads to the sale 
of others. Let us 
tell you all the 
advantages of the 
Condor Franchise. 





Other MANHATTAN 
Products 

Other Grades of Hose 

Suction Hose 

Oil Hose 

Packing 

Matting 

Pump Valves 

Tubing 

Washers 

Molded Rubber Goods 

Oilless Bearings 

Belting of Every Description 

Molded Hose for Every Service 


Removal of practically all inelastic stretch by scientific pretreating 
is only one of the 8 points of balanced construction (see below) 
which feature Condor Whipcord V-Belts. Flexibility and strength, 
properly combined, result in a construction which, performance tests 
prove, has a life 29.4% to 358.2% longer than other belts tested. 
Two layers of tie-gum (see sectional view above) weld the whipcord 
into a strong tension member. Result: Outstanding performance on 
the most severe drives. 





8-Point Balanced Construction 
1. Minimum inelastic stretch 5. Smooth running 
2. Wide margin of strength 6. Maximum traction Write for New 
3. Uniform flexibility General Cateleg 


4. Maximum resistance to structural 
breakdown 


7. High resistance to side wear 


8. Correct lateral reenforcement 


Put these advantages to work building new business for you. 


THE MANHATTAN RUBBER MFG. DIVISION 


OF RAYBESTOS-MANHATTAN, INC, 
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RiteaiD Easy Accurate Mechanics 
Mean Easy Accurate Pipe Threading 





RiGoI> 
pipe with 
ratchet lev 





RIES 
ets oO 


ler as 


chasers 
ol 


—) » 0 a) yt) 

§ OW 380 2 -) VA > 
BY A MOVE 
OF THIS POST” 





IM cuts as sweet a thread on a pipe as the old- 
est man in the shop. 


He spins up the work-holder of this RIFAID 
No. 65 R, moves the setting post under the “size” 
hole he wants, spins the work-holder back down. 
The die is set to size—to a hair. 


He turns the knurled ring on the work-holder to 
the same size, puts the die on the pipe and 
tightens with ONE screw. 


Then he cuts a faultless thread. 


Whatever size the pipe, 1”, 14”, 144”, 2”, he 
threads it with the same set of 
chasers. No chance to mix up 
chasers, no bother of changing 
them—ready in 10 seconds for 
any pipe (iron, cast iron, 
steel or brass)—true accurate 
threads, over and under size, 
drip threads, short nipples. 


No. 65 R, threads 4 sizes of All 


same set of chasers Improved 
er Ne 65 has two handles, 


these features make 
Rifai Threaders justly 
popular—and therefore profit- 
able sellers for you. You should 
be selling the complete line. 


THE RIDGE TOOL CO. 
ELYRIA, OHIO, U. S. A. 


N 1 R Poster Threader, 4 
rs 1° to 2° Full-floating 
osed cks, same new type work 
No. 65 R 








| 


Fics Pire TOOLS. 
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These four chaps are members of 
the sales force of the Gustin-Bacon 
Manufacturing Company, Kansas 


City, Missouri. Left to right: A. R. 
Kistler, salesman on the general in- 
dustrial line in the Kansas City dis- 
trict; Charles Wheatley, of the pipe 
line division; H. E. Burtner, sales- 
man of the general line in the oil 
fields of Texas, and W. L. Rock, 
salesman for the insulation division 
in the oil fields. 


development of new products and 
uses. 

The report further points out 
that modern management is seeking 
and finding many effective preven- 
tive measures, and that sales is one 
of these preventives. Salesmen are 
taught to sell service as well as 
merchandise, to assist the customer 
in selecting merchandise suited to 
his needs, to refrain from oversell- 
ing, to cooperate with dealers in 
moving merchandise, and so forth. 

The report also offers in some 
detail a discussion of the methods 
used by manufacturers, wholesalers 
and retailers in making sure that 
complaints receive proper attention 
and that the customer and the 
company arrive at a satisfactory 
settlement. Case studies are pre- 
sented and are illustrated with re- 
productions of the forms used in 
recording the receipt and handling 
of various complaints. 

Copies of this report may be ob- 
tained by addressing the Policy- 
holders Service Bureau, Metropoli- 
tan Life Insurance Company, New 
York City. 


New Lines for 
James McGraw Company 


@ James McGraw, Incorporated. 

Richmond, Virginia, has added 
the following new lines to its in- 
dustrial lines: Yarway traps man- 
ufactured by Yarnall-Waring Com- 
pany; plug cocks manufactured b: 
American Car and Foundry Com 
pany, and Ruberoid roofing siding. 


MILL SUPPLIE 








» Tr amas mr 
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“T tell you, 
that’s a great file” 


SIMONDS 


RED TANG 


SIMONDS SAW AND STEEL CO. 


Established 1832 








Fitchburg, Massachusetts 
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The MACHINE TOOL SHOW 


is YOUR opportunity 


.... because 


of industrial supplies are at- 
tending the Machine Tool Show at 
Cleveland —Sept. 11-21—to learn 
about the newest and best in shop 
equipment. 


8s 
crows” 
of buyers will give added atten- 

tion and thought to the purchasing of such 
equipment in the next few months through 


the interest surrounding the show. 


” «-qalt 
cap" 
on this opportunity by offer- 
ing your customers the newest and best 
in reliable equipment from the complete 


line of ... 


BROWN & SHARPE 
and Cutters 


Tools 
Alert Distributors Will Profit Well! 


Brown & Sharpe Mfg. Co. ||BS Providence, R. I. 
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Adds Belt and Pulley Lines 
® Grand Rapids Belting Company, 


Grand Rapids, Michigan, has 
added V-belts and V-pulleys to its 
industrial lines. Large complete 
stocks of several thousand V-belts 
and V-pulleys are stocked by the 
company, and the products sold in 
all of Michigan outside of the city 
of Detroit. This material is largely 
sold to dealers and machinery. man- 
ufacturers. 

New lines added by the company 
are Gates Rubber Company and 
Maurey Manufacturing Company. 


Adds New Salesman 


® Ellefeldt Hardware and Machin- 
ists Supply Company, Kansas 
City, Missouri, has announced the 
addition of C, L. Cassity to its sales 
force. Mr. Cassity will be inside 
salesman for the company. 


To Distribute 
Waste and Wipers 


@ Manufacturers Supply Company, 

Grand Rapids, Michigan, has 
been appointed distributor of waste 
and wipers manufactured by Wip- 
ing Materials, Incorporated, St. 
Louis, in the Grand Rapids ter- 
ritory. 


Milton Kurtz Dies 


® Milton Kurtz, who was employed 

in the sales department of Henry 
A. Kries and Sons Company, Balti- 
more, Maryland, since April, 1917, 
died on June 16, 1935. 





The caption for this picture might 
have been “A Rose Between Two 
Thorns” had not “Bob” Mars been 
careful not to let one of these man 
ufacturer’s men get on each side of 
him. “Bob”, the gentleman at the 
left, is R. S. Mars of the W. P. and 
R. S. Mars Company, Duluth, while 
his companions are William J. Scott 
(center) and J. R. Mears, both of 
Robbins and Myers, Incorporated. 


MILL SUPPLIE! 




















Announeing 


Dayton Cog- Belt 


with 


Drives 


lew Day-Steel Pulleys 


The new Day-Steel Pulleys offer new 
sales opportunities for mill supply 
houses through the sale of this addi- 
tional line of power transmission 
equipment. 

These new Day-Steel Pulleys—de- 
signed for use in conjunction with the 
famous Dayton Cog-Belts—are cast- 
machined (semi-steel). The castings 
are formed to give maximum strength, 
with elimination of all excess metal, 
thereby providing pulleys of approxi- 
mately the same weight as the pressed 
steel type. 

Simplified bushings readily adapt 
the full line of Day-Steel Pulleys to 
shafts of all diameters. This means 


PTEMBER | 


wo 
Ww 
Vl 


oy CAST*MACHINED 


DAYe*STEEL PULLEYS 


you can offer complete service, yet 


carry a minimum stock. Allitems are 


attractively packaged for neat shelf 


arrangement and quick identification. 

All finished surfaces of Day-Stecl 
Pulleysare machined toaccurate limits 
of precision. The special semi-steel 
gives an exceptionally smooth and 
close-grained groove surface which pro- 
longs the life of the belt and provides 
more efficient performance. All 


pulleys are accurately balanced to in- 





sure a true-running drive throughout. 

Let us give you all the facts about 
Day-Steel Pulleys and Dayton Cog-Belt 
Drives; also full information about our 
merchandising and advertising helps. 


THE DAYTON RUBBER MFG. CO. 
DAYTON, OHIO 

World’s Largest Manufacturers of V-Belts 

Manufacturers also of Dayton Fan Belts, 


Dayton Red Tube Radiator Hose and the 
famous Dayton Thorobred Tires and Tubes 
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to Manufacturers... 


@ This letter is especially addressed to you who believe that merchandising success re- 
quires a merchandising policy, as against “catch-as-catch-can” methods; and who realize 
that various secret departures from an announced policy really mean no policy. It is a 
message particularly for you who desire that your sales policy which has been worked out 


on the basis of economics and the merits of particular courses, shall have its full chance to 


prove its soundness, on its merits. 





Guaranty by Licensee to pur- 


: chaser, all sales under 
Bea this license have been according 


to public sales policy on file with 
The American Institute of Fair Competition, Inc 


S 1935 














To manufacturers with sales policies, The American In- 
stitute of Fair Competition offers a valuable service. 
Manufacturers in all lines are recognizing the right of 
their customers—distributors, wholesalers and retailers — 
to ask the question, “What is your sales policy?” Witness 
the many current announcements of merchandising pol- 
icy. But such sales policy announcements will forever fail 
to accomplish their purpose if purchasers still retain 
doubt and suspicion because they have no means of know- 
ing whether the policy announcement is a mere gesture 


THE AMERICAN 
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INSTITUTE OF FAIR COMPETITION, 


OPE 


or has substance and meaning upon which they can rely. 

Now, because of the existence of The American Insti- 
tute of Fair Competition, you have the method through 
which (at a minimum of expense) you can not merely 
openly declare your sales policy, but effectively guarantee 
your performance. Your guaranty is through the use of 
the copyrighted label shown here—the label is your cer- 
tification and guarantee that all prior sales subsequent to 
granting of your license by the Institute have been made 
in accordance with your sales policy on file at the Institute 
for the inspection of all. A sound merchandising policy 
will stand the light of day! 

You will want to know the actual facts about the pur- 
pose and method of operation of The American Institute 
of Fair Competition. A booklet “No More Secrecy” has 
been published to give you that precise information. 


Write for a copy today. 


INC. 


MILL SUPPLIES 
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Wholesalers and Retailers 


Your response to our first announcement of The American In- 


stitute of Fair Competition, Inc., was gratifying in the extreme. 
° 

We extend our sincere thanks to you who have pledged your 

hearty cooperation in this great forward movement. To those of 

you who have not yet voiced an opinion, we ask that you write 

to us. This Institute was organized for your benefit. It cannot live 


without your support. Write for your copy of “No More Secrecy”. 


This booklet tells the benefits of the Insti- 





tute to wholesalers, retailers and manufac- 


No more 
SECRECY 


turers. It outlines the way for action now. 


A Few Representative 
Comments about AIFC, Taken from 
the Flood of Trade Response: 


ILLINOIS WHOLESALE DISTRIBUTOR: 


“This work on your part should be of great interest to 
all wholesalers, retailers and better manufacturers. We 
are entirely in accord with the whole plan, and shall 
talk it up to all our suppliers. We believe that all 
legitimate manufacturers will be most heartily in ac- 


cord with it. Count on us being an earnest supporter.” 


DETROIT RETAILER: 
“I heartily approve of the purpose and plan put forth 
in your booklet ‘No More Secrecy.’ I wish every suc- 


cess to the American Institute of Fair Competition.” 


ST. LOUIS RETAILER: 

“We appreciate the efforts of your organization toward 
changing unfair conditions within the hardware in- 
dustry. In line with the idea we are writing letters to 


the various firms with whom we do business.” 


SALESMAN FOR WHOLESALER: 


“At last -a practical step in the right direction.” 


FACTORY REPRESENTATIVE, NEBRASKA: 

"I want to congratulate the founders of this Institute 
for this courageous step as I had almost come to the 
conclusion after more than 20 years of selling to the 
jobbing trade that most of our manufacturers since the 
days of depression had forgotten the old-fashioned 
word ‘ETHICS.’ The old-fashioned reliable methods of 
doing business have only been hibernating and are 


awakening with a bang.” 


NEW JERSEY RETAILER: 
“It is the best step yet. I am head of a group of 20 
stores which do cooperative buying. I will call attention 


to your good work.” 


INDIANA RETAILER: 


"We are very much in accord with your program.” 





a The American Institute of Fair Competition, Inc., Dept. H9, Mutual Home Bldg., Dayton, Ohio 


Please mail me a copy of the booklet “No More Secrecy.” 


Tet ADERICON MSTITETE OF 
faim ComPETITiCN. ine 


nat tne ny Oe 


Wame..;.......... 


LP>>DPPEPPDODD > DPD >DPDs DPD OPDDD? 


St. Address... 
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Company................ 


City and State... 
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THE SMITH BROS. HARDWARE GOMPANY 
2m 


WHOLESALE ONLY 


GENERAL HARDWARE 
FACTORY. RAILWAY ano MINE SUPPLIES 
AUTO ACCESSORIES 
HARNESS sano SADDLERY 


GoL_umBus, Qui0 
S580 NORTH FOURTH STREET 
August 12 
1938 5 


To All Distributors and Independent Hard- 
ware Retailers in United States & Canada: 


Gent lemen: 


As bardware wholesalers we consider it a privilege to publicly com- 
pliment The Irwin Auger Bit Company for the courageous stand they 
have taken in their announced policy of selling goods. 


Irwin's battle to put the legitimate distributor and independent 
hardware retailer on a fair and equal basis which enables them to 
meet chain store and catalog house competition over their counter, 
is an appreciated move of real loyalty. 


But that’s not all they've done for us! Only recently they came out 
in the open and truthfully showed us how and to whom they sell Irwin 
Auger Bits by filing their sales policy with The American Institute 
of Fair Competition. To further protect us, they use the Institute 
label on all their goods, which is a guarantee to us thet Irwin has 
not sold bits to our competitors contrary to their sales policy on 
file with the Institute. This unquestionably proves that the Irwin 
Company is doing its very best to aid independent dealers in their 
fight against secret selling practices in business. 


We feel that these people have gone the limit. They've done every- 
thing that we have esked of manufacturers to help make conditions 
better and our business more secure. But -- they can't do it all. 
Irwin deserves the undivided support of every distributor and inde- 
pendent hardware retailer to make their efforts successful. Other- 
wise, it may be years before another manufecturer takes up our battle 
as Irwin has. Don't let this opportunity slip thru your fingers! 

We can all help -- and benefit ourselves, too -- by insisting on the 
Institute label when we buy Auger Bits. 


Manage AL. 
THE SMITH BROS. HARDWARE COMPANY 


MILL SUPPLIES 


























PLUMB Welcomes 


new Allies in this FIGHT 


For years Plumb has fought to protect Independent Merchants against 


Chain Store and Catalog House competition. We heartily support The 


American Institute in its effort to take the Secrecy out of Selling. 


ennai policy has always been clear-cut... 
definite ... unmistakable! We do not make 
any tools, under our name or any other name, for 


sale directly or indi- 


Institute label as a further guarantee to you that 
Plumb is continuing to support you ... is contin- 


uing its refusal to play the game from both ends. 


The ultimate result 








rectly to chain stores Ries Sin actiea 


or mail order catalog 
houses. 

ways has been pro- The: American 
tected for you. We 
welcome the oppor- 
tunity to file with The 


American Institute of Catalog Houses. 





uaranty 
this license have been according 
The Plumb Line al- #28 to public sales policy on file with 


We do not sell anything under any name, directly 
or indirectly, to Chain Stores or Mail 


FAYETTE R. 
Makers of PLUMB TOOLS — Hammers, Sledges, Hatchets, Axes, Files 


; of this fight is in your 
by Licensee to pur- 


hands. If you co-op- 
chaser,allsales under 


erate with Plumb, 





and with those other 


Institute of Fair Competition, inc. who 


manufacturers 
are taking the secrecy 
out of selling, we are 


Order 
PLUMB, 


all bound to win. 


me. When ordering 








Fair Competition a 
sworn statement of 
our sales policy. 


Every box of Plumb 


Tools will carry the 





HF 81 Nail Hammer — the stream-lined 
tool. Improved claws with sharp bevels grip the 
smallest brad. Shaped grip gives hand comfort. 


l-lb. head. 


new 





Plumb Machinist's Hammer — Tempered face, 
crowned for a true blow. Toughened eye prevents 
breakage. Weight balanced to add force to your 
blows. Patented wedge keeps handle tight. 





Plumb Blacksmith’s Hand Hammer— Hardened 
and tempered for heavy work. Edge beveled to 
prevent chipping of face. Screw wedge to keep 
handle tight. Double-tested hickory handle. 


This label will appear on all Plumb Goods. Read its pledge. 


Stock these fast-selling 
PLUMB Tools 


hammers, hatchets, 
axes, sledges or files, 


PLUMB. 


In your own interest 


insist upon 


accept no substitutes. 






Plumb Half Hatchet—Keen blade of electrically 
tempered steel holds its edge. Toughened head 
does not crack or chip. Head and handle perfectly 
balanced for accurate work. Patented wedge keeps 
handle tight. 





Plumb 


Double Face Blacksmith’s Hammer - 
Built to stand hard work. Hard, tough Plumb steel 
will not mash or crack, Eye punched straight and 
true so that the head has a perfect set. Balanced 
to put the force of the blow where it counts. 


FAYETTE R. PLUMB, Inc., Phila., U. S. A. 
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STATEMENT OF SALES POLICY 


FOR 


MILFORD HACK SAW AND BAND SAW BLADES 


FILED WITH 


THE AMERICAN INSTITUTE OF FAIR COMPETITION 


Method of 
Distribution 


Retailer and 
Consumer Sales 


Mail Order and 
Chain Store Sales 


Suggested Resale 
Consumer Prices 


One Price Policy 


Private Brands 


Special T ype 
Blades 


Price Changes 
Terms 


Quality Guarantee 


Warehouse Stocks 


Sales Policy Contract 


Distributor Selection 


Facts Disclosure 


1. MILFORD hack saw and band saw blades are sold, where we have representation, exclusively 
through distributors and jobbers who carry stocks. ‘Direct i inquiries and orders from retailers, 
consumers and non-stock carrying distributors and jobbers are referred to, and are handle d 
through, the representative MILFORD Distributor or Jobber in the territory where the inquiry 
or order originated. Distributors and jobbers are recognized as such according to trade custom 
and acceptance. Based on all available facts we follow the definition for distributors and 
jobbers set forth in the former Wholesale Hardware Code approved January 14, 1934. 


2. MILFORD hack saw and band saw blades are not sold direct to retailers or consumers 
(U.S. Government Washington Sealed Bids excepted) except in those territories where distri- 
bution has not been established. Sales to consumers, when made, are at prices not lower than 
our prices nationally announced for consumers. Sales to retailers, when made, are at prices 
enabling nearby distributors and jobbers to compete. 


3. MILFORD hack saw blades are offered to mail order houses and chain stores on the same 
basis as to retailers, ie, where we have representation are referred to or handled through 
the representative MILFORD Distributor or Jobber in the territory where the inquiry or order 
originated, or, where we have no representation, mail order houses and chain stores are classified 
for all purposes as retailers. 


4. MILFORD hack saw and band saw blades are offered to distributors and jobbers under 
nationally announced suggested consumer resale prices. Price cutting is vigorously discouraged. 


5. MILFORD hack saw and band saw blades are sold at discounts nationally announced. 
Extreme announced discounts are granted to all representative MILFORD Distributors and 
Jobbers carrying adequate stocks of these lines. No rebates, special prices, protection against 
price decline, consigned stocks, or other special concessions, such as advertising, unannounced 
freight, packing and carting allowances, etc., are allowed. The purpose of this policy is to 
accord each representative MILFORD Distributor and Jobber an equal net cost with all other 
representative MILFORD Distributors and Jobbers. 


6. MILFORD hack saw and band saw blades, as well as all other factory, special or private 


brands of blades, are sold at prices not lower than the nationally announced discounts for 
MILFORD blades. 


7. MILFORD hack saw and band saw blades, and all other factory brands, if manufactured in 
special design, quality, grades, or types, will be made available at the same prices and terms 
to all representative MILFORD Distributors and Jobbers in all channels of distribution. 


8. MILFORD hack saw and band saw prices and terms are changed and become effective only 
through national announcements as may be necessary from time to time in accordance with 
market conditions. 


9. MILFORD hack saw and band saw blades are sold to distributors and jobbers on terms of 
2° cash discount tenth proximo or net thereafter. Freight is allowed on individual shipments 
of hack saw blades only, or band saw blades only, weighing 100 lbs., or over. 


10. MILFORD hack saw and band saw blades are guaranteed against defective workmanship 
and material. If blades are defective, they may be returned to the factory, upon authorization, 


and a fair and equitable adjustment or replacement will be made. Second quality blades or 
overstocks are not sold 


11. MILFORD hack saw blades are not sold from warehouse stocks. MILFORD band saw 
blades are not sold from warehouse stocks except from warehouse stock on the Pacific coast. 


12. MILFORD representative Distributors and Jobbers are given a contract guaranteeing 
faithful performance of this sales policy. 


13. MILFORD Distributors and Jobbers are discriminately selected and limited in number in 
a territory. 


14. MILFORD Distributors and Jobbers upon request will be accorded a full and truthful dis- 
closure of prices, terms, and conditions of any sale made by us. 


THE HENRY G. THOMPSON & SON CO. 





New Haven, Conn. President. | 
June 18, 1935. | 
State of Connecticut, New Haven County, SS. 

Before me, a Notary Public, personally appeared D. W. Northup, President of The Henry G. 


Thompson "& Son C ompany, who acknowledged that the above instrument is the Sales Policy 
of The Henry G. Thompson & Son Company as filed with the American Institute of Fair 
Competition. In Testimony Whereof. I have hereunto subscribed my name and affixed my 


notarial seal this eighteenth day of July, nineteen thirty-five. Af 
U4 
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SALES POSSIBILITIES 
IN NEW PRODUCTS 





Twin Power, Gravity 
Lowering Hoist 








z 
® ANNOUNCEMENT has __ been 
made of a line of spur gear, twin 
power, gravity lowering chain hoists, 
know as Coffing’s “Challenger.” Twin 
levers with rope pull, operate on face 
of disc wheels by friction grip, which 
eliminates need for hand chain to lift 
load. To lower load, it is necessary 
only to pull on release rope. Load 
is then lowered by gravity, a simple 
governor controlling speed of opera- 
tion. When there is no weight on 
hoist, slack in load chain may be 
taken up by pulling on loose end of 
chain, or by simply releasing clutch, 
chain may be pulled out free for quick 
adjustment. Hoist is made in four 
capacities—j, 4, 1 and 2-ton, the first 
two capacities operating on direct 
drive, while the 1 and 2-ton are built 
with planetary gears.—Coffing Hoist 
Company, Danville, Illinois. MILL 
SUPPLIES, September, 1935. 


Cast-Machined Pulleys 


® A COMPLETE new line of “Day- 

Steel” pulleys of cast-machined 
(semi-steel) construction, for use with 
Dayton cog-belt drives for all ratings 
up to 15 horse-power, has recently 
been announced. These pulleys have 
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the same light weight as the pressed- 
steel type, packed in the same con- 
venient form as the latter type. Bush- 
ings have been simplified, and only 
two sizes of bushings are required to 





supply the “Day-Steel” line, an A and 
B series, the former made in three 
different lengths and the latter in two. 
These cover the complete line from 
one to six grooves and from 4 to 19 
inches inclusive, with the same bush- 
ings used with the cast-machined pul- 
leys as with pressed steel pulleys. 
“Day-Steel” pulleys will be offered in 
the pressed steel type, with same di- 
ameters as the cast-machined type, ac- 
cording to manufacturer.—The Day- 
ton Rubber Manufacturing Company, 
Dayton, Ohio. MILL SUPPLIFS, 
September, 1935. 


Bench Micrometer Caliper 





© ANNOUNCEMENT 


is made of a 

bench micrometer caliper, No. 
240RS, which reads to ten-thousandths 
of an inch direct by an auxiliary thim- 
ble and has a range of measurements 
of 0 to 1 inch, making it particularly 
useful for inspectors, watchmakers, 
manufacturing jewelers, and so forth, 
for fine measuring. Base is rigid and 
heavy and tool is furnished with 
ratchet stop.—Brown and _ Sharpe 
Manufacturing Company, Providence, 
Rhode Island. MILI. SUPPLIES, 
September, 1935. 








Give Your Deaiers 
Just What They 
Need 
to 
STOP 
THEM 


| goatee poor 
| cIPE JOIN 

. COMPOUND 
Z 


Today, more than ever before, in- 
dustry is conscious of the tremendous 


— 
rN 





waste caused by leakage. Here is 
your opportunity to cash in on the 
dealer demands for sealing com- 
pounds that will do the job right. 


KEY-TITE WATER PROOF PIPE 
JOINT COMPOUND is a plastic lubricant 
and filler that comes ready to use. Does 


| not settle and retains its full body and elastic 


qualities indefinitely. Ideal for lines carry- 


| ing gas, water, steam, compressed air, etc. 


KEY GRAPHITE PASTE—For screw 


| thread and gasket joints in lines carrying 
| steam, gasoline, kerosene, vapor, creosote, 


| 


ammonia, hot oil, vaseline, tar, air, and acid, 
it has no equal. 

KEY FORMATITE—For making up per- 
manent joints in pipes, tanks, pumps, en- 
gines, turbines and wherever two metal parts 
are to be joined. It is ideal for stopping 
small leaks in metal vessels, low pressure 
tanks and boilers. It is insoluble in water, 
oil, petroleum products, acids and all liquids 
except, alcohol. 

Hereis ‘our chance to handle a complete line of ad- 


vertised sealing compounds that will give you a nice 
profit. Write today for complete information, prices, 


jobbers’ discounts and samples. 
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from Podunk to Pumpkin Center 


Being a True Story, Illustrated 


NCE UPON A TIME, when considering purchase of a new 
() automobile, a wise man donned his old-fashioned “duster” 

and busied himself and all his neighbors with his most 
serious problem of selecting the “best” ear. He drove “sample” 
ears of all the makes within his chosen price class, from Podunk 
to Pumpkin Center, all at the steady breakneck pace of 20 miles 
per hour to see which car would get there without mishap! 


But the same “test” procedure today would simply be ridiculous, 
because ALL of today’s cars would negotiate the distance very 
nicely, with no discernible difference, at such an old-fashioned 
slow pace. So we have learned that the wise thing to do, today, 
is to select the car that can justifiably boast the greater number 
of desirable features, and step right up and buy it! We realize 
that until we have driven that new car for many months, through 


all sorts of paces; until we have grown to have perfect confi- 
dence that when we step on the gas, our car will “pick up” 
rapidly to avoid an impending accident, we will not know and 


will not fully appreciate its true value 


But Lo and Behold! 


and merit. 


Users of hack saw blades are 
ing the 20-mile-an-hour test between Podunk and Pumpkin 
Center! They are still conducting endless “tests.” alternately 
using just a few blades of each of several brands, “babying™ all 
of them, spending countless sums and precious hours, to find out 
that in the end they can only make selection by the childish 
method of “Enee, Menee, Minee, Mo” because no great differ- 
ence in performance can be detected between all brands in the 
easy-going 20-mile-an-hour test. In their endless riding back and 
forth from Podunk to Pumpkin Center, they are simply denying 


still follow- 


themselves the jov and comfort of a fast, smooth ride at modern 
SPEED. 

\ LONG, FAST RIDE: To truly “test” the merit and value of 
MARVEL High-Speed-Edge Hack Saw Blades, it is necessary 


that the user take a fast ride; that he travel much further than 


from Podunk to Pumpkin Center; and that he find out what 
MARVEL will do “in the pinches.” 
MORAL: By selling MARVEL High-Speed-Edge Hack Saw 


Blades, you can spare both yourselves and your good customers 
the worthless nuisance of the 20-mile jaunt from Podunk to 
Pumpkin Center, by heartily recommending to your customers 


the following simple procedure when they start talking about 
“testing” 
1. Purchase not merely one or two ‘“‘samples,’’ but a good quantity of 


MARVEL High-Speed-Fdge Hack Saw Blades (say 50 or 100 blades), at 
least enough to supply one hack saw machine operator with al/ the blades 
he will need for at least two months. Remind him that MARVELs will 
cost him no more, at least, than any other blade that might boast high 
quality. Remind him, also, that MARVEL High-Speed-Edge 
can justifiably claim every single feature that can be claimed 
by any and every hack saw blade under the sun;—and an 
additional feature that no others can claim—that of a posi- 
tively non-breakable characteristic, made possible only by the 
exclusive patented MARVEL method of electrically welding a 
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genuine high speed steel tooth edge to 
chrome vanadium alloy steel body. 


One workman or machine operator should be given the entire lot, to 
use exclusively, and is not to be confused by intermittent or interrupted 
use of other brands, at least until he has used NOTHING but MARVELs 
for at least two months. 


a non-brittle and 1- breakable 


Then, but not 
blades of 


until then, 


that same machine operator can be 
any other brand; 


and what will happen?’ 


given 


By the long, consistent, uninterrupted use of MARVEI 
Hack Saw Blades, the operator will have unconsciously 
gas’ on his trial run and will have gone way beyond Pumpkin Center 
Hle will have learned that MARVEL will withstand heavier feeds and 
higher speeds to get his work done faster; he will have learned that he 
can tension MARVELs much tauter to do his work more accurately; 
he will have learned that he need no longer ‘‘baby’’ his hack saw blades 
if he has MARVELs, because MARVEL High-Speed-Fdge will take more 
punishment and more crowding than all others. He will then tell the 
boss’’ that if he cannot be furnished with MARVELs ALL THE TIME. 
he will have to slow down his work because all other blades break tn 


High-Speed-Fdge 
stepped on the 


two unless he holds down to the old-fashioned 20-mile-an-hour pace 

Like the modern car, the old fashioned 20 mile gait is no test at all for 

MARVEL High-Speed-Edge Hack Saw Blades, because MARVEL is the 
ONLY = genuine high speed blade that is POSITIVELY 


t NBREAKABI 


ARMSTRONG-BLUM MFG. CO. 
“The Hack Saw People” 
353 N. Francisco Ave., Chicago, L. 5. A. 
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e ANNOUNCEMENT has been made 

of a line of cap and acorn nuts pro- | 
duced by cold-forging process which | 
is claimed to produce nuts consider- | 
ably stronger than ordinary milled- | 
from-the-bar type. Die-formed to uni- 
form shape, nuts have a finish free | 
from tool marks. Holes are counter- | 
sunk before tapping. Base of nuts 
are faced off and corners chamfered. 
In stock finish of natural brass seven | 
blank sizes are available with stand- | 
ard screw-thread sizes from Number | 
6 to &-inch. Parker-Kalon Corpora- | 
tion, 200 Varick Street, New York | 
City. MILL SUPPLIES, September, 
1935. 


Belt Cutter 








® AN 8-INCH flat belt cutting tool 

has knife mounted on plunger in| 
slot which is operated by direct arm 
push without mechanical leverage. Cut 
is made by pushing knife through belt | 
from one edge to the other. Knife is} 
of special alloy steel. Belt is held 
immovable by equalizing clamp or hold 
down while cut is being made. Clamp | 
is also guard for blade. Clamp and | 
frame are of aluminum alloy, weight | 
of cutter being 4 pounds, 3 ounces. | 
Cutter is used either on bench or up- | 
ended on floor and is known as Al-| 
ligator belt cutter—Flexible Steel 
Lacing Company, 4607 Lexington | 
Street, Chicago. MILL SUPPLIES, | 
September, 1935. 





Structural Rib Bolt 





® FOR use in the erection of building | 

bridges, tanks, towers, cars and so | 
forth in conjunction with the Auto- | 
matic nut, this structural rib bolt is | 
made from carbon manganese steel 
with minimum tensile strength of 


SEPTEMBER 1935 


ASTEAM 


oie A 
GASOLINE <a 


—S 
Te: 


<a 


be 





CENTRIFUGAL 
"6100" GASOLINE GASOLINE AND OIL 
AND O1L PACKING PACKING 







Col Form Belmont 6106 


2 t 18 

Utds 
fey 
Hi F 
f 2 





















mavae Rede ond naive ee 

ae eee bene ae 
Nett oe 

ing Farm Botment 6101 Cod Form Boiment 6109 









BELMONT OlL AND GASOLINE 
SERVICE PACKING RECOMMENDATIONS 
of the many peculiarities thet mey center around one application o 
compered with enother of « similar nature, no gueventecs can be mode. Ow L 
experience. PACKING 
Coil Form Belmont 303 
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anINNOVATIO 


in Packing Service... 


As usual, Belmont leads the parade with new cooperation for distributors. 

This latest sales tool (in the Belmont Plan of Cooperation) is a series of packing fold- 
ers, each devoted to a specific type of service, such as . . . WATER, STEAM, 
OIL, GASOLINE, etc. 

They help distributors and their salesmen to meet the packing buyer on common 
ground in selecting exactly the right type of packing for each individual requirement. 
Each folder is a catalog in miniature showing all major types of Belmont Packings for 
a specific type of service, together with construction information and secommenda- 
tions. 

These latest sales stimulators facilitate packing comparisons and make packing selec- 
tions easy for salesmen and buyers. 

“There is a Belmont Packing for Every Service” and Belmont Cooperation helps 
you sell! 


THE BELMONT PACKING & RUBBER CO 
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LOWELL Wrencues | 


OFFER MANY SELLING OPPORTUNITIES 





1916 LOWELL REVERSIBLE 
RATCHET WRENCHES 


The reversing ratchet feature at the end 
of the handle means quick action in 
either direction with safety—once on, 
always ready for instant use. Used for 
operating hand taps, tube expanders, 
vise shanks, valve stems, etc. 





“RED FACE” BRIDGE BUILDERS 
REVERSIBLE RATCHET WRENCHES 








A heavier gear type of wrench—strong beyond 
comparison—used in place of a crank handle 
for operating heavy shanks, valve stems, and 
jacks, also bridge, railroad, and construction 
work. 





~“RED SOCKET” and “RED SOCKET” 
STEEL SOCKET REVERSIBLE 
RATCHET WRENCHES 


Incomparable when a rugged socket wrench is required, especially 
in tight places or long runs and where heavy leverage is needed. 
Used on pipe coupling, steel construction, timber bolting, culvert 
connecting, staybolt caps, cable clamps, grease plugs, countersunk 
plugs, tunnel liner plates, wood tank and silo bands, railroad track 
bolting, water gates, etc. A time saving tool in refineries and on 
construction jobs. 





Send for Catalog F 


LOWELL WRENCH CO. 


WORCESTER, MASS. 
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70,000 pounds per square inch, and 
has standard American Boiler Makers 
Association button head. Ribs embed 
themselves in wall of work making 
tight fit. Unit has standard U.S.S. 
thread and the bolts are made in 
either black or galvanized. Bolt is 
made in all sizes and lengths.—Auto- 
matic Nut Company, Chrysler Build- 
ing, New York City. MILL SUP- 
PLIES, September, 1935. 


High Pressure Barrel Pump 





® A MAROON, chrome-plated high 

presure, air-operated barrel pump 
known as HP-100, converts any origi- 
nal 100-pound lubricant container into 
a power-gun for industrial and truck 
lubrication. Using a nitralloy piston, 
a low pressure pump carries a con- 
tinuous flow of lubricant from con- 
tainer to a high pressure pump. From 
there lubricant is delivered at the rate 
of 18 ounces of regular lubricant per 
minute. A pressure, 33 times air pres- 
sure used, is available to furnish de- 
livery sufficient to take care of sev- 
eral outlets at one time. Access to all 
working parts of double action air 
motor is obtained by removal of bolt 
holding barrel pump’s top. cover. 
Pump can be provided with either a 3- 
or 4-wheeled truck for portability or 
a base for stationary installation.— 
Stewart-Warner Corporation, Alemite 
Division, Chicago. MILL SUPPLIES, 
September, 1935. 


Small Electric Drill 


® THIS small and light weight porta- 

ble electric drill which fits easily 
in one hand is made in }-inch capac- 
ity, designated as U-14, and s-inch, 
designated as U-13. U-14 incorporates 
regular features of Thor motor de- 
sign, including same hand wound 
armature and same special commuta- 
tor construction, plus other new and 
more modern features. Specifications: 
U-14, capacity }-inch drilling; free 
speed r.p.m. 2500; weight, 24 pounds; 
length overall, 6{ inches. Equipment, 
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CAR 











Jacobs 
brushes; spindle offset, 1 inch. U-13, 
capacity, *s-inch drilling; free speed 
r.p.m. 3750; weight, 2! pounds; length 


chuck and 1 extra set of 


overall, 6] inches. Equipment, Jacobs 
chuck and 1 extra set of brushes; 
spindle offset, 1 inch. Manufacturer 
states that unit operates with great 
accuracy and serves equally well in 
production and plant maintenance. 
Noise and vibration are reduced to 
minimum and motor efficiency is in- 
creased by high-grade ball bearings 
and accurately machined, heat-treated 
helical gears.—Independent Pneumat- 
ic Tool Company, 600 West Jackson 
Blvd., Chicago. MILL SUPPLIES, 
September, 1935. 


Low Current Are Welder 







© A 50-AMPERE vertical arc welder 
has been produced which is capable 
of handling the lighter gage metals 


used in auto bodies, and so forth. 
This “P&H—Hansen” vertical .aodel, 
known as the “W50-254,” has as its 
outstanding feature, according to the 
manufacturer, an extremely stable 
high speed are which enables it to 
weld quickly and efficiently down to 
26 gage steels. No external reactors, 
resistors or separate stabilizers are 
used, the self-stabilized are being 
achieved through the use of an in- 
ternal stabilizer winding. It is a 
motor generator unit with a 3 hp. 
squirrel cage motor and operates on 
any alternating current power line, 
including 110-volt single phase. With 
current control simplified to a single 
adjustment dial at the top of the 
housing, this new welder is said to be 
particularly suited for welding of 
ferrous and non-ferrous metals in 
general repair work or for the fabrica- 


MOVER 










SPURS 
bite into 
the rail 
edges 


This new car mover is light in 
‘weight, 16 lbs., yet is powerful 
and rugged. The pressure is scien- 
itifically triangulated to throw 
‘entire weight on spurs which are 
'so placed as to grip the corners 
lof the rail . . . not a chance of 
| ‘slipping. 

This mover will get UNDER the 
load and place the handle high, 
‘enabling the operator to use full 

strength safely in starting the car. 


Mover “‘ratchets’’ easily once 
the car is started and the angle 
of spurs prevents any chance of 
mover leaving the rail acciden- 
tally. 





SPECIFICATIONS 


Handle — Selected white hickory, 
531%” long, waxed finish. Spurs — 
Special heat treated alloy steel with 
‘four sharp edges placed at extreme 
angle to grip the corners of the rail 
rather than the hard glazed top surface. 


SAFETY WRENCH & 
| APPLIANCE CO. 


56 Commercial St. 
WORCESTER, MASS. 
EE AAR LRG AE, ie ORIN, 
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Fig. 4210 is a Re- 
versible (two-way) 
Coolant Pump with 
‘*Built-In"’ Relief 
Valve. 





Capitalize on the Machine Tool Show held this month at Cleve- 
land. It is the first big exhibition of machine tools since 1929! 
All executives and engineers who attend will come back with one 
thought foremost—eliminate obsolete equipment by rebuilding or 
buying new machinery. This gives you an excellent opportunity 
to get your story across on REPLACEMENTS with Roper Rotary 


Pumps. 

LOW PRICE ... SIMPLE DESIGN (only two pumping gears) 
.. STEADY FLOW (no pulsation)... ONE WAY or 

REVERSIBLE TYPE .. . 1 to 20 gallons per minute CAPACITY 


. . 65 Ibs. PRESSURE. 


Write today for Bulletin MSR-4 and prices! 


GEO. D. ROPER CORPORATION 
Rockford, Illinois 


ROPER 





Fig. 1850 is a One- 
Way Coolant Pump 
with “Built-In” 
Relief Valve. 


Fig. 2356—without 
**Built-In’’ Relief 


Valve. 
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tion of containers of stainless steel, 
phosphor bronze, aluminum, and so 
forth, with the metallic are. This 
arc welder is 15 inches wide and 36 
inches high and is supplied with base 
for stationary mounting or with 
wheels or lifting ball for easy 
handling around the shop. Being of 
upright design, it requires less than 
two feet of floor space.—Harnis- 
chfeger Corporation, Milwaukee, Wis- 
consin. MILL SUPPLIES, Septem- 
ber, 1935. 


New Atomizing Principle 





@ THE NEW Paasche “UBCH” high 

production airbrush incorporates a 
new atomizing principle, which, ac- 
cording to the manufacturer, greatly 
increases speed and production with- 
out sacrifice of finish or atomization. 
Other features claimed for this air- 
brush are complete convertibility, 
greater ease of handling, lower main- 
tenance cost and almost complete im- 
munity from breakage. — Paasche 
Airbrush Company, 1902 Diversey 
Parkway, Chicago. MILL SUPPLIES, 
September, 1935. 


Cast Iron Pipe 
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No Exrose CTAGONAL 
Taos. Hu, 


© THIS “Hi-Test” cast iron pipe, de- 

veloped for water and gas lines, is 
suitable for water working pressures 
of 175 pounds per square inch, and 
is regularly furnished in sizes 13 to 
6 inches, in 20-foot lengths, with 
threaded joints for rapid assembly 
above ground. It can also be sup- 
plied in 5, 10 and 15-foot lengths. Ex- 
pansion joints, made up with open- 
end wrenches after sections as long 
as 80 to 100 feet have been lowered 
into trench, provide for axial and 
lateral movement. Cast iron used in 
this pipe has an ultimate tensile 
strength of 35,000 pounds per square 
inch, with minimum bursting pres- 
sures for the threaded pipe range 








MILL SUPPLIES 











They Know 


What You 
Are 
Talking 
About 





_—- every customer who 
comes into your store—every pros- 
pect on whom your salesmen call, 
know about and respect Bunting 
| Bearing Metals. 


| In every issue of leading trade and 
technical periodicals we are telling 
bearing metal consumers about the 
economies and advantages derived 
from Bunting machined and cen- 
tered 13” bronze bars and Bunting 
Babbitt. 


THE BUNTING BRASS & BRONZE 
COMPANY, TOLEDO, OHIO 


Branches and Warehouses in All Principal Cities 


BUNTING 


BRONZE BUSHINGS + BEARINGS 


MACHINED AND CENTERED BRONZE BARS 
ANTI-FRICTION METAL 
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shouldnt we use 


BLU-MOL? 


When customers talk like that it’s time for distributors and 
salesmen to get busy. Have you investigated this seventh 


wonder of the hack saw field? 
praise it 
what Blu-Mol users say :— 


“The Blu-Mol blades, which cost a great deal less than those 
high speed blades, do the job much more satisfactorily, so why 
shouldn't we use the Blu-Mol? We heartily recommend Blu- 
Mol blades to any user, and believe that those users who have not 
yet tried out these blades, it would be well worth their while to look 
into this matter of hack saw blades. They certainly have worked 
out fine for us.” 


“‘We have found them to run exceptionally uniform in temper, 
and to deliver a performance appreciably greater than any high speed 
steel hack saw blades we have ever used. These blades are used here 
for cutting many grades of Alloy Steels. They cost us considerably 
less than other blades we have used in the past.” 


“Your Blu-Mol run truly uniform in temper and give greater 
performance and service than any hack saw blades we have ever 
used.”’ 


‘Inasmuch as most of our cutting is on the alloy steels, that 
put a saw blade to quite a test, our saw problem was a very serious 
one for a number of years particularly in cutting 18-8 stainless. 
Since we have been using the Blu-Mol Blade, we encounter no diffi- 
culty at all on the stainless or on the Die Blocks. While the Blu-Mol 
Blade is cheaper than the High Speed we can honestly say that in 
our opinion it would be economical for us to use them even at a price 
greatly in excess of the regular High Speed Steel Blade.” 


“Having found Blu-Mol Molybdenum Hack Saw Blades to 
equal the performance of high speed blades in cutting our die blocks 
we are pleased to inform you of our intention of standardizing on 
Blu-Mol Blades. The lower cost while extremely gratifying is not 
of prime importance. We find Blu-Mol Blades in many special 
applications out-perform high speed blades.”’ 


Have you seen it—heard users 
secured fat, steady hack saw accounts with it? 


Read 


Look into 
the matter 


Uniform 
Temper 


Greater 
Performance 


Worth more 
Cost less 


Out-perform 
High Speed 


A few worthwhile distributor franchises are stillopen. Write 


or wire for full particulars. 


MILLERS FALLS COMPANY 


GREENFIELD, MASS. 
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from 7,000 pounds per square inch 
for the 13-inch size to 1,500 pounds 
for the 6-inch size—Walworth Com- 
pany, New York City. MILL SUP- 
PLIES, September, 1935. 


Line of Small Clutches 





® A LINE of small clutches in 53 

inch, 4} inch and 34 inch O.D., in 
single plate for fractional horsepower 
and multiple plate for heavier drives 
has just been announced. Clutches 
can be operated singly or doubly or 
for forward or reverse drive, either 
dry or in oil. They have hand adjust- 
ment and are proofed against centri- 
fugal force. A set screw or set screw 
and key are only means necessary for 
attaching to shaft. — The Conway 
Clutch Company, Cincinnati, Ohio. 
| MILL SUPPLIES, September, 1935. 





Improved Pipe Machine 





® ANNOUNCEMENT has been made 
| of an improved model of the Num- 
ber 512 “Tom Thumb” pipe threading 
machine. Machine is now equipped 
with a new flared base for greater 
rigidity and protection against thread- 
ing oil loss, and has a capacity cover- 
ing all sizes of pipe from } to 2-inch 
inclusive. It is built with rack and 
|pinion feed for die head carriage as 
well as a thread length indicator which 
enables operator to determine exact 
length of thread to be cut without 
looking into die head. The new model 
is powered by Black and Decker uni- 
versal motor for light socket opera- 
|tion. Machine is also available with 
jeither quick-opening, adjustable die 
head, or individual, solid type head, 
| for each size within range. Net weight 


MILL SUPPLIES 








ne ee 




















XUM 





BY PLANT MAINTENANCE MEN 


Stops Waste—Seals Leaks Permanently 


The introduction of Fostoria TiteSeal provides to 
selected Mill Supply Distributors an attractive 
“leader” which will quickly gain new and profit- 
able sales volume. Almost without exception, 
every user of steam, air, water, gas, oil and gasoline 
is in the market for a ‘‘fool-proof” sealing com- 
pound. Fostoria TiteSeal is the complete answer to 
every leak sealing problem. It is indestructible, 
non-hardening, non-solvent, tight-gripping, heat- 


proof, vibration-proof, non-shrinking, non-cracking 
and non-crumbling. It is far superior to any other 
sealing compound. The multiple and exclusive ad- 
vantages of Fostoria TiteSeal can be easily and 
quickly demonstrated. It sells itself. . . . The ex- 
ceptional merit of this product, the tremendous 
market, the selective distribution policy and a 
complete program of sales cooperation, justify 
your immediate request for full particulars. 







StORIa 





THE FOSTORIA PRESSED STEEL CORP., FOSTORIA, OHIO 


INDUSTRIAL DIVISION 
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A QUARTER-CENTURY of research and development has left the Allen cold- 
drawing process unchanged as a fundamental of superior hollow screws. 


lf there were a better method Allen would have found it, and at all costs 
Allen would have adopted it. 


The fact that we've found no better method seems to check with the time- 
proved fact that your customers have found no better screws. . 
drawn, heat-treated, Chrome-Molybdenum steel, accurately threaded, 
scrupulously tested, individually inspected. 


Developed, manufactured, promoted for sale only through Allen Distributors. 


THE ALLEN MEG. COMPANY 


Harrrorn, Conn. U.$.A. 





is 370 pounds, and overall dimension: 
are 24 inches high, 21 inches wide. 
302 inches long.—Oster-Williams, 2057 
East 61st Street, Cleveland, Ohio 
MILL SUPPLIES, September, 1935 


Auger Bits 





® TWO sets of auger bits, packed in 

attractive boxes, are being oifered 
to commemorate the golden anniver- 
sary of the manufacturer. One set 
of six, known as golden bronze sizes 
4, 5, 6, 8, 10 and 12/16 and 1 screw- 
driver bit, is illustrated above. They 
are made of basic steel heat-treated 
all over and finished in golden bronze 
with gold shanks. Steel clips hold 
bits securely in place. The general 
utility set, sizes 4, 5, 6, 8, 10 and 
12/16, are of special bit steel, Ferrox 
finish, edges polished and red shanks. 
—The Irwin Auger Bit Company, 
Wilmington, Ohio. MILL SUPPLIES, 
September, 1935. 


Oil Resisting Belt 





® ANNOUNCEMENT has been made 

of V-type and flat Kable Kord type 
oil resisting belt that is suitable for 
all industrial work. Manufacturer 
states that mechanically the belt has 





the same qualities as the regular rub- 
ber-fabric type of belt but materials 
used are such that either V or flat 
type belt is oil resisting and prac- 
tically impervious to destructive in- 
roads of oil against rubber.—L. H. 
Gilmer Company, Tacony, Philadel- 
phia. MILL SUPPLIES, September. 
1935. 


Small Industrial 
Thermometer 


@ A SMALL industrial thermometer 

known as the “Ideal Tel-Temp,” has 
been devised for determining tempera- 
tures of small machines. It is par 
ticularly adapted to temperature de 
termination in both open and closed 
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Industrials will 


STOP—LOOK and LISTEN 


when you recommend 


Elek-Tro-Cut Production Paper 





because you can assure them 


25% to 50% Greater Efficiency in Performance 


Progressive Industrials are demanding more speed 
and longer life from their sanding materials. Ordinary 
surface coated abrasives that depend upon old con- 
ventional methods of coating the mineral particles are 
unable to fill this need. 


ELEK-TRO-CUT PRODUCTION PAPER is electrostat- 
ically coated. Each grain stands on end with the 
sharp points properly exposed for faster, freer cutting 
and longer life—the grits are evenly spaced which 
prevents the loading or filling known to quickly destroy 
the use of sandpapers made by ordinary methods. 





3-M abrasive products always anticipate trade re- 
quirements. They serve the needs of modern indus- 
try. 


ELEK-TRO-CUT Production Coated Abrasives and 
other 3-M abrasive products are profitable items for 
jobbers to sell. ~ 


Elek-Tro-Cut 


IS THE EXCLUSIVE BRAND OF 


MINNESOTA MINING & MFG. COMPANY 
SAINT PAUL | MINNESOTA 


Baeder Adamson Company Wausau Abrasives Company 








Complete Stocks Carried in Our Branches Located in the Following Cities: 


NEW YORK, BOSTON, PHILADELPHIA, BUFFALO, HIGH POINT, CHICAGO, CINCINNATI, DETROIT, 
ST. LOUIS, SAN FRANCISCO, LOS ANGELES, SEATTLE 





MS 9-35 
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YOU told us what you wanted 





give you 
all four | 


1 Bond Truck Casters are a quality 
s product built to “go through 





with” the job for which they are recom- 
mended. That means a lot to Bond dis- 
tributors. It means that trial order cus- 
tomers have a habit of coming back 





23-4 Series for more of these carefully constructed 
(Patented) casters. Write for the facts! 


\ 1 






~=< 


a 


BOND FOUNDRY & MACHINE COMPANY | 
MANNHEIM, tanc. co., PENNA. 
PHILA. OFFICE: 617 ARCH ST N.Y. C. OFFICE: 30 CHURCH ST | 





















'0tal COMMUTATOR 
OMtsseR co. 


sre amen re 





motors, bearings, air compressors, 
centrifugal pumps, chippers, grinders, 
and so forth. Unit consists of dial 
plate mounted in dust-proof aluminum 
case protected by non-breakable crys- 
tal and chromium plated cap, and 
gives temperature readings from 0 to 
100 centigrade. Scale has background 
of green, Orange and red for indicat- 
ing safe, caution and danger zones. 
Base has a threaded stud that screws 
into case, and case has flexible rubber 
ring that fits tightly against machine. 
Due to its separate base construction, 
thermometer can be installed on ma- 
chine as a permanent heat indicator, 
or used for portable testing on any 
machine or bearing. Ideal Commu- 
tator Dresser Company, Sycamore, 
Illinois. MILL SUPPLIES, Septem- 
ber, 1935. 


Streamlined Car Mover 





® THIS car mover has been rede- 

signed to conform to streamline 
trend, and as a result of reduced 
weight of unit one pound at heavy end 
of mover, it is better balanced giving 
greater ease of handling, according to 
manufacturer. Spur plate of mover 
has been also redesigned to conform 
to new side lines of shoe. Plate is 
interchangeable with old one.—Apple- 
ton-Atlas Car Mover Corporation, 
2947 North Thirtieth Street, Milwau- 
kee, Wisconsin. MILL SUPPLIES, 
September, 1935. 


Steam Trap 


e STYLE “AU” steam trap, with a 

union connection adaptable for use 
on radiators and unit heaters where 
reduced high presure steam is used, 
has bellows made of phosphor bronze 
tubing hydraulically formed and with 
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NOW YOU CAN CHART YOUR SALES 


TO EXISTING MARKETS FOR 


THE ROUND 
LIFTABOUT 


With non-load bearing 


parts of aluminum and 
load bearing parts of high 
grade steels, this hoist is 
a marvel of lightness 
The newest light weight 
hoist on the market, the 
% ton size weighs 5 


Ibs.—the 3 ton, 157 Ibs. 


SEPTEMBER 1935 


THE ROUND 
LITTLE WIZARD 


Costs one-third as much 
as other high efficiency 
hoists. Roller bearings in 
top and bottom sheaves— 
all working parts hard 
ened —— Alemite Zerk 
lubrication. Efficiency 
about 60% 


THE ROUND 
AUTO BLOC 


More than 90% efficient 

stub tooth spur gears 
irop forged from UMA 
Alloy steel, hardened and 
ground—all parts precli- 
ion machined—-Timken 
or SKF bearings 

e lubrication 

, unaffected by oil, 

water or weather Timken 
swivel bearing o 
100k 











HOISTS 


® Now you need only concen- 
trate your efforts on live mar- 
kets. With the complete 
market data available in this 
issue, you can select the indus- 
tries in which development of 
Round Hoist sales will be 
most economical. 


Three distinct types of Round 
Hoists give you a unit for 
every industry—a hoist for 
every job. Round Hoists not 
only fill every chain hoist 
need but have more power, 
less weight and greater effi- 
ciency for every job. 


Study your customer’s prob- 
lems and select the type of 
Round Hoist best fitted to 
the job. Round offers the 
Liftabout, the Auto Bloc and 
the Little Wizard, to meet 
practically every shop, garage 
and tool room requirement. 


Step up both your sales and 
earnings with these three 
modern and efficient Round 
Chain Hoists. Write for full 
particulars. 


DAVID ROUND & SON 


CLEVELAND + OHIO 


Manufacturers since 1869 
Chain Hoists Trolleys Winches Cranes 
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@@@ INVESTIGATE 
The MAUREY 
3-POINT SALES PLAN 


@@@ What the MAUREY Franchise 


Means to Mill Supply Houses © @ © smoortH-RUNNING | | oi Plates brazed on and not soldered. 


ly steel or malleable Style “C” is of cast iron construction 
won habe used. made in angle type, with brazed bel- 
STRONGER—Specially lows element. Valves and seats are 















ee o1 Product — Maurey single groove W-sheaves 
have definite mechanical advantages that set 


oO PS Ss >, = P ‘@ 
them ype me ordinary es _ ability * Whey: "lila rolled Saeaen nen’ Geemaen ~~ eg 
up and deliver’’ is unquestioned as these outstanding ad- ‘ ' ‘ . . j 
vantages make Pe evident to your customers. In ATTIRACTIVE—Finish- Barre, Pennsylvania. MILL SUP- 
Maurey Pulleys you have a good will builder without ed in silver aluminum. PLIES, September, 1935. 
parallel. ec aRRNERE SY 

Illustrated below is the Steel. Chai 
eco 2 Profit — To build your profits, Maurey offers new Maurey Variable tee lain 
the wide market for pulleys, small stock require- Pitch diameter V-Pul- , . : 
ments, and a good profit margin on a readily salable item ley, giving a variation of © A NEW high carbon steel chain, 
of unquestionable quality. as much as 30°% when heat-treated, designed for use in 
used with any fixed oil and lumber fields. It is made 


Protection — Maurey’s entire sales program is di : : 
speed A iameter pulley. from special grad st 
eee 3 built upon distribution through mill supply tinal wollle grade of steel with 


houses, selected and with full territorial protection. Son coltmny tie ——- ome 
chain.—S. G. Taylor Chain Company, 
Hammond, Indiana. MILL SUP- 
PLIES, September, 1935. 


Send for complete information on this profitable line. 





MAUREY MANUFACTURING CORP. 
2907-15 S. Wabash Ave. Chicago, Ill. 


Motor Base 

















New 4)< Cusce, ri 





© A STANDARD mounting permit- 

ting the vari-speed motor pulley to 
drive direct to the reducer has been 
designed for speed reduction through 
the use of a gear reducer in connection | 
with the vari-speed motor pulley. Unit 
uses standard stationary base of 
Reeves motor pulley countershaft unit 
but in place of countershaft a sliding 








, ‘5 base on which motor pulley and gear 
4 : reducer is mounted is used. Base is 
TT ; : 
not movable and is firmly bolted to 
ELECTRIC TOOL a at tate al 
pany, Columbus, Indiana. MILL 
° <T7pPp SN ~ente > g25 
Are you prepared to demonstrate this labor. Weighs 12 ounces. 6!'' long, SUPPLIES, September, 1935. 
‘constant service” tool that is being 154"! in diameter. Fastest and most } 
adopted by industry everywhere? Noth- powerful portable tool for its weight ever Floor Mats 
ing else like it~ new design— modern developed. Price $18.50 complete with . rm 
materials — revolutionary performance. 6 Chicago Mounted Wheels. e DE LUXE models of Kactus Kid 
With a speed of 25,000 r.p.m. and ae ae a F mats and runners are now fur- 
ample power, this compact, easy-to- = a in leading industrial nished in colors produced with pene- 
handle production tool does 1001 jobs publications 1s directing inquiries to you ati ici ale gg geet 
with astounding savings in time and for demonstrations. trating, water-proof dyes, in a variety 
of new patterns. Both De Luxe and 
Order a Demonstrator Outfit Today standard models are made of 8-ply, 
and Cash in on this new Tool rubberized cord fabric lugs. Sections 


are linked together with rust resist 


CHICAGO w HEEL & MFG. COMPANY ing wire.—Cactus Mat Manufacturing 


Company, 453 Commercial Street, Los 














112 S. Aberdeen St. Chicago, Ill. Angeles. MILL SUPPLIES, Septem- 
ES = = 
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MILWAUKEE INDUSTRIAL BRUSHES 








FTER all, we do like to know where satisfactory 

How to Secure sales and profits can be made. It is logical that 
many mill supply distributors are successfully selling 

MAXIMUM Milwaukee Industrial Brushes because it is their business 
to sell quality and to make the most money in doing so 


PROFITS You too, can apply your brush sales efforts to greater 
advantage. 


F y, YOU CAN DO'TT because: Milwaukee Brushes are well 
rom our known — they have established a reputation for economical 


and long-time service. They prove their reliability daily. 
BRUSH SALES YOU CAN DO IT because: The Milwaukee Brush Line 
consists of types for all industrial requirements. We make bristle, 
Efforts 


wire, fibre, hand and power brushes of every description so you 
have the right brush every time. 


YOU CAN DOT because: it you should encounter an 


unusual brush application we can make the exact type needed 
and give you the quickest kind of service. 


YOU CAN DOIT because: We give you full coopera- 


Sialsdl Vases Genin Gicihes tion and protection all the way through— you talk finest quality 
and we back you to the limit. 


YOU CAN DO IT because: Milwaukee Brushes give 


you an adequate marjin of profit — and then there are the 
quantity sales possibilities to think of. 


| say Dp YOU CAN DO IT because: Milwaukee 
S\ hy 


Brushes give you repeat orders—they build volume 











= 


yt for you because they perform satisfactorily in every 
respect. 


\ 
“\ 
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trig, < 
Mune. ti w)) Me \ 
} “Steel Clad” Wire 


Wheel Brushes en iim S S \\ 


“Dura-Bilt” Wire 
Wheel Brushes 





















OUR REGULAR LINE 
Includes: 


Wire Wheel Brushes 
Wire Scratch Brushes 
Moulders’ Brushes 
Wire Push Brooms 
Floor Brushes 
Tampico Wheel Brushes 
Wire Casting Brushes 
Fibre Push Brooms 
Counter Brushes 
Window Brushes 


Flue Brushes and many other 
types for industrial uses. 
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“Tufted” Tampico 


Wheel Brushes 





Boiler, Style B, Round Wire Brushes 


®@ Look through a copy of our 
new condensed catalog which 








will be sent free upon request. 


Window Brushes 


THE MILWAUKEE BRUSH MANUFACTURING CO. 


2212-2236 NORTH 30th ST. MILWAUKEE, WISCONSIN 
INDUSTRIAL BRUSHES AND BROOMS OF QUALITY 
R PRODUCTION AND MAINTENANCE REQUIREMENTS 
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LOOKING BACK A 

































CRAWFORD 
PRESIDENT & 
EDITOR-)N- CHIEF 














W. A. SOMERS 
SOMERS, FITLER 


& TODD 
COMPANY 





_ MANAGING EDITOR 
E LATER VICE PRESIDENT, 





C.\.MILLER 
SECRETARY 








W.L.DEMING 
THE DEMING 


COMPANY = MACHINERY COMPANY 


W. L. RODGERS 
PITTSBURG GAGE & 
SUPPLY COMPANY 


HERE ARE SKETCHES OF THE MEN 
BEHIND MILL SUPPLIES AS THEY 
APPEARED 25 YEARS AGO WHEN THIS 
MAGAZINE COMMENCED ITS SERVICES 
TO THE FIELD OF INDUSTRIAL 
DISTRIBUTION. 


SUPPORTING THE EXECUTIVES 
AND ACTIVE STAFF MEMBERS WAS AN 
ADVISORY BOARD OF STOCKROLDERS, 
CONSISTING OF REPRESENTATIVE 
DISTRIBUTORS AND MANUFACTURERS IN 
THE INDUSTRIAL SUPPLY FIELD. THIS 
BOARD INCLUDED THE PRESIDENT OF 
THE NATIONAL ASSOCIATION AND 3 
FORMER PRESIDENTS; THE 
SECRETARY -TREASURER OF THE 
SOUTHERN ASSOCIATION AND | 
FORMER PRESIDENT; AND THE 
PRESIDENT AND 2 FORMER 
PRESIDENTS OF THE AMERICAN 
ASSOCIATION. 





PULLEY WORKS 


7S S.P. BROWNING 
SN, THE OHIO VALLEY 





JAMES THATCHER 
BRIGGS -WEAVER 


MILL SUPPLIES 





' 
| 








QUARTER CENTURY 






GEORGE W. 
TAITE 
SAWYER 
BELTING 
COMPANY 














W. M. PATTISON 


W.M. PATTISON 
SUPPLY COMPANY 


BURR OAK D.K. SWARTWOUT 
BELTING COMPANY THE SWARTWOUT COMPANY 


»// 


E.H. HARGRAVE 
CINCINNAT! TOOL 
COMPANY 







ALVIN SMITH 





MELVILLE W. MIX 





JOHN TRIX tag DODGE MANUFACTURING 
AMERICAN INJECTOR a CORPORATION 
COMPANY 











\ Ss 
| C.B. JENKINS z\( 
| CAMERON & BARKLEY 
! ae COMPANY D. L. PIERSON 
ca nor eae 
COMPANY -- 
- CITY SUPPLY COMPANY 
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U.S. TOOLS 





4" AUTOMATIC DRILL 


$19.50 


A sturdy all ball bearing ' 


constructed to meet the 


Universal motor; 3-jaw geared chuck; 





” drill with ample power— 
S. high Standard of Quality. 
thamb operated 


switeh; 2000 r.p.m.; net weight, 4 Ibs. 





1," COMMANDER 


DRILL 


$34.50 





Has plenty of power for 
tough drilling in metal or 


4d. A hand Ek. 
1ST R B U - general drilling.” Universal 


TORS an motor; 3-jaw geared chuck; 


trigger switch; 450 r.p.m.; 
the advantage 


of the world’s 
greatest range 
of portable drills 
with the U. S. 
line. Write for 
information on 
the complete 
line of drills; 
grinders; polish- 
ers; Flexible 
shaft machines, 
and get ac- 
quainted with 
our '6-Ply Cer- 
tified Distribu- 


tor Plan." 


The U. S. ELECTRICAL TOOL CO. 
2498 West Sixth St. 


net weight, 11 tbs. 








1. FULL LINE 

2. SUPER- 
QUALITY 

3. ECONOMICAL 
PRICE 


4. PROTECTION 
5.GOOD PROFIT 
6. SALES AID 


A Sound Founda- 
tion for Electrical 
Tool Sales and 
Profits. 





Cincinnati, Ohio 


In Canada 


Maple Leaf Electric Tools Ltd., Toronto 


DRILLS -BUFFERS-GRINDERS 


THE STANDARD OF QUALITY 
SINCE 1897 
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MANUFACTURERS 


TELL US 


Of personnel changes, new sales plans, new literature, 
changes in quarters, new distributors appointed, and other 


facts of interest 





Many Original Advertisers 
Still Use Mill Supplies 


HEN MILL SUPPLIES was 

launched 25 years ago, it 
numbered among its advertisers 
many prominent manufacturers of 
industrial supplies and machinery. 
In two and one-half decades, there 
have been many changes. Some 
manufacturers of that time have 
since passed out of the picture. 
Others have progressed with the 
mill supply industry. 

MILL SUPPLIES is proud to 
have had a part in the progress of 
industrial distribution and _ is 
highly appreciative of the fine co- 
operation of many members of this 
great industry whose constructive 
thinking has for years been re- 
flected in the pages of this maga- 
zine, 

It is significant, too, that so 
many manufacturers whose adver- 


tising messages appeared in the 
early issues of MILL SUPPLIES 
are still numbered among the ad- 
vertisers of 1935. Included in this 
number are: The Bristol Co.; Jen- 
kins Bros.; L. S. Starrett Co.; 
Beaver Pipe Tools, Inc.; The Dem- 
ing Co.; Toledo Pipe Threading 
Machine Co.; Eagle Mfg. Co.; 
Bond Foundry & Machine Co.; 
Thermoid Rubber Co.; T. B. Wood’s 
Sons Co.; Yale & Towne Mfg. Co.; 
Victor Balata & Textile Belting 
Co.; Chicago Rawhide Manufactur- 
ing Co.; Lunkenheimer Co.; Wil- 
liam Powell Co.; Dodge Mfg. Co.; 
R. R. Donnelley & Sons Co.; Apple- 
ton-Atlas Car Mover Corp.; Wright 
Mfg. Co.; Delta File Works; Chis- 
holm-Moore Hoist Corp.; Quaker 
City Rubber Co.; Jeffrey Mfg. Co., 
and McGill Manufacturing Co. 








Clarence F. Foster of Indianapolis 
Brush and Broom Manufacturing 
Company, Indianapolis, travels the 
entire country for the manufacturers 
of Capital “Red Cap” brushes and 
| brooms. Clarence has been with the 
company for the last twelve years, 
and he was previously New York rep- 
resentative of the Standard Supply 
and Equipment Company of Philadel- 
phia. 





New Handbook on 
Fairbanks Valves 


® The Fairbanks Company, New 

York City, has just published a 
56-page catalog, Number 21, cover- 
ing Fairbanks valves and Dart 
unions. The catalog is in hand- 
book size, printed in two colors. 
Each type of valve is illustrated 
with complete data and information 
as to sizes and price-lists. 


Charter Advertiser in Mill 


Supplies 
@® Bond Foundry and Machine 
Company, Manheim, Pennsy!l- 
vania, manufacturer of power 


transmitting machinery and truck 
casters, is one of the charter ad- 
vertisers in MILL SUPPLIES, 
having advertised in the magazine 
for a quarter of a century. 


MILL SUPPLIES 
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Complete V-Belt Drives... . 
V-Belts and Sheaves—in STOCK 








Our Stock Assortment consists of 
nearly 2800 V-Belt Drives from 14 
h.p. to 100 h.p., with at least a dozen 
selections of center distances for each 
drive. This enables us to furnish very 
promptly any Drive, V-Belt or 
Sheave required. 














Above—A corner of our V-Belt Stoch Room. 


Sheaves of any size or capacity, or 
of special construction, also can be designed, made and 
shipped in a very short time. 


Ask for new V-Belt Catalog one and, remember, all Wood's 


Power Transmission Products are 





backed by nearly 80 years of special- Weed’s Praducts 
Shafting, Hangers, Collars, 
ized experience. Pulleys, Friction Clutches, A Wood’s V-Belt Drive in a Textile Mill. 


Ball Bearings, Flexible 
Couplings, Rope Sheaves, 


. Pillow Blocks, Belt Con- 
Some good territory still open for tactors, “V” Belts, “V” 
e . Belt Sheaves and complete 

progressive representation. “Vv” Belt Drives. 











T. B. WOOD'S SONS CO. 





CHAMBERSBURG, PA. 
50 Church St., New York City 387-391 Atlantic Ave. Boston 


MEMBER: The Mechanical Power Engineering Associetes Wood's Sasa on Air 
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SIGNAL 


Drilts_ 


MADE RIGHT— 
PRICED RIGHT 


This Standard Duty Signal 
14 inch portable drill is 
mechanically and electri- 
cally correct. It has plenty 
of power, proper speed, 
and is well-balanced, light 
in weight, durable and 
compact—a quality prod- 
uct backed by the well 
known and accepted Signal 
name. Write for interest- 
ing discounts—that mean 
bigger profits. 


This Display Stand 


furnished free to distributors 
with initial order—will accom- 
modate one 4 inch and two 
1 inch drills 
— made of 
wood finished 
in dark green 
—314” high 
and 10” wide 
—an_ attrac- 
tive display 
fixture that 
really “shows 
off” drills. 


Order now. 














SIGNAL ELECTRIC MFG. CO. 


MENOMINEE, MICHIGAN 


OFFICES IN PRINCIPAL CITIES 











| The business was established by| 
Charles Bond, as an associate of 
the Charles Bond Company, Phila- 
| delphia. 

| Morgan T. Williams has been 
| the managing director of the Bond 
| Foundry and Machine Company 
since its start, and has been asso- 
ciated with Charles Bond for about 
forty years. George C. Noros, 
sales manager, celebrated his twen- 
ty-fifth year of service with the 
company last march. 





Gilmer Company Appoints 
Southern Representative 
® The L. H. Gilmer Company, Ta- 

cony, Philadelphia, announces 


|the appointment of William W. | 
Conard as southern representative, | 














W. W. CONARD 


covering North and South Caro-| 
‘lina, Mississippi, northern Georgia | 
and Alabama and eastern Tennes- 
| see. 
Mr. Conard spent several years | 
| with one of the large eastern mill 
supply houses handling power'| 
transmission and conveyor equip- | 
|ment before he joined the Gilmer | 
sales organization over a year ago. 

Mr. Conard’s headquarters are 
95 Pine Street, Northeast, Atlanta. | 





New Lamp Catalog 


@® The new Hygrade lamp catalog, | 

85 by 11 inches in size, was is- | 
'sued July, 1935, by Hygrade Syl-| 
vania Corporation, Salem, Massa- | 
chusetts. In addition to listing| 
sizes, services and prices of Hy-| 
| grade lamps, the new book supplies | 
such information as, commercial | 
ratings; packing weights and di-| 
mensions; standard package quan- | 
tities; illustrations and designa- 
tions of the various bulb sizes and 


FORGED 





Why you 
should write 
HOLO-KROME| | 


. FIBRO FORGED Screws 
. They are making money for 


. They have Continuous Fi- 


. FIBRO FORGED Screws 


. They are backed up by a 


.Definite Sales Plans are 


7. Write Holo-Krome. 


HOLO-KROME SCREW CORP. 
BRISTOL .... . CONN. 











FIBRO 


TRADE MARK 


SCREWS 





are made entirely different. 
Holo-Krome Distributors. 


bers running, uncut and not 
broken, from one end of 
the screw to the other. 


give Unfailing Perform- 
ance. 


clear and emphatic Holo- 
Krome policy which states, 
“To work with and sell 
through the Industrial Dis- 
tributor.” 


available. 


Distributors are using it as a 
sales presentation. 


New Holo-Krome a 


Copies available upon request. 


HOLO- KROME 





rertereent 


CAP SET PLUG STRIPPER 








MILL SUPPLIES 





THE PLUS + FACTORS IN BETHLEHEM STEEL PIPE 





A NAME THAT 


STANDS FOR 





Steel 








| N GETTING business and in holding 
it, Bethlehem Steel Pipe is a defi- 


nite asset to the mill-supplies dealer. 


An organization from which con- 
sumers of all lines of steel expect 
excellence as a matter of course pro- 
duces Bethlehem Pipe. The name it 
carries, long identified with quality 
in every form of steel, helps to gain 
acceptance for any product on which 
it appears. That makes Bethlehem 


Pipe easier to sell. 


Bethlehem Pipe keeps itself sold 








BB Tet bb shis wl § TB) 
F + ae | 


' GENERAL 
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|e ~~} QUALITY 


IN ALL LINES OF 








through the service that it gives. It 
lives up to the promise of its name. 
Lengths are straight and scale-free. 
Welds are strong. The metal is soft 
and ductile, easy to cut and thread, 


and to bend. 


Bethlehem Pipe helps to build sales 
and good-will for the dealer, and to 


pave the way for future business. 


Bethlehem District Offices: Atlanta, Baltimore, Boston, Bridge- 
port, Buffalo, Chicago, Cincinnati, Cleveland, Dallas, Detroit, 
Houston, Indianapolis, Kansas City, Milwaukee, New York, 
Philadelphia, Pittsburgh, San Antonio, St. Louis, St. Paul, 
Washington, Wilkes-Barre, York. Pacific Coast Distributor: 
Pacific Coast Steel Corporation, San Francisco, Seattle, Los 
Angeles, Portland, Salt Lake City, Honolulu. Export Distribu- 
tor: Bethlehem Steel Export Corporation, New York. 


COMPANY 


BHEM, PA. 
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With consumer acceptance as- 
sured (103 years) plus 7 superior 
selling points Parker Vise Distri- 
butors have a decided advantage 
over competition. 


Check vise market chart in this 
issue against your territory, check 
up your prospects and watch the 
results. 





THE CHARLES PARKER COMPANY, MERIDEN, CONN. 
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OSTER SALES 


Hello! What's this? 
The New No. 706 
“Wilco” Pipe Thread- 
ing Machine. It’s a sales 
maker! Threads _ all 
sizes of pipe from 25” 
to 6” inclusive without 
changing dies. Cuts 
clean, accurate threads 
at low cost. That's only 
one of many big sales 
features! 

Write for complete de- 


scription of No. 706 
“Wilco.” 
















CHAT No. 











Stocks and Dies « Pipe and Bolt Machines + Pipe Welding Jigs 


JS TER-WILLLANLS 


SALES OFFICE: 2041 EAST 61st PLACE, CLEVELAND, OHIO 
FACTORIES: ERIE, PA. AND CLEVELAND, OHIO 








J. D. Buckley, the good-looking fel- 
low in the center, is known to many 
in Milwaukee, Wisconsin, but on this 
occasion we snapped er ah 2 Philadel- 
phia in the company of B. J. Lyons, 
sales manager (left) and . F. Fisher, 
assistant sales manager, all three with 
Abrasive Company. 


shapes; illustrations of the various 
filament constructions and positions 
of burning; illustrations of the 
various base sizes and shapes; a 
glossary of the most common terms 
used in discussing incandescent 
lamps; a table showing the light 
absorption of colors, and _ tables 
showing recommended intensities 
of illumination (in foot candles) 
for various industrial interiors and 
other places where artificial light is 
used. 


Harnischfeger to Show New 
Welders at Cleveland 


@® The Harnischfeger Corporation, 

Milwaukee, will present a new 
and improved line of P&H-Han- 
sen arc welders as well as P&H 
electric hoists and motors at its 
exhibit at the Machine Tool Ex- 
position to be held September 10- 
21 in Cleveland, Ohio. 

The following members of the 
company will be in attendance dur- 
ing this show: Walter Harnisch- 
feger, C. W. Daniels, Frank Wol- 
laeger and J. O. Ferch. 


Globe Steel Appoints 
Boston Distributor 


@ Avery and Saul Company, South 
Boston, Massachusetts, has been 


| appointed distributor by Globe Steel 


Tubes Company, Milwaukee, Wis- 


| econsin, and will handle its line of 


seamless steel and Toncan iron 
boiler tubes in the New England 
territory. 


MILL SUPPLIES 








SEE THE STARRETT 

DISPLAY AT THE MA- 

CHINE TOOL SHOW, 
BOOTH A203 








YOUR CUSTOMERS Paper. 
STARRETT 


TOOLS 


The slogan “SELL STARRETT TOOLS” appeared in the 
very first edition of MILL SUPPLIES. The slogan ‘‘USE 
STARRETT TOOLS” has appeared in the pages of the 
papers your customers read 25 years before that, and 
millions of those messages have reached them steadily 
month after month ever since. 

Your customers look for the name STARRETT on pre- 
cision tools, dial indicators, hacksaws and steel tapes. 


Turn this 50 year recognition and preference for Starrett 





THE L. S. STARRETT CO. 

















World's Greatest Toolmakers Tools into profitable sales. 
Monvufacturers of Hacksaws Unexcelled 
Steel Tapes—Standard for Accuracy Do you need extra copies of the new, revised edition of Starrett 
Athol, Mass., U. S. A. Catalog No. 25 “EG” or the Starrett Dial Indicator Catalog? 
O rq 
6486 
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| B. F. Mansur Now Represents 


Morse in Chicago 


|@ B. F. Mansur has been placed | 
| in charge of the Chicago office | 
'of the Morse Twist Drill and Ma-| 
|chine Company, filling the place 
lleft vacant by the death of J. Gor- 








| der Mr. Barr’s direction for a num- 


HE bronze-to-bronze fea- 


of construction in 
DART UNIONS produces a 


true ground ball joint which is 


ture 


non-corrosive, leakproof and | 
requires no packing. | 
| 

They are time tested and | 
time proven and for 40 years | 


| 
have been “standard equip- | 


ment” with leading indus- 
trials, public utilities and | 
railroads. 


| sets of $116,705,502. 


| eee 
Nis 


TEES—U NIONS—ELLS—SCREWED— 
FLANGED 


E.M. DART MFG. CO. 


PROVIDENCE, R. I. 


Sales Agents: 
The Fairbanks Company, New York 


and at all branches 


Canadian Factory: 
Dart Union Company, 
Toronto, Canada 
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|Morse in the St. Louis territory. 
| A. H. Ashley, who has traveled the 
| Middle West and South for Morse, 
| will take Mr. Mansur’s position in 





B. F. MANSUR 





don Barr. Mr. Mansur worked un- 


ber of years, and later represented 


St. Louis and will be located at 
1301 North Sixth Street. 


Inland Steel to Vote on 
Ryerson Merger 


@ Stockholders of Inland Steel 

Company will vote September 20 
on a plan of reorganization to ef- 
fect the proposed merger with 
Joseph T. Ryerson and Son, Incor- 
porated. The merger of the two 
companies will have combined as- 
Shareholders | 
of the Ryerson concern voted on| 
August 30. The merger plan was | 
announced in a joint statement is- 





| 
|sued by L. E,. and P. D. Block, | 
| chairman 


and president respec- 
tively of the Inland Steel Company | 
and Edward L. Ryerson, Jr., pont 
Everett D. Graf, president and 
vice-president of the Ryerson or- | 
ganization. 

According to the plan, the Ryer- | 
son company will be operated under | 
its present name and management | 





'as a wholly owned subsidiary of | 
|Inland Steel, Mr. Ryerson becom- | 


ing one of the chief executive offi- | 
‘cers of Inland. Inland Steel is one 
























































TREMENDOUS responsibility is 
often placed upon a single 
bolt. 

Whether it will hold true to 
the confidence and trust placed 
in it depends upon the experi- 
ence, materials, and care taken 
in its manufacture. 

For 80 odd years Clark Bolts 
have been safeguarding human 
life, investments, and reputa- 
tions through every branch of 
industry—they have been hold- 
ing true to the many and varied 
responsibilities placed upon 
them. 

Whether for maintenance in 
your plant or assembly of your 
products, it will pay you to 
play safe and specify Clark 
Bolts, Nuts, and Screws— 
standards or specials. 


Write for catalog. 


CLARK Brosfour(b 


Charles Street 
Milldale, Conn. 


NUTS: SCREWS: 
AND RIVETS 
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o==CALLS wennnnnne 
sonal PE ecownse 
on neeePROFITS.===- 


IMPERIAL eisces 


SOME LIVELY SELLING PRODUCTS 
IN YOUR HANDS e e e 








IMPERIAL WELDING ROD RACK 


This effective display is a great aid in promoting sales 


Get behind the recognized Imperial line of welding rod 
and flux for some immediate and profitable business. 
This merchandising rack can be placed in any section 
of your display floor or window. Labels show name 
and size of each rod displayed. It was designed to 
provide a more effective method of displaying and stor- 
ing a complete assortment of welding rod and flux in 
mill supply houses. This sturdy and effective merchan- 
-diser is sold as a complete unit which includes Imperial 
Welding Rod to meet your trade requirements. 


IMPERIAL 
BRASS FITTINGS 
Made in every type— 
MPERIAL fiir irets Pipe’ size 

R TUBING Aluminum and Solder. 


They open a _ widespread 
market. 








Imperial Fittings are 
designed for extra 
strength. Each fitting 
is carefully machined 
and finished so that 
no burrs are left to 
remain loose and 
possibly clog up lines 
or interfere with 
moving parts. The a : 
various types of fit- yuma tam giart 
tings provide a com- 











For Automotive and General Use. 


Here is a product that means quantity 
sales. Users everywhere approve it. 


A truly profitable and important item. plete brass fitting IT is FREE— 
Imperial Seamless Soft Copper Tubing 


service for gas, air, 

and oil lines on auto- This free fittings chart, distributed 
among your customers, will prove a 
big help to them—-in selecting the 


is double annealed and cold drawn to 
size from the best quality of copper : 
Is of uniform temper having smooth mobiles, trucks, 
ae ag cco ge ap tage ae buses, oil burners, fittings they require—and to you-——in 
rom seale, seams, slivers, and other eh ae ee airca < bringing in profitable fittings orders. 
finishing defects, Furnished in 25-foot 'efrigerators, air con « in p ) & 


coils packed in attractive carton. ditioning, etc. Write for copies and information. 


@ @ @ The Imperial line and our distributor plan will appeal to you. It will 
be a good business move on your part to write at once for complete 
information. Let this complete line work for you—product efficiency, 
durability, and economy are back of every sale you make. Imperial prod- 
ucts appeal because of design, the quality materials used and the skilled 
workmanship so evident in each item. 
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IMPERIAL 


FLEXIBLE TUBING 
AND COUPLINGS 
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The strong, triple wall makes it gas, oil, and 
air tight. No limit to its fleribility. 


Solves the problem of today’s in- 
creased engine speeds, use of float- 
ing power, and flexible engine 
mountings. 


Sell this tubing for dependable service on 
ears, trucks, buses, tractors, and lubri- 
cating systems of all kinds. It may be 
obtained in coils from which any length 
desired can be cut and assembled by 
means of special couplings (illustrated 
below). 


It is made with a brass metal inner core 
fused to a compound covering, with a 
braided fabric to resist oil. 

It takes the place of copper lines that 
in many installations are subject to break- 
age. Proof against cold, heat, and vi- 
bration. Won't swell nor “kink” shut. 
It is a proved sales getter and will make 
money for you 


HOW IT WORKS 


ent 





Tubing is cut to length required and passed 
through nut “‘A’’ and compressible sleeve ‘‘B.’’ 
Small grommet “D’’ is placed in end of tubing 
and the tubing pushed into body “‘C’’ as far as 
it will go. Nut ‘‘A’’ and Body ‘‘C’’ are assem- 
bled and tightened. Result; A tight, leakproof 
joint. 


IMPERIAL GIVES yOu 
THESE ADVANTAGES! 


@ Highest quality 

@ Complete Line 

@ Strong Distributor set-up 
@ Good margin of profit 


@ Protection and cooperation 


IMPERIAL BRASS 
MANUFACTURING CO. 


544 S. Racine Avenue 


[mw st Ae G 
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EVERY CALL 


IS AN OPPORTUNITY 
TO SELL SHIELD BRAND 
TOOLS 


@ Every plant uses tools like these 
bearing the Shield Brand mark of per- 
formance. Many companies use them 
in large quantities. 

Every call presents an opportunity to 
sell Shield Brand Tools — the tools 
that prove their worth in service. A 
satisfied customer has confidence in 
your house; he feels safe in buying 
any other items from your entire line. 
Using Shield Brand Tools to increase 
the number of sales per call, inevitably 
increases sales volume and profits. 








TWIST DRILLS 
REAMERS 
MILLING CUTTERS 
SLITTING SAWS 
COUNTERSINKS 
COUNTERBORES 
TAPS—DIES 
DRILL CHUCKS 
SOCKETS 
SLEEVES 

TAPER PINS 
WHEEL DRESSERS 
SPECIAL TOOLS 












Snie, 


TOOL 
THE STANDARD Toot (0. C® 
CLEVELAND NEW YORK DETROIT CHICAGO 































-it’s NE W, -it’s GOOD, -and it’s SELLING 


A 
Portable Electric 
Precision Grinder 


That Fits Any Lathe 

















® Circumferentially Adjustable GRINDING SPINDLE 
® Grinder attaches Directly to Compound-T-Slot 

® Quickly Adjustable To Any Lathe Center 

® Lock and Operate in Any Position 


® Grinding Wheel can be used Right or Left Side, 
Front or Rear of Motor 


® Adaptable To Any GRINDING JOB. 


PROFITS 
An immediate market ; THEMAC distributors are 
small stock investment; a selected and fully protected 


good margin on each sale 
—these factors ."~ 
satisfactory profits to 


ATWEM AC. 
THE McGON EGALMANUFACTURING CO. 


E.S. McGONEGAL, General Manager 
Box 149 


RUTHERFORD, 


in their respective territo- 
ries. Further information 
is yours for the asking. 


New Jersey 











of the largest and most successful 
independent steel companies in the 
United States, while Ryerson is 
said to be the largest independent 
steel and iron service concern in 
the country, with branches in De- 
troit, Cleveland, Buffalo, Cincin- 
nati, Boston, New York, Philadel- 
phia and other cities. 


W. E. Cross Returns 
from Europe 


© William E. Cross, vice-president, 

Victor Saw Works, Incorporated, 
Middletown, New York, has just re- 
turned from a three months’ trip in 
Europe, during which time eight 
countries were visited. Mr. Cross 
states that there is a general im- 
provement in England, and a great 
deal of industry in the Scandi- 
navian countries. Some slight ad- 
vance was noted in Russia, at a 
notable cost, and stress in Germany 
under the Nazi régime. Compari- 
sons were based on the experience 
of a similar trip nine years ago. 

With Mr. Cross on the trip were 
his wife and a daughter, Miss 
Georgine Cross. 


Standard Tool Appoints 
Nuckols Assistant 
Sales Manager 


@® The Standard Tool 

Cleveland, Ohio, manufacturers 
of drills, reamers, taps and mill- 
ing cutters, announces the appoint- 
ment of R. B. Nuckols as assistant 
sales manager, located at the 
Cleveland offices. Mr. Nuckols has 
been in the southwestern territory 
with headquarters in St. Louis 
since 1919. 


Company, 


Gilmer Entertains at 
Annual Pienic 


@ Nearly nine hundred employees 

with relatives and friends were 
guests of the L. H. Gilmer Company 
at the third annual picnic held Au- 
gust 3 at Eddington, eight miles 
above the company’s plant at 
Tacony, Philadelphia. The day’s 
events included a baseball game be- 
tween married men and single men, 
a rolling pin-throwing contest be- 
tween married and unmarried girls, 
a pie-eating contest, broom polo, 
races, games, swimming, and an 
amateur night and dancing until 
midnight. One hundred and fifteen 
prizes and awards were distributed. 
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Below: 
Finishing 
workinlathe 
is one of the 
machine opera- 
tions that gives 
proof of endurance 
and dependability of 
Disston Files. 


Steel of high grade, for all 
purposes, is produced by the 
Disston Works. 

Every type saw is made here; 


Every type of file, hundreds 
of kinds of tools, machines, 
machine parts manufactured, for 
all the world to use. 

And files are consumed here 
by the thousands of dozens! — 

Consumed in operations that 
are much the same as the filing 
operations in your own plant— 


HENRY DISSTON & SONS, 


Branches: Bangor, Me., Boston, 
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Machine Shop Proof 


Chicago, 

















meeting production conditions * 


as exacting as your own. 


So, Disston Files are carefully 
made,— 

With quality pre-determined 
by Disston Laboratory research 
... checked by laboratory tests, 
process inspections and tests, ma- 
chine testing, and, finally, by per- 
formance in day-by-day service. 


WRITE for Disston Metal - Cutting 
Manuals: ‘‘Files’’, ‘‘Hack Saws’’, Cir- 
cular Saws’’, ‘‘Band Saws’’, etc. Free! 


INC., 


Detroit, Memphis, 


Canadian Factory: 


Fy 
oe 


923 TACONY, 


fy New Orleans, Seattle, Portland, Ore., San Francisco, Vancouver, B. C. 
Toronto 


ane 


Disston 
Machine 


a\e ‘ Shop oper- 


<9 ations that 
A test files. Left: 
Tiling keyway 
in drop-forged 

giant wrench. 









Above: Radius filing 
that requires files of 
smooth cutting abil- 
ity. Below: Clean- 
ing out punched 
sprocket holes 
test the durabil- 
ity of Disston 
slotting 


HALF -ROUND FILE. files. 


—Rugged, keen type of tooth, 
designed to remove metal rap- 
idly without clogging, makes 
this file most desirable for ma- 
chine shop use — the file with 
the strong heart and long life. 


PHILADELPHIA, U. S. A. 
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VINCENT- 
HUNTINGTON 






The 


name 


it pays 
you to know... 


because—these 
Grinding Wheel Dresser 


CUTTERS 


pay the user in improved service 





Every Vincent Cutter has 
18 teeth for better re- 
sults. 


Your Sales 
Point I 


“VINCENT PROCESS"’— 
a heat treating process 
which we control, en- 
abling uniform hardening 
and tempering of our cut- 
ters to exact degree of hardness and tough- 
ness necessary. 


Your Sales 
Point Il 


For 26 years this com- 
pany has been one of the 
foremost commercial heat- 
treating organizations in 


Your Sales 


Point III 


the country. 
Your Sales Quality steel goes into 
Poi mW them—dquality workman- 
oint ship produces them. 
Your Sales Used in many great in- 
Poi V dustrial plants because of 
ont outstanding service and 


low-cost results. 


They are 
stamped 
for long 


milled — not 
very important 
lasting service. 


)-— 


Your Sales 
Point VI 


We make a complete line of Emery 
Wheel Dressers—most efficient tools for 
shaping. truing, dressing. and removing the 
glaze on practically all kinds of grinding 
wheels 

Vincent AA"’ High Speed Tool Bits are 


widely used 
to sell 


You will find them profitable 


The 
VINCENT STEEL 
PROCESS CO. 


2434 Bellevue Ave. 
DETROIT, MICH. 





W. H. Fisher, vice-president, T. B. 
Wood’s Sons Company, one of the 
original stockholders in MILL SUP- 
PLIES. Mr. Fisher, who was, for 
a number of years, president of the 
Power Transmission Association, is 
at present a director of the Mechani- 
cal Power Engineering Associates. 





Wysor Named 
Republic Steel Manager 


@ Announcement has been made 

by Republic Steel Corporation, 
Youngstown, Ohio, of the election 
of R. J. Wysor as vice-president 
and general manager, succeeding 
Ben F. Fairless, who resigned Au- 
gust 21. 

C. M. White, assistant vice-presi- 
dent, was elected vice-president in 
charge of operations, succeeding 
Mr. Wysor. 


Air-Conditioning Book 
® “Lewis’ New Air-Conditioning 
for Comfort” by Samuel R. 
Lewis, is an enlarged edition of 
“Air-Conditioning for Comfort” 
published in 1932. The book con- 


chrometric chart. It is clothbound, 
size 54 by 84 inches. It covers every 
phase of air-conditioning, explains 
what it is, how it works and the 
cost of operating. The book is pub- 
lished by Keeney Publishing Com- 
| pany, 6 North Michigan Avenue, 
| Chicago. 











| Link-Belt to Exhibit at 
Machine Tool Show 


| ® Link-Belt Company, Chicago, will 
| have an exhibit in space E-302, in 
| the North Exhibit Hall, at the Na- 
| tional Machine Tool Builders’ Show, 
Cleveland, Ohio, September 10-21. 


oo AL The exhibit will display typical lay- 
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tains 277 pages, and a large psy- | 





ACCELERATE YOUR 
SALES WITH 


STANDARD TOOLS 





ELECTRIC DRILLS 


Bench 


Sizes: 1, ts, 3, }, 5. 3, is q, li, 1}”. 
Drill Stands for all sizes. 


TOOL POST 
GRINDERS 
4 and } HLP. Also 
Angle Plate Grind- 


ers, } H.P. up to 
10 HP. 


Planer and Boring 


Mill Grinders. 






ae 





UNIVERSAL MOTOR 
GRINDERS 
} HP. 5”x}” wheel. } H.P. 6’x1” wheel. 


Also }, 1, 2 and 3 H.P. sizes and High 
Cycle Grinders. 


AERIAL 








WET STONE GRINDER 


| 4 H.P. G. E. Motor. 12”x1}” Sandstone 
Wheel, 87 R.P.M. Weight 95 lbs. Particu- 
larly for School Shops. Also for Pattern, 


Woodworking Shops, etc. 


BLOWERS: Exhaust, Portable. 
Marble Cutters. SPECIAL 


Tile and 
MACHINES. 


GRINDERS: Portable, Ring Wheel, Disc, 
Adjustable Speed. 


BUFFERS AND POLISHERS 
Portable, Bench, Pedestal} Variable Speed 
belt driven. 


Dealers write for Catalog, Price List and 
Discounts. 


The 
Standard Electrical Tool Co. 
1948 W.Eighth St., CINCINNATI, OHIO 
| Established 1912 
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GILMER 


Up-to-date Transmission Belting Commands the Acceptance 
of Industry through the Mill Supply House 


Because they do their job and “stay sold,” Gilmer Belts are proving their attrac- 
tiveness to an ever growing list of Mill Supply Houses. Far ahead in design for 
specific purposes, they are their own best salesmen. When installed, they improve 
power efficiency and economy ... and they last longer. Their intrinsic quality is 
supplemented by an engineering: service which ... in the thirty-two years since 
Gilmer organized . . . has pioneered many new features of belting design and 
construction. This long experience of Gilmer engineers is of incalculable value 
to salesmen. Moreover, the Supply House enjoys the advantages of a modernized 
franchise . . . the Gilmer Sales Policy recognizes the distributor as the logical mar- 


keting agent. It protects his territory and allows him a generous margin of profit. 


GILMER V-BELTS deliver max- KABLE KORD is “two-belts-in-one.” 


imum power under every operating con- 
dition. Constructed of tough, flexible, 
heat-resisting compounds and carefully 
tested fabrics, they have sufficient stretch, 
always run “cool” and have extremely 
long and efficient life. Sold in standard 
stock and special sizes to fit any make 
or size of V-drive. 





It’s lower section, consisting of pulling 
cords, transmits the load, while the upper 
Kable Kords act as a “contactor” belt. On 
flat pulleys for group drives, short centers 
and pivoted motor bases, Kable Kord has 
more pull per square-inch than any other 
flat belt made. Made of moulded rubber 
and fabric ... both endless and in rolls. 


L. H. GILMER COMPANY 
Tacony, Philadelphia 


Manufacturers OF COMPLETE TINE OF POWER BPETING 


Kable Kord Roll and Endless 


Roving Frame Belts " Moulded Rubber Belt 


Round Roli and Endless Fabric Beltir 


Speedage Endless Fabric Belts * Cone 


elts ' Refrigerator and Washing Machine Belts 


Endless Cotton It L dry Feed Ribbons 


SPECIALISTS IN 1c AP BELTS” SINCE 1903 
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°° Time Marches On’’ 








And so do Safety Belt Hooks 


Leading Distributors in 
Every State Stock and 
Feature Safety Hooks. 


NO WASTE ana 


LONGER LIFE 

are the answer. 

WRITE 

TODAY {¢ Or 


Oo BELT 
HOOKS 


Safety Belt Lacer Co., Factories Bldg., Toledo, Ohio 










for over 


95 years 


MANY DISTRIBUTORS have been 
selling the Ottemiller Line. . . 
Ottemiller sincerely appreci- 
ates this happy business rela- 
tionship, and pledges itself to 
continue to supply the same 
high quality, | dependable 
service, and friendly coopera- 
tion which have helped make 
the Ottemiller line a con- 


out. 
LET US SHOW YOU 
MRLER POA Oe — 
1007, DISTRIBUTOR Wm. H. OTTEMILLER 
WILL HELP YOU COMPANY 
BUILD BUSINESS. YORK, PA. 


WEALSO MANUFACTURE DARDALET THREAD SCREWS 
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outs of silent and roller chain drive 
for machine tools, a Link-Belt mo- 
torized P.I.V. gear equipped with a 
tachometer to show range of speed 
variations, a Link-Belt V.R.D 
(fractional horsepower’ variable 
speed transmission) with a speed 
indicator to show variations possi- 
ble, a Link-Belt motorized reducer 
with section of housing cut away. 
and a central display unit. 

Direct employees from the In- 
dianapolis, Philadelphia, Chicago 
(executive office), Chicago (Cald- 
well-Moore plant), and Chicago 
plant, will be in attendance in the 
Booth during the Show. 


New Catalog on Hand Guns 
and Fittings 

@ Alemite Corporation, Chicago, 

has just published a modern lu- 
brication equipment manual and 
hand guns and fittings catalog. The 
book has 54 pages, with a tab in- 
dex for each type of Alemite fit- 
ting, gun and hose, and for the 
various accessories of the several 
Alemite systems. The catalog is 
fully illustrated containing blue- 
print drawings, and complete de- 
scriptions and prices for all items. 


New Diamond Distributor for 
Philadelphia Territory 


@ The Standard-Shannon Supply 
Company, Philadelphia, has been 
appointed distributor for the Dia- 
mond line of mechanical rubber 
goods manufactured by The B. F. 
Goodrich Company, Akron, Ohio. 


sistently profitable one for | 
distributors year in and year | 





D. C. “Dave” Roscoe, pipe sales man- 
ager, Bethlehem Steel Company, 
seems highly amused during a lunch- 
eon proceeding. 


MILL SUPPLIES 























IS THE STRENGTH OF STEEL... 


Rex Chabelco All-Steel Drive 
Chain is made in a complete 
line from 1-inch to 6-inch pitch— 
for every type of drive require- 
ment. 


In this line you will find the 
strength, the precision and the 
finish to meet every drive con- 
dition. All are built on the Rex 
Unit Link principle that means a 
chain that will be long lasting in 
the field—or in the plant. 


If Chain were a new 
invention ... 


If chain were a new invention 


many new ways would probably 


be found for applying it—many 





new opportunities for economies 
and for improvements in many 
types of drives—in plants and on 
machinery—for its flexibility and 


range are almost unlimited. 


Application Engineers of the 
Chain Belt Company are always 
available to help work out any 
drive or conveyor problems, with 
a complete line of standard and 
special Rex Roller Chains, 3 to 
24-inch pitch and 270 standard 
Rex Chabelco Steel Chains or any 
Special Chain the service may 


require. 


CHAIN BELT COMPANY 


_1622 W. Bruce St., Milwaukee, Wis. 


CHAIN BELT COMPANY 


REX CTR eae), 
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e It is YOUR ANSWER 
to Profitable Sales — 


Atlas Drill Presses — big, strong, yet 
moderately priced are standing up and 
producing economically under the ter- 
rific grinds of today's production. 
Through it all they maintain their ac- 
curacy. Isn't that the kind of equipment 
you want to sell? Surely it will mean 
good profit for you 

Atlas equipment is advertised in lead- 
ing industrial publications. Each in- 
quiry is given to the distributor in the 
territory from whence it came. 

Write today for our catalog. It describes 
our complete line — a line you should 
know about because you can make 
good money with it 


ATLAS PRESS COMPANY 
1840 N. Pitcher St., Kalamazoo, Mich. 


Complete Display at ATLAS SALES CO. 
35 £. Wacker Drive, Chicago 
Atlas Lathes for smaller 
jobs—guaranteed to .001” 
accuracy—see them in our 

catalog. 
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| Tennessee, 
Southern Illinois and Indiana, with | 














Kennedy Valve Appoints 
Sales Representative 


@ The Kennedy Valve Manufactur- 

ing Company, Elmira, New 
York, has appointed O. R. Lane as 
its representative in Oklahoma, 
Eastern Missouri and 


headquarters at 455 Paul Brown 
Building, St. Louis. 


Indianapolis Brush Names 
Lemaux Secretary 


@® Irving W. Lemaux, Jr., has been 

made secretary of the Indiana- 
polis Brush and Broom Manufac- 
turing Company, Indianapolis, In- 
diana. Mr. Lemaux, who is a son 
of the company’s president, at- 
tended Brown University, and has 
been associated with Indianapolis 
Brush for some time. His father’s 


many friends in the field who have 


IRVING W. LEMAUX, JR. 


not yet met the younger Mr. 








Lemaux will note from the accom- ! 
panying picture that he is a “chip | 


off the old block.” 
Incidentally, these same friends 


of Irving, Sr., who has been back at | 


work for some time, will be glad to 
learn that he is again in the finest 
of health. 


Carborundum Purchases 
Hutto Engineering Company 


® On July 30, 1935, The Carborun- 

dum Company of Niagara Falls, 
New York, purchased the personal 
assets and goodwill of the Hutto 
Engineering Company, 
ted of 


Incorpora- 
Detroit, pioneer manufac- 











| ——— BADGER 


SALES 
BUILDERS 


More and more distributors are 
finding it profitable business to 
sell Advance Car Movers, because 
these movers have a reputation for 
doing everything that is asked of 
them. 


Advance Movers stand up under 
service because they are quality 
products. 


Once you've sold an Advance 
Car Mover, they stay sold. 


You can always count on repeat 
orders. 


POWER KING 


BADGER 
POWER BOY 


BADGER and 
NEW BADGER 
Car Movers and 
ADVANCE 
SAFETY CAR 














——WRENCHES——— 


Sell the Quality Car Mover 


The ADVANCE CAR 


MOVER CO., Inc. 


Appleton, Wisconsin 


CANADIAN ADVANCE CAR MOVER CO., 
WELLAND, ONTARIO, CANADA 





MILL SUPPLIES 
































BUILD YOUR PROFITS 


with 


A COMPLETE LINE... 
the 


UNDIVIDED RESPONSIBILITY 
OF ONE MANUFACTURER... 















TURBINE PUMPS 
20 to 5000 
gal. per min. 


DEEP WELL l’. the Worthington Line, 


there is a correct unit to 


AIR Png pong 
1 to 1000 cu. ft. per 


£2 & 


ROTARY PUMPS 
2 to 2400 gal. per min. 


fit every compressed air 


and water handling job. 


T is sturdy equipment, 
expertly engineered, ac- 
curately built and backed 
by a world-wide organiza- 
tion, pledged to the highest 
standards of quality and 


service. 


POWER PUMPS 
1 to 500 gal. per min. 





BUILD YOUR BUSINESS 
and HOLD IT... with 
Worthington Products 





MULTI-V-DRIVES STEAM PUMPS 
Fractional to 1500 hp. 10 to 300 gal. per min. 


@ Ask about the Worthington Dealer Plan 


WORTHINGTON a — eyan-rasnenctd Percenpnltecsonapromon 


General Offices: HARRISON, NEW JERSEY - nch Offices or Representativ cipal Cities throughout the World 


WORTHINGTON 


PITTSBURGH p= a 














CHICAGO Denver KANSAS cry Zz 


ZL be 
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BEYOND COMPETITION ... 


... Because there is no 
other product like it... 


In Cling-Surface, you sell much more than a ‘‘stop-slip. 

You can prove power and lubrication savings, reduced labor 
ind overhead costs, and years-longer belt life,—from per- 
formance records of users all over the world. Cling-Surface 
‘lowers belting costs to as little as 39% of the costs usual 
with the ordinary belt ‘‘dressing.”’ 


No by-product, Cling-Surface has for 40 years been manu- 
factured specially for use on drive belts. That's why there 
is nothing “‘just as good.’ 50,000 plants know this to be 
true. Once tried, Cling-Surface is an inevitable repeater. 
More than 85% is renewal business. Distributors report vol- 
ume of business and total profits phenomenal on an item of 
this type. We will gladly send full particulars. 


Write without obligation to Cling-Surface Company, 1017 
Niagara St., Buffalo, N. Y 


CLING- SURFACE 
BELT PRESERVATIVE 


Preserves power belts—prevents slipping 


In 4 densities of Liquid, packed in tins and drums 
from 1 Pint to 60 Gallons, and in 2 lb. and 1 Ib. 
Bars. Sold only through legitimate trade sources 
of supply. 

















Distribution 
1874 


Dealer 
Since 











A connection in the “Card Line” offers the dealer 
satisfaction to the user, protection from the manufac- 
turer, cooperation by experienced men to keep condi- 
tions right and to interest new business. This system 
works in the interest of manufacturer, dealer and user. 
Send for Catalog No. 33 and look over a real quality 
line. New dealer connections are solicited. 


S.W.CARD MFG. CO. 


DIVISION OF UNION TWIST DRILL CO. 
MANSFIELD, MASSACHUSETTS, USA. 
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turer of cylinder honing and grind- 
ing tools and machines. 

The operations of the Hutto Com- 
pany will be continued and ex- 
panded as a new division of The 
Carborundum Company to be known 
as the Hutto Machine Division of 
The Carborundum Company, and 
will be carried on in the plant lo- 
cated at 515 Lycaste Avenue, De- 
troit. 

The present management is being 
continued. Joseph A. Carlin has 
been appointed manager and John 
E. Kline chief engineer of this new 
division. 


Abrasive Company Issues 


Wheel Marking Folder 


@ A new folder has been published 

by the Abrasive Company, Phila- 
delphia, covering the new Abrasive 
Company simplified wheel mark- 
ings as applies to tool and cutter 
grinding wheels. 

The folder contains a brief ex- 
planation in detail of the new 
marking system as well as general 
recommendations for tool and cut- 
ter grinding wheels, in terms of 
new markings. 


J. H. Brown Joins 
Worthington Pump 


@® J. H. Brown, formerly eastern 

sales manager of the Sullivan 
Machinery Company, has _ joined 
the Worthington Pump and Ma- 
chinery Corporation, Harrison, 
New Jersey, as regional manager 
of its mining and construction divi- 
sion, covering the midwestern ter- 
ritory, with headquarters in Chi- 
cago. Mr. Brown is a graduate of 
Massachusets Institute of Tech- 
nology, and during the N.R.A. pe- 
riod he served as a member of the 
Code Authority of the Compressed 
Air Institute. 


Gilmer Moves Dallas Branch 


@ The Dallas branch of the L. H. 

Gilmer Company, Tacony, Phila- 
delphia, in charge of C. P. Williams, 
district manager, has been moved 
to new quarters at 304 South Pearl 
Street. Formerly, it was located 
at 2706 Commerce Street. All the 
facilities are present at this new 
address for quick service through- 
out the Southwest. 


MILL SUPPLIES 

















“VICTOR” 


BALATA AND TEXTILE 


BELTING 


AND SPECIALTIES 


We, too, have been in business for twenty 





five years. And our belting products and 
specialties are more numerous and of even 
finer quality Toke E DY than ever before Here 
isa part of our 1935 line 





“VICTOR” BALATA BELTING 


Water-proof, weather-proof, sanitary, strong, and durable. The best all- 
round Belt for driving, conveying, and elevating. 





“EASTON” SOLID WOVEN COTTON BELTING 


For bakeries, candy factories, flour mills, package conveyors, etc., and gen- 
eral light conveying. Largest stock and greatest number of sizes available 
for quick deliveries. 


**AMPERE” CANVAS STITCHED BELTING 





Recommended for agricultural purposes, also as a conveyor belting for pack- 
ages, minerals, foodstuffs, etc. Can be furnished in red, black, or paraffin 
treated. Complete stock for prompt shipment. 


“VICTOR” THRESHER AND TRACTOR BELTS 


**FLEXMORE" BALATA BELTING 


“PALMETTO” SOLID WOVEN COTTON BELTING 





“PENNTEX" SOLID INTERWOVEN BELTING (for driving) 


“WEARTEX" SOLID INTERWOVEN BELTING (for conveying) 


“VICTOR” Balata Valve Discs for Hydrants and Pumps, ‘'Victor" Balata 
Links and Rings for Flexible Couplings, “‘Workwell’’ Sifter Brush Belting 
and Brushes, Balata Sieve Lining, Linen Duck (Flax: Canvas), and many 
other items 


VICTOR BALATA & TEXTILE BELTING CO. 





53 Park Place, New York 345 West Austin Avenue, Chicago 
meee. i ee ae . 4k, Be a ee, 
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ROBBINS & MYERS, Inc. 







This new de- 
sign gives you 
the usual com- 
actness and 
ow head room 
that is in de- 
mand today for 
modern = appli- 
cations. 


Built in any 
usual capacity 
tO operate on 
any current. 


Send for de- 
tails. 























HOIST AND CRANE DIVISION 


e©eeNEW HOIST 


DEVELOPMENT 
OPENS OPPORTUNITY FOR 


MORE SALES ¢ @ e 


HIS hoist is especially built in so 
far as the electrical part is con- 


cerned (motor, control, wiring) so 
as to be explosion proof. It can be 
used around gasoline, oil, gases, paint- 
ing shops, and other hazardous locations 
where inflammable gases are used. 


This important development opens a 
field for the sale of a fast electric hoist 
—previously your efforts were limited 
to the ordinary chain hoist. 


EVERYTHING IN HOISTS 


We can help you sell hoists because we 
have everything in hoists. Get the inquiries 
and we will give you full cooperation. We 
make all srandned types of hand chain hoists, 
electric hoists, and cranes, hand power cranes, 
and electric and hand power winches. Spe- 
cial types made to meet all needs. 


ENGINEERING SERVICE 








; Our experience is valuable to you—use 
it often and increase your sales. 


ROBBINS & MYERS, Inc. 


HOIST & CRANE DIV. 


SPRINGFIELD OHIO 

















definite profit and 
real selling points 
when you handle 


MADESCO jist 


The MADESCO line of tackle blocks 
and standard accessories for use with 
manila or wire rope is complete. It is 
sold through distributors under an estab- 
lished resale price plan that gives you 
a definite, satisfactory profit. 


New improved MADESCO blocks will 
make sales and profits for you with 
these outstanding features: (1) New at- 
tractive designs with red and black color 
combinations, giving better display. (2) 
Beckets housed in shell. Every block a 
becket block, thus helping to reduce in- 
ventory 25 to 334%. (3) New construc- 
tion, giving added strength and utility. 


Catalog and ful information gladly sent 
on request 


MADESCO 


TACKLE BLOCK COMPANY 
EASTON, PA. 

















John Wright, New England repre- 
sentative of the Billings and Spencer 
Company, snapped in the cool shade 
afforded by a Boston landmark. 





Available on short notice is a 
complete stock of V-belts for indus- 
trial and oil field use, both multiple- 
groove and fractional horsepower 
in standard sizes, and Kable Kord 
roll belting in a range of stock sizes. 
By special arrangement, sheaves 
also are available promptly. 


Alexander Brothers Repre- 
sented at Gustin-Bacon 
Sales Conference 


@ H. G. Watson, district manager 

for Alexander Brothers, Phila- 
delphia, and E. G. Weyhausen, local 
salesman for the company, attended 
the recent general sales conference 
held by Gustin-Bacon Manufactur- 
ing Company, Kansas City, Mis- 
souri. Mr. Watson addressed the 
meeting on Alexander leather belt- 
ing and other products manufac- 
tured by the company. 


New Welding Booklet 


@ Metal and Thermit Corporation, 
New York City, has released an 
illustrated 16-page booklet en- 
titled “Thermit Welding—Industry 
Master Maintenance Tool,” which 
describes Thermit welding. 


Norton Company Forms 
Italian Norton Company 


@ Norton Company of Worcester, 

Massachusetts, has announced 
that an Italian Norton Company 
has been formed for the purpose 
of manufacturing grinding wheels 
and abrasive articles as required 
in that market. Associated with 
the Norton Company will be the 
Societa Anonima Produzione Mole 
Abrasive Richard Ginori, Italian 


MILL SUPPLIES 
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INDUSTRIAL 
DISTRIBUTORS 


who can de an aggressive 

sales job, are invited to 

get details of the Medart 
Distributor Policy 


SEPTEMBER 1935 





MEDART DISTRIBUTORS 


are “Going to Town” 


Medart Distributors are riding a sales and profit curve that’s going steadily 
up! Why? Simply because Medart offers its Distributors “Everything in 
Power Transmission Equipment”, plus all the necessary “Sales Tools” to 
help them do a complete sales job at minimum sales expense... Here’s 
what the Medart Sales Policy includes: 


KK Recognition of the economic function of the Distributor 
+ The Distributor’s right to a trade area in which to sell Medart goods 


+ A complete line of Mechanical Power Transmission Equipment .. . 
This means— 


+ Ability to meet all customer requirements —from stock orders to en- 
gineered jobs , 


4 Service! Because you get service you can give service —a most im- 
portant factor in building satisfied customers 


+ Engineering Sales Assistance of a thoroughly qualified Engineering 
and Sales Organization 


+ New Catalogs! 56T “Power Transmission”, 144 pages. 56G “Gears”, 
80 pages. 56V “V-Belt Drives”, 44 pages. Size 81% x11. Complete 
Engineering and Estimating Data. 


THE MEDART COMPANY, General Offices and Works: 3514 DeKalb St., St. Louis, Mo. 


Engineering Sales Offices: Cincinnati, Cleveland, New York, Philadelphia, Buffalo, Chicago, Pittsburgh, 
New Orleans, San Francisco, Los Angeles, Dallas, Denver, Charlotte, Birmingham, Milwaukee 


MEDART 
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HAS NEVER BEEN 
SUCCESSFULLY 
IMITATED 


THERE’S NOTHING JUST 

LIKE IT TO PREVENT BELT 

SLIP AND LENGTHEN 
BELT LIFE 


WRITE FOR CIRCULAR C71. 
Joseph Dixon Crucible Co. 


Jersey City, N. J. 
Established 1827 


AT SUPPLY HOUSES 
EVERYWHERE 


ano 
WHAT A SLICK LITTLE int 


? 
GADGET THIS 1S wer pre 
wget 
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ELT DRESSING 





W VICTOR SAW WORKS, inc 


Viele lt-tieh daha An 


| 
} 


grinding wheel manufacturers. 
The Norton interests will hold con- 


| trol and will manage the business 


Operations of the present plant 


| of the S. A. Richard Ginori located 
| at Corsico, a suburb of Milan, will 
| be continued without interruption, 
but buildings and machinery wil! 
| be modernized gradually until all 
| varieties of Norton wheels can be 


| 





produced. 


Maewhyte Company Carries 
Stocks in Texas 


@® The Macwhyte Company, Keno- 

sha, Wisconsin, has announced 
that, effective at once, a large stock 
of Macwhyte wire rope will be car- 
ried in Fort Worth, Texas, at the 
Texas and Pacific Terminal Ware- 
house. Stocks will include wire 
lines for the oil fields, wire ropes 
for elevators, quarries, steam 


| shovels, cranes, excavators and gen- 
| eral hoisting. Lee Caldwell is dis- 


trict representative and L. A. 


| Hines is being transferred from 


the Kenosha office to Fort Worth as 


| local representative. 


Valley Forge Steel Appoints 
Jacobsen Secretary 


@ Valley Forge Steel and Tool 


Company, Chicago, has an- 
nounced the appointment of Clar- 
ence E. Jacobsen as secretary. Mr. 
Jacobsen for the past eight years 
has been assistant purchasing 
agent and traffic manager of Mo- 
dine Manufacturing Company of 
Racine, Wisconsin. 

Mr. Jacobsen, who succeeds Clar- 
ence W. Krueger, will devote his 
efforts to the sales activity of the 
company. 


New Publication on Endless 


Belt 


|@ The Manhattan Rubber Manu- 


facturing Division of Raybestos- 
Manhattan, Incorporated, Passaic, 
New Jersey, has just issued a de- 
scriptive bulletin describing their 
Condor Whipcord brand of endless 
transmission belting. In addition 
to the descriptions, specifications 
and sectional and installation views 
of the product, the bulletin con- 
tains technical data on how to de- 
termine properly the length of end- 
less belts and also horsepower 
tables. 


MILL SUPPLIES 
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FORGED STEEL 
FITTINGS 








The increasing number of distributors who are stocking and selling Watson-Still- 
man Forged Steel Fittings is proof of their high quality and satisfactory perform- 
ance in service. The Watson-Stillman liberal distributor policy makes this a 
profitable line for you to sell. 


Bored from solid steel forgings of high tensile strength they are accurately tapped 
to gauge and finished fittings are tested to double their rated pressure. Their 
heavy construction recommends their use for high temperature and high pressure 


Oil, Water, Gas, Steam and Chemical Service. 


We build a complete line of hydraulic 
equipment, presses, benders, jacks, 
shears, pumps and valves. A highly 
satisfactory and profitable line to sell. 





The vertical forcing press shown here 
was designed to take care of the many 
repair jobs found in most shops, such as 
forcing bushings and gears; assembling, 
bending, etc. It is a self-contained unit 
of 10 tons capacity requiring no outside 
power supply 


We invite distributors’ executives and 
salesmen to write us for complete in- 
formation on the sales and profit possi- 
bilities in our line. 





THE WATSON-STILLMAN COMPANY 
100 Aldene Road Roselle, N. J. 


WATSON 





STILLMAN 
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Profit for YOU! 


Mill Supply jobbers who handle Taylor-Made Chain, know that 
there is real profit in having their salesmen sell Crane or Sling 


Chain. 


tection for the jobber. 


a) 


Q@eesessecese 


Style “Ss” 





Style “D” 


“Quality Since 1873” 


2 


This is one item in the chain line that has price pro- 


Taylor-Made Crane and Sling 
Chains are made from the best 
grades of iron and are usually 
furnished in the styles indicated 
here. However, we build spe- 
cial chain for all occasions. 


Taylor also builds a complete 
line of Proof Coil, BB, BBB 
Coil Chain, Log Chains, Con- 
veyor or Log Haul-up Chain, Tire 
Chain for passenger cars and 
busses and tractors, Railroad 
Chain, Stump Pulling Chain and 
many other special items. 


For further details, drop us a 
line and we will send literature 
or have a salesman call. 





S. G. Taylor Chain Co. 


In the Chicago Switching District 


P. O. Box 1297-M. S. 


Hammond, Ind. 











OVER 2,000 


different shapes, 
cuts and sizes 
from which to 
choose. 


) 


SWISS PATTERN FILES 


are the only type of files we manufacture. 


The great number and variety of shapes, cuts 
and sizes to select from is an additional saving 
to their faster cutting and longer life. 


They are cut from tang to extreme point. 
Having a 
American made Swiss Pattern Files, you get 
more file at no extra charge. 





ALE 


Swis 


Made in 6 differ- 
ent cuts, Nos. 00, 
0, 1, 2, 4 and 6. 


FILES of PRECISION 
“ONLY THE BEST ARE GOOD ENOUGH” 


larger 


filing 


l 


surface than other 


A file for the most exacting filing job. 


Buy from the nearest distributor. 


AMERICAN SWISS FILE & TOOL CO. 


Write for booklet. 


400-416 Trumbull St., Elizabeth, N. J. 














New Distributors for 
Paasche Airbrush 


@ Paasche Airbrush Company, 
Chicago, has announced the ap- 
pointment of Adam N. Stark of 
Minneapolis and F. E. Allen of Buf- 
falo, as distributors of its line of 
airbrushes, spray equipment, com- 
pressors, ventilating units and au- 
tomatic air-finishing machines. 


Sutliff to Chicago Office of 
Roots-Connersville 


@ James T. Sutliff, who for many 

years was located at the factory 
of the Roots-Connersville Blower 
Corporation, in Connersville, Indi- 
ana, is now associated with the 
Chicago office of the company, at 
20 North Wacker Drive. Mr. Sut- 
liff will specialize on the sale of 
Type “T” turbine pumps and Vic- 
tor-Acme blowers. He has had a 
great deal of experience in the 
pump field. 


New Bulletin on Gearmotors 


@ A 4-page bulletin on gearmotors, 

known as Leaflet 2203, has just 
been published by Allis-Chalmers 
Manufacturing Company, Milwau- 
kee, Wisconsin. One page is de- 


voted entirely to photographs show- 
ing typical gearmotor applications 
and the last page contains a table 
showing ratings and speeds with 
1750 R.P.M. motor. 





A new counter display stand which 
distributors are using to exhibit the 
electric drill recently developed by 
The Independent Pneumatic Tool 
Company, Chicago. The display stand 
is done in red and black and can be 
easily accommodated on the distribu- 
tor’s counter. It is so constructed 
that the cables fit into the compart- 
ment underneath the shelf and may 
be drawn through the back and 
locked to a part of the counter, thus 
making it theft-proof, and, at the 
same time, permitting a demonstra- 
tion of the tool on display. 


MILL SUPPLIES 




















Sell a Complete Refractories Service... 
a major line! 


fehal 
wich, TEMP. 
TEMP. ceme® x 
" 


























| genet are one of the major 

products used by a majority of the 
most important industries. Dependable ser- 
vice on a complete line of refractories is 
absolutely essential for continuous and 
successful plant operation. 


Industrial distributors should therefore 
carry such a line—will find it a profit- 
able one—can build prestige by supply- 
ing every refractory need. There is no 
small-order evil in selling refractories 
and they produce much larger vol- 
ume with higher profits than smaller 
“notion’s counter’”’ items. 


General Refractories Company of- 
fers a complete line, regardless of 
the type or kind of materials, 
including High Temperature 
Cements, Fire Clay Brick, Plastic 
Fire Brick and a variety of other 
products, such as High Alumina 
Brick, Silica Brick, Magnesite 
Brick, Chrome Brick. These are 
all manufactured in twenty 
company owned and operated 
plants strategically located in 
the most important producing 
centers, with modern manu- 
facturing facilities and backed 
by the largest refractories re- 
search organization. 
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The GRCO Distributors’ Plan offers exclusive 
territory without competition from the source of 


= 
“4 


' 


a 


supply. It is supported by a Field Staff with 
headquarters in twelve principal cities available 
for direct distributor cooperation. There are also 
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available attractive product and industry bulle- 
tins, a sales manual, direct mail literature and 
other promotional helps. 

Our Dealer Department will gladly send full 
information upon request. 


GENERAL REFRACTORIES COMPANY 


PHILADELPHIA, PENNA.., U. S. A. 
Py a 
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* higher quality 
belts that save 
your customers 
money and assure 
repeat orders... 





MALABAR 


unexcelled for convey- 
ing and elevating... 


HETMACO 


excellent where oil, cutting com- 
pounds, acids, etc., are present. 


HETTRICK 


the standard stitched canvas 
belt for over 40 years. 


Waren you sell Hettrick belting you 
sell long-lived, economical performance 
that wins customers’ respect and future 
business. Hettrick is not just another belt- 
ing. Its cneaptinne quality places it in a 
class by itself. The Hettrick resale price 
set-up means added profits for you. You 
will be interested in our sales plan. 


The HETTRICK MFG. CO. 


Summit at Magnolia Sts. 
TOLEDO, OHIO 














IT REALLY 
COSTS LESS 


to use the highest quality solder pos- 
sible in production and repair work. 
That is why manufacturers every- 
where are 
specifying 
Gardiner 
Flux-Filled 
Solder. 

Its uni- 
form high 
quality and 
perfect flux 
save both 
time and 
material. 
Enables ex- 
pert me- 
chanics to 
do faster 
work and in- 
experienced 
help to do better work. 

Made in various alloys and gauges 
in both Acid and Rosin Core. 

Because of modern production 
methods Gardiner Solder costs less 
than ordinary kinds. 

Also makers of solid wire, bar 
drop and pellet solders and babbitts 


A 
Crdin er 
\C Gua, 








In I, 5 
and 20 lb. 
spools. 
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| 483 3 So. Campbell Ave., Chicago, III. | 
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| Meddick Joins Bartlett and | 


Snow Company 


|@ W. A. Meddick has been placed | 


in charge of The C. O. Bartlett 
,and Snow Company’s sales of mix- 
|ers, air filters and accessory lines, 
| according to recent announcement 
from the company’s headquarters 
\in Cleveland. Mr. Meddick was 
formerly manager of the industrial 
department of The Lakewood En- 
gineering Company, and later dis- 
trict representative for a group 
of manufacturers. 


New Electric Tool Catalog 


@ The Millers Falls Company, 

Greenfield, Massachusetts, has 
just issued a new catalog covering 
its extensive line of electric tools. 
New items announced in the cata- 
log are a high speed hand grinder, 
a_ light 





adjustable clutch screw 

(driver, standard drills and two 
bench grinders. 

The catalog is profusely illus-| 


trated, and contains specifications 
,and price-lists. 


| 


George A. Allen Opens 
Chicago Office 


@ George A. Allen, well-known 
manufacturer’s agent, has opened 


| an office in Room 320 of the Madi- 


9 South 
Mr. Allen 


son Terminal Building, 
Clinton Street, Chicago. 


| represents a number of manufac- 
| turers in the industrial supply field 


with distributors and 
salesmen throughout 


in contacts 
distributors’ 


the territory in which he operates. 


Wrought Washer Expands 
Coast Facilities 


@ Announcement has been made by 

the Wrought Washer Manufac- 
turing Company, Milwaukee, man- 
ufacturer of washers and stamp- 
ings, of the expansion of its range 
in California and ad- 
jacent territory, through its Los 
Angeles sales agency, the Western 
Washer and Manufacturing Com- 
pany. The latter organization has 
recently moved into larger quar- 


|ters at 2111 East Fifty-first street, 


where new cost-reducing machin- 


|ery for making washers has been 








USE EITHER 


in emergencies 


There may be times when your cus- 
tomers cannot find the fluted Bristo 
Wrench supplied with Bristo Socket 
Screws. This isn’t serious. To set 
up or to remove a Bristo in emer- 
genies, just use any screw driver, file 
or flat bar that will fit into diamet- 
rically opposite flutes of the Bristo 
socket. The Bristol Company, Water- 
bury, Connecticut. 


TRADE MARK 


BRISTO 


REG. U.S. PAT. OFF. 








SOCKET HEAD SET AND CAP SCREWS 


























A soldering iron that offers greater 
all-around value to the consumer. 


‘ Production men have been de- 
manding Esico electric soldering 
irons because of their efficiency 








... quality ...and depend- 
ability! 


Distributors have been selling 


| Esico electric soldering irons be- 


cause they are nationally adver- 
tised . . . properly merchandised 
. .. and because the customer 
buys satisfaction when he buys 
Esico. 


Now—get the full story on a 

soldering iron line that really 

sells—that is properly mer- 

chandised! Profit and customer 

satisfaction with performance 
guaranteed, 


Modernistic display panels available for your show 
room free of charge. 


ELECTRIC SOLDERING IRON CO. 
342 West 14th Street, WN. Y. 
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G. F. “Gus” Fisher (left), Black and 
Decker’s New York salesman, with 
H. H. Straut, sales manager of New 
Jersey Engineering Company, Pas- 
saic, New Jersey, and E. L. Graham 
and M. Shapiro. | 


installed and production facilities 
otherwise expanded. This prop- 
erty, which is serviced by a private 
spur track to facilitate carload 
shipments, also provides warehouse 
space for the maintenance of more 
varied and larger stocks of stand- 
ard and special washers. 


Dresser Has New Booklet on 
Pipe Joints 


@ The S. R. Dresser Manufacturing 

Company, Bradford, Pennsyl- 
vania, has brought out a new book- 
let on pipe joints, entitled “Dresser 


booklet contains sixteen pages, and 
includes a number of installation 
pictures and general information on 
the company’s various pipe line 
products, It is known as Form 355. 


Couplings for Water Lines.” The U | i 4 a J A a ve 
i aae. 


Demonstration Truck Used 
to Educate Dealers 


@ Andrew C. Campbell Division of 

American Chain Company, In-| 
corporated, Bridgeport, Connecti-| 
cut, recently started a demonstrat- 
ing truck on an extensive trip| 
covering all of the important in-| 
dustrial centers in the country. | 
The truck will be used to educate | 
dealers and their salesmen more | 
thoroughly as to the many fea-| 
tures of Campbell nibbling ma-| 
chines and abrasive cut-off ma-| 
chines. A schedule is arranged so | 
that as soon as the Campbell truck | 
arrives in the dealer’s city or town, | 
a meeting is held with the dealer | 
and his sales force. The meeting | 
is conducted by a Campbell sales | 
engineer who accompanies  the| 
truck, ! 
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FORD HAND CUT ROTARY FILES 
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Sell Satisfactory Service 


and Lower Filing Costs when you offer Ford Hand Cut 
Rotary Files made of High Speed Steel. 


Our standard line comprises countless shapes and sizes for 
every purpose. Special Files upon request. 


Write for distributor discount. 


M. A. FORD MFG. CO. 


102 Harrison St. Davenport, Iowa” 














THE 


The cutting of sheet iron or brass, 
sheet packing, wire mesh, asbestos, 
leather, fibre and other similar sheet 
materials is a real problem to manu- 
facturers. 

What would you suggest to them? 

A Stanley Unishear is the ideal tool 

for the job. There is no other equip- 
ment to match it for cutting sheet 
materials. 
@ This is but one typical example of 
the ability of the distributor of Stanley 
Electric Tools to give fast, satisfactory service on 
the unusual tools needed for the out-of -the-ordi- 
nary jobs. 

And this ability to supply the unusual tool equip- 
ment brings to the Stanley Distributor the lion’s 
share of the business on portable electric tools. 


STANLEY ELECTRIC TOOL DIVISION 


THE STANLEY WORKS fas 


NEW BRITAIN, CONNs 
A LONG LINE OF PORTABLE ELECTRIC TOOLS 
DESIGNED AND BUILT FOR INDUSTRY + ~»* 








Cutting Sheet Meta 


STANLEY 











D' ALERS who sell the 
“Lonergan Line” get 
daily first-hand proof of 


the sales-creating value of 
Lonergan service and co- 
operation. They know the 


reputation of Lonergan 
steam _ specialties, the 
prompt, careful attention 


that is given to every order. 
They know by experience 
that Lonergan products in- 
sure satished customers 
and lead to a steady flow 
of repeat orders. 





Model KDP - 
Pop Safety Valve Back of every Lonergan 


product is more than a half a century of 
manufacturing experience in the steam 
specialty field. 


Have you our latest catalogue 
in your file? 








E. LONERGAN CO. 


213 Race St., Phila., Pa. 











le ~d 


Your customers need the 
security provided by 


JACKSON BELT 
FASTENERS... 


© They positively will not pull 
loose. @ Sell themselves owing to 
their practical simplicity. e Used by 
your customers wherever a depend- 
able heavy duty fastener is needed. 
e Reccgnized as the standard belt 
connection thruout the world. 


Do you havea 
full supply of 
descriptive 
literature? 


BELT FASTENER CO. 
18 VESEY ST., NEW YORK 





ISAAC JACKSON | 


| Brothers, 
| phia, to handle the Alexander line 
in their respective territory: Bel-| 
| knap Hardware and Manufactur- 


@ Announcement has 


\tion, which appeared in the July 
| issue 


Goodrich Has 1000 
Long Time Employees 


|@ The B. F. Goodrich Company is 


justly proud of the fact that it 


has on its Akron factory and office | 


payrolls more than 1,000 employees 


who have been in the service of sal SHERMAN 


company for 20 years or more. 


|The oldest employee in point of 


service has been with the company 
nearly 47 years. 


Alexander Brothers Appoints 


New Distributors 


@® The following distributors have 
been appointed by Alexander 
Incorporated, 


ing Company, Louisville, Kentucky, 
and Marine Specialty 
Supply Company, 403 South Front 
Street, New Orleans, Louisiana. 


Republic Reprints Article on 
Alloy Sheet Steel 


been made | 

by the Republic Steel Cor- 
poration that reprints are avail- 
able of an article by Howard L. 
Miller, metallurgist of the corpora- 


of “Metal Progress.” This 
article deals with Republic’s new 
high tensile steel (copper-nickel- 
molybdenum). 


| Economy 


Philadel- | 


and Mill} 





Sell 


Air 









AIR NOZZLE 





Reasonable price— 
operating convenience— 
and air savings make this 
nozzle popular with con- 
sumers. 


Its valve mechanism is so designed that 
the volume of air passed is easily con- 
trolled by the operator—resulting in maxi- 
mum air savings. The nozzle has no 
complicated parts to get out of order. 


Valve disc is held to the seat by both 
spring and air pressure, assuring a tight 
joint without grinding. 


Angle feature and handy brass lever pro- 
vide convenience to operator. 


4" and %” I. P. Thread. Rough brass 
finish. Packed in cartons. Available for 
immediate shipment. 


DISTRIBUTORS— 


It will pay you to check into Sherman 
Nozzles and the good profit’ margin 
provided. 


H. B. SHERMAN MFG. CO. 
BATTLE CREEK MICHIGAN 








Egan New Secretary for 
American Institute 


@ The American Institute of i 

Competition, Incorporated, has | 
announced that M. V. Egan has re- 
placed R. A. Greer, as secretary of | 
the Institute. | 

The attorneys for the Institute | 
are Jeffery, Redmond, Escher and 
Murray, 1 Wall Street, New York | 
City. The policy of the Institute is | 
guided by W. P. Jeffery. 





New Folder on Niagara Tools 


\@ A 4-page illustrated folder has 


been published by Niagara Ma- 
chine and Tool Works, Buffalo, 
New York, covering its complete | 
line of machines and tools for use| 
in sheet metal shops. | 





T 


automatic air-finishing, 
airpainting units, 
tilating equipment. 





HIGHEST 


HIGH PRODUCTION 


Mivbwushes 


HERE'S no other airbrush to compare with 
this new Paasche UBCH High Production 
Airbrush. Built with the durability of a battle- 
ship, the fineness of a watch. Greater speed. 
Finer atomization. Unmatched ease of handling. 
Lowest maintenance costs. Design so simplified 
that many parts are eliminated: those remaining, 
built for extraordinary wear, are easily replaced. 
Practically damage-proof No projecting adjust- 
ments to break. Working parts are inside case, 
protected against accidental fall. 

All your customers will be interested in the 
Paasche UBCH that gives more uninterrupted 
hours of faster production and finer finishes 
at less cost. Let us send you descriptive litera- 
ture of this development 


1902 Diversey Parkway Chicago 
THE WORLD'S NBADQUARTBRS for manual and 


aircoating, airrubbing, portable 
airfinishing booths and fireproof ven- 
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PICTURE OF ADVERTISING 
paving the road to a sale 


HE industrial distributor gets a break when 

the manufacturers he represents advertise 
month in and month out in “Factory.” Advertis- 
ing in this way establishes standing for the house 
and for the product. Without such standing it’s 
an uphill fight for the distributor and his sales- 
men. They must spend a lot of time educating 
their uninformed prospects. 


Advertising in “Factory” costs the manufacturers 
you represent less than a cent a call. It goes to 
the men you call upon, or should call upon, in the 
leading manufacturing plants in the territory. 
These men are plant operating officials, the men 
who decide, who recommend or who specify. We 
on “Factory” know their important buying func- 


FACTOR 
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tions for they are our customers. They use 
“Factory” because it gives them the latest in- 
formation about management, policies, operating 
and maintenance methods, equipment, materials. 
“Factory” makes them vulnerable to salesmen 
equipped with the right products and the right 
advertising. 

Look over any recent issue of “Factory” and see 
what companies are advertising. You will find all 
of them representative companies..... companies 
that recognize a good advertising buy when they 
see it. They are the kind of companies to tie 
up with. The very presence of their advertising 
in “Factory” shows that they believe in making 
the selling load on their distributors as light as 
possible. 


MANAGEMENT and MAINTENANCE 


A McGRAW-HILL PUBLICATION 


330 WEST 42nd STREET, NEW YORK, N. Y. 
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1905 & Strand 1935 
FLEXIBLE SHAFT 
MACHINES 


VERTICAL AND HORIZONTAL 
TYPES 


FOR 
GRINDING 
POLISHING 

DRILLING 
REAMING 
WIRE 
BRUSHING 
SANDING 
NUTSETTING 
SCREWDRIVING 
LATHE 
GRINDING 
ROTARY 
FILING 
AND 
MANY 
OTHER 
OPERATIONS 


Vg to 2 H.P. 


—_ 











64-Page Catalog 
of 
Quality 
Machines 


Estab hed 1? 


N. A. STRAND & CO. 


5001 N. Lincoln St Chicago, U.S.A 


MULTI-FLAME TORCH 
pee for long, 


SurtaB.e for industrial work of all kinds. 
Its enormous 10-inch blue flame saves 
time. Regulates to a small pointed flame 
for fine soldering. Triple-capacity pump. 
Steel vein liners, removable for cleaning. 
Gas orifice block and cleaning pin renew- 
able when worn or damaged. 


Write for descriptive folder to the 
CLAYTON & LAMBERT MFG. CO 


DETROIT, MICHIGAN 
Makers of World's Largest Selling Firepots 





| floor space 60 per cent. 
| of steel and brick construction and 





| L. L. Brenholts, vice-president, Pitts- | 


burgh Gage and Supply Company and 
| Frank Hill, Greene Tweed Company, 
snapped while attending the recent 


Pinehurst Triple Mill Supply Con- 


vention. 


Bantam Ball Bearing to 
Build Addition 


@® The Bantam Ball Bearing Com- 


pany, South Bend, Indiana, has 
placed the contract for an addition 
to its plant, which will enlarge 
It will be 


will conform to the design of the 
present factory building, con- 
structed in 1928. The addition will 
represent the utmost in modern 
factory design, according to the 
company’s announcement. 

The company has also recently 
augmented its mechanical facilities 
for machining, heat-treating and 
grinding by more than 50 per cent. 

The company states that ship- 
ments during the first five months 
of 1935 were more than 60 per cent 
above those during the correspond- 
ing period in 1934, 


Folder on Belt Hooks 


| @ A 4-page folder on belt hooks for 
lacing machines has just been is- 
sued by Clipper Belt Lacer Com- 
pany, Grand Rapids, Michigan. 
The folder contains illustrations 

' showing how these hooks are used 
on lacer machines, and methods of 
installation. Prices are contained 
on the back page of this folder. 


American Pulley Issues 
Two Catalogs 


@® The American Pulley Company, 

Philadelphia, manufacturers of 
power transmission and materials 
handling equipment. has issued two 








The New 


VEELOS 
“Vv” BELT 


Cuts Distribution Costs 











Because it can be adjusted to any 
length, the new Veelos “V” Belt 
simplifies the stock of the distribu- 
tor. You can quickly fill large 
orders, of varying lengths, from 
the few sizes carried. Turnover is 


quick. Write today for jobber 
proposition on this profitable line! 





MANHEIM MFG. & BELTING CO. 
MANHEIM, PA. 

New York .. 350 Broadway 

Chicago... 407 S. Dearborn St. 











entire organiza- 
tion uses it...”° 


“Your Directory Edition is a 
splendid idea and is bound to be 
of much value, not only to pur- 
chasing departments of supply 
houses, but to their sales and 
operating forces as well. The 
fact that this Directory is given 
such personal distribution not 
only is a help to every depart- 
ment in an industrial supply 
house, but must be regarded as 
of considerable value to the 
manufacturer as well. We are 
heartily in favor of this edition 
and hope it will be an annual 
and permanent feature.”—C. A. 
Channon, Vice-president, Great 
Lakes Supply Corp., Chicago. 


@ This letter is typical of many re- 
ceived from distributors and their 
salesmen commenting on the useful- 
ness of the Directory Edition of MILL 
SUPPLIES which is issued annually in 
Mid-December. 


MILL SUPPLIES 


the only magazine publisnea for distributers 
and their salesmen 


Directory 
--. Edition 
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We don’t know for sure, but we'll 
bet our bottom dollar that R. S. 
“Bob” McConnell had just cracked 
another round in the ’seventies when 
this smiling picture was taken of 
him. Business comes first, but golf 
is a close second in Bob’s interest. 
Bob, you know, is vice-president of 
The Desmond-Stephan Manufactur- 
ing Company, Urbana, Ohio. 


catalogs, 
and the other on “Wedgbelt” pulleys 
and drives. 

Both books contain engineering 
data and complete price-lists. The 
“Wedgbelt” catalog includes tables 
for calculating drives using V- 
belts of the various standard cross- 
sections. 


Yarnall-Waring Appoints 
New Distributors 


® The following distributors have 

been appointed by The Yarnall- 
Waring Company, Philadelphia, to 
handle its line of the steam traps; 
James McGraw, Incorporated, 
Richmond, Virginia; New Jersey 
Engineering and Supply Company, 


Passaic, New Jersey; John Day 
Rubber and Supply Company, 
Omaha, Nebraska, and E. D. Gib- 


erson Company, Incorporated, 
Brooklyn, New York. 


Booklet on Vertical Drainage 
Pump 


@ A detailed description of its 

vertical “Freflo” pumps for sew- 
age, drainage and sump service is 
offered in an illustrated eight-page 
booklet by Worthington Pump and 
Machinery Corporation, Harrison, 
New Jersey. Besides a discussion 
of details of constructions, types of 
drive and applications, the booklet 
covers formal specifications for use 
by architects and consulting en- 
gineers, 
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one on steel split pulleys | 
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W erghted 


Malleable 
Head 


Take replaceable insert faces ot 
coiled Java Water Buffalo Hide. 





y treated and coiled Raw- 


Speciall 
hide allets 
lighter blows. 





recommended for 


New York Boston 


Of OOAS 


Pittsburgh 


Detroit 


RAWHIDE 


to protect the new 
machine tools 


Chicago Rawhide 
Ae MALLETS -MAULS 


. with the current heavy buying in modern 
machine tools, there is an opportunity for ex- 
tensive and profitable sales of ‘Chicago Raw- 
hide’’ Hammers, Mallets and Mauls . . . to 
prevent battering and rapid depreciation—for 
setting-up work or dies (as on planers, shapers, 
millers, etc.); for tightening and loosenin (end 
stocks of lathes and other “‘sets"); for the in- 
numerable destructive raps and blows otherwise 
delivered with a machine wrench or other handy 
implement. 

Now while machine tools are new, while buyers 
are proud and conscious of their investment, is 
the time to sell them non- -battering non-marring 
long- lasting and square hitting “Chicago Raw- 
hide” tools. 

Write for 

Circulars 

for Mailing 


The Chicago Rawhide Mfg. Co. 


1295 Elstcn Avenue, Chicago, Ill. 
Cleveland Cincinnati St. Lowis 


js =10 — =>) 





Attractive, effective circulars will 
be furnished for your mailings on 
request. 








HACK SAWS « 








economical 
fast-cutting 
ready-selling 


e 
Monarch Hack Saw Blades 


are good profit-makers for 
distributors. Their econo- 
my and reliable cutting 
ability make them a valu- 
able addition to your 
line. 





Let us give you com- 
plete information as to 
how Monarch Blades 
can fit into your present 
sales program and go 
to work for you. 


Chicago 


Representa 


a GREAT NECK 


H. E. BARTON 
too 8 ist. SAW MFRS., INC. 
tuicace’  GREATNECK NEW YORK 


COILS 


We make them of Copper, 
Brass, Stainless Steel, Alu- 
minum, Nickel, Block Tin, 
Monel Metal, etc. 


P 
‘a 


LBB, Wa J 


Ss 


Pipe or Tubing — Any 
Shape — Any Size 


~ ~~ fF 


Let us quote also on Expan- 
sion Joints, Kettles, Tanks, 


Stills, Coolers, Evaporators, ! 
l 


etc. 


Copper and Stainless Steel 
Floats in stock. Special 


ft 
floats to order. } A 
4 


ARTHUR HARRIS 
& CO. 


210-218 N. Curtis St. 
CHICAGO, ILL. 


COPPERSMITHS SINCE 1884 
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Your logical 
source of supply on 








BOLTS « SCREWS | 
NUTS > WASHERS 








‘1L— BRASS 
BRONZE 
EVERDUR 
MONEL 
STAINLESS 
STEEL 
COPPER 


and other non-corrod- 
ing and rust resisting 
metals. 


Large stocks main- 
tained of all standard sizes 
and types. Rapid service 
on special orders. Good 
profit margin for distribu- 
tors. 








Send for complete catalog. 


The H. M. HARPER CO. 


2622 Fletcher St. © CHICAGO, ILL. 
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| stainless steel floats. 


New Bulletin on 
Nicholson Floats Announced | 


@ W. H. Nicholson and Company, 

12 Oregon Street, Wilkes-Barre, | 
Pennsylvania, has brought out a | 
new bulletin, Number 635, on | 
“Nicholson” welded steel, as well as 


—for steam traps, water columns, 
tanks, float valves, liquid level con- 
trols, and so forth—are illustrated 
and described, and tables give 
specifications and prices. 


V-Belt Drive Engineering 
Booklet 


| @ A 48-page book on V-belt engi- 


neering has just been published | 
by The Gates Rubber Company, | 
Denver, Colorado. The book cov- 
ers in simplified form the installa- 


| tion and operation of V-belt drives, 


and also contains a section on the 


| care of V-belt drives. 


An Electrical Specialty | 


that Sells 


Cleans the 
Modern 
Way 








The 


CLEMENTS-CADILLAC 
BLOWER SPRA YER 
SUCTION CLEANER 


Men like to see a tool or machine in 

action. It is easy for the mill supply 
salesman to carry and demonstrate the 
CLEMENTS-CADILLAC Blower. It 
commands attention with its smooth 
running motor, which delivers dry, oil 
free air at great speed, yet at low 
pressure, 
_ It is the most effective cleaner for dust 
in motors, generators, machinery, and in 
scores of places around the plant, ware- 
house and office. 

Step up your sales with the Clements- 
Cadillac. Write for prices and distribu- 
tors’ terms, 


CLEMENTS MFG. CoO. 


6650 Narragansett Ave., CHICAGO, ILL. 
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binder with stiff covers, and has a 








Timken Engineering Journal 
Revised 


® The third edition of the Timken | 

Engineering Journal has been is- 
sued by The Timken Roller Bear- 
ing Company, Canton, Ohio. This | 
is a 260-page journal, with loose | 
leaves, bound in a heavy three-ring 


22 sec.ion marginal tab index for 

ready reference as well as the de- 

tailed index sheet. 
The book contains illustrations of 
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THE new ATLAS 


Streamlined Car Mover 
offers you a definite opportu- 
nity to increase your sales be- 
cause of the new car 








mover interest it has 
aroused among users 
everywhere. 


We urge 
that you 
take ad- 
vantage of 
this interest 

by ordering a stock 
and tying in with our sales co- 
operation. We will be glad to 
give you full details if you will 
write. 


APPLETON-ATLAS 
CAR MOVER CORPORATION 
2947 No. 30th Street 
MILWAUKEE, WIS. 


(FORMERLY OF 
APPLETON, WIS.) 


























Pipe and all, our roving cameraman 


caught Frank F. Seaman, above, in a | files 


moment of relaxation from his ardu- 
ous duties as general manager of the 
hoist and crane division of Robbins | 
and Myers, Incorporated, Springfield, 
Ohio. 





these 3 points 


mean more business 


for GROBET SWISS 
FILE DISTRIBUTORS 


WORLD-WIDE REPUTATION. = 
Em og Swiss Files have users’ 
cep where. For over 1.0 venrs 
| — a have | besa the first choice Genuine 
File 


2. DIVERSITY OF LINE, absolutely un- 
challenged 7 any other manufacturer. 
(See list below 
3. ounenen qvanary. gemeres > 
over 125 years of file 

~ ALY no substitute for Genuine "Grobe 
Quality 


COMPLETE LINE: 
Grobet Swiss Precision Files, 4,000 dif- 
ferent shapes, sizes and cuts (almost twice 
as many as offered by the imitators of our 
products). 
Grobet Machine Files for Hartford, Illinois 
LaPorte, Cochrane-Bly, Oliver, Thiel, Har- 
vey Filing Machines. 
Grobet Curved Tooth Files. 


Grobet Rotary Files for flexible shaft 
equipment. 





— 











Today more than 
200 §8§=.distributors, 





gest firms, are sell- 
ing this long-es- 
—_— line of -= 


\ 
=== =, —~—) 
SS SS =— 


Geobot File Corp. of America 
3 Park Place, New York City 
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various types of Timken bearings, 
together with descriptive matter; 
detailed dimension sheet sections; 
full and half-size illustrations suit- 
able for tracing; complete data on 
Timken shims, locknut and washer 
assemblies, annular groove closures, 
tubes, etc., and a section illustrating 
| and describing typical methods of 
| mounting Timken bearings. 

Supplementing the journal are 
seven special sections on mine cars, 
conveyors, shop trucks, cranes, air- 
craft, machine tools and farm 
equipment. 
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GOGGLES | Fergus Appointed Manager 









DUST MASKS of Round’s Chicago Office | 
ome Gane | David Round and Son, Cleveland, | Get Our LOW 


ut 
Ohio, has announced the appoint- | PRICE on this 2 , 
ment of H. G. Fergus, western 10,000 Gal. Size 


manager, in charge of the new Chi- JAEGER WS URE PRIME “ 


PUMPS SELL FASTER.. 
2346" —8” SIZES 


Beat competition, make money’ with 
America’s fastest selling line of compact, 
portable, sure priming centrifugals. Amaz- 
ingly low prices. Write us. 


THE JAEGER MACHINE CO. 


501 Dublin Avenue, Columbus, Ohio 


SAND BLAST MASKS | 
HAND SHIELDS 


We manufacture a complete line of indus- 
trial head and eye protective equipment 
that is making money for industrial job- 
bers. Write for salesmen’s catalog sheets, 
prices and discounts. 


CHICAGO EYE SHIELD CO. 
2329 Warren Boulevard 
CHICAGO ILLINOIS 




















LUBRICATORS 
and OILERS 


H. G. FERGUS © 
Consolidated’s 














| cago office recently opened by the 


Complete Line 


2-piece Hinged 



















































; a « , ¢ 9 ‘ ; © 
eS wan company at 412 Machinery Hall, Offers Real 
549 Washington Boulevard, Chicago. rs nea 
S T EELGRI Fe Prior to joining David Round | Opportunities to 
Flexible Belt Lacing and Son, Mr. Fergus represented | Distributors . “<* 
Recommended Steelgrip for heavy-duty ( hisholm - Moore Manufacturing 
é rell a reneral use. With extra ‘ » f a * 
strength it’ will hold any load. Made of Company in the Chicago territory. | CONSOLIDATED _lu- 
a tora smooth Hat For two years Mr. Fergus was com- | bricators and oilers have a 
“hump-less" joint. nereases life o Sats _ . - In? +: 
ae ane Tkcln tokememeene munication officer in the United | proven record of efficiency eee 
ends and prevents fraying. Lengths for | States Navy on board the U.S.S. | and ability to withstand GLASS BODY 
comes boxed in boxes, handy packages Svlvan-Arrow one of the Standard hard usage. Their sound de- LUBRICATOR 
and lengths—72-inches always in stock. ? ’ i sign and exclusive edven- e Investigate the 
ARMSTRONG-BRAY & CO | Oil boats between England and New | ; hel ical eecellent distributor 
" - ° ° ages he romote sales. proposition under 
“The Belt Lacing People” York, which vessel carried crated . aie which these and 
310 N. Sheldon St., | P . | other CONBOLI- 
| airplanes, fuel oil and cargoes of | DATED products 
are sold. Complete 
depth bombs. Consolidated ain oeulie amis 
| ; BRASS GOODS es ae 
for 
New Catalog on S K F | a Co nso | id a t ed 
> , 
Products AIR & GAS 
| casoune | Brass Company 
@S K F Industries, Incorporated, LAWN GOODS ma 
_ | Philadelphia, announces a new bay pera 4 “iy 
oxes . . . 
and Handy | catalog featuring S K F ball and CUPS on e 
Wr wil | roller bearing transmission equip- DETROIT, MICH. 
fo | 
Creuter. | ment. 
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